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The Versatile Revere 





How the American Patriot Silversmith Showed His Ability in Many 
Different Art Crafts 


By Clement W. Coumbe 








NECESSARY attribute of our fore- 
A fathers was versatility. The pioneer 
arriving on these then unfriendly shores 
not only had to be accurate of aim to keep 
his scalp free from the Indian as well as 
supply his family with food, but his back- 
woods dwelling had, necessarily, to depend 
on his knowledge of building, his chairs, 
tables, etc., on his abilities as a carpenter, 
and so on. And this many-sided ability in 
the crafts surived for later generations. We 
read how the early clockmakers of America 
were blacksmiths by trade; blacksmiths also 
were our first silversmiths. With small 
populations and sparse towns the “jack-of- 
all-trades” thrived, the man who practiced 
but a single trade was likely to succumb 
for lack of employment. 

One of the most versatile of our early 
craftsmen was Paul Revere. Revere’s father 
was a silversmith, so the son, naturally, 
learned that art in his father’s shop. He 
studied engraving as an adjunct to his silver 
work. Dentistry (as we know from his 
advertisement) was practiced by our crafts- 
man Paul, and he himself was not too 
modest to proclaim his dental work equalled 
that of imported workmen. He was a cop- 
per-plate engraver and publisher of histori- 
cal and political cartoons, as extant speci- 
mens witness. He kept a “hardware” store 
at Boston, but silverware was then fre- 
quently called hardware; in this retail es- 
tablishment he sold jewelry, picture frames, 
and false teeth. No doubt the war sadly 
injured his Boston business besides causing 
him to flee his native city on account of his 
patriotic activities. 

And we find him, far from home, success- 
fully manufacturing much needed gunpow- 
der. He proved himself an expert in his 
supervision of casting brass cannon. Later 
we find him producing rolled copper in a 
large way as well as running a large foun- 
dry and casting, with great success, the best 
brass church-bells in America. In 1775 Re- 
vere received from John Adams and Benja- 
min Franklin the contract for engraving 
and printing 2,000,000 Spanish dollars, for 
which work he made his own _ presses. 
Franklin was another versatile scientist, 
stove inventor, propagator of printing in 
America, statesman, art patron, etc. In that 
same year (1775) Revere designed and en- 
graved the State seal for Massachusetts ; 
also in 1760, the seal for the new State.. ' 

The first national paper money for this 
country was the product of Paul Revere. 

The severe vicissitudes that our hero went 
through for his country were well repaid 





by the large patronage he gained in later 
years, and we can well understand that a 
large income was needed, for he, at 45 years 
of age, had a second wife and eight children 
to support. His prolonged strenuous activi- 
ties and prolific output did not shorten his 
days, for he was 83 years old when death 
claimed him. He left an estate of $31,000, 
a fair fortune in those days. 

Of Revere’s social work we must remem- 
ber he was very prominent among his fel- 
low citizens as a Son of Liberty (under 
which patriotic band’s activities he did such 
heroic work). He became a “High Ma- 
son,” and his successful adventures in the 
army brought him the rank of colonel. 

Surely, Paul Revere makes a glorious pa- 
tron saint for the silversmiths of this coun- 
try and his effigy should figure wherever our 
craftsmen congregate. What great sculp- 
tors have given us a memorable statue of 
Revere in bronze and marble, that we can 
made replicas from for our craftsman’s 
meeting places?, How often do we find the 
revered Paul looking down on our gather- 
ings? This is the “Age of Art” in Amer- 
ica! So hurry up, and let us see its finest 
craftsman ubiquitous in the art associations 
we are multiplying these days—grandest 
exemplar of the American crafts worker, 
best stimulation for enthusing young native 
talent. A few prizes offered for the best 
model of Revere’s presentment in bronze 
or marble might help rouse up our sluggish 
craft surroundings. 








Earrings Past and Present 





URGESS, in his “Antique Jewelry and 
Trinkets” says: “The women of 
Greece and Rome wore earrings, and even 
contemporary statues and bronzes show 
that female divinities were given such 
jewels; a noted example is the famous Ve- 
nus de Medici, the ears of the statue being 
bored, presumably for the insertion of jew- 
eled rings. Among the remains of Roman 
occupation in England earrings have been 
found, although by no means common like 
the fibulae. In the Guildhall (London) col- 
lection there is one, a bronze earring, oval 
in form, although finger-rings, fibulae and 
hair ornaments are numerous. Greek wom- 
en wore earrings, and there may at that 
time have been some remaining belief in 
the earring as an amulet, for tiny cupids 
were often suspended from the ring as 
droppers. 
“When we examine the remains of An- 


glo-Saxon jewelry the earring is found 
to be remarkably small and plain, often just 
a simple ring of twisted wire; the practice 
of wearing a small jewel or bead as a drop- 
per, or close to the globe of the ear, was 
apparently a fashion followed at that time. 
It seems to indicate a lessened popularity, 
and to have marked a decline in the fashion 
which had been introduced in the west from 
eastern countries. In the periods which 
followed earrings were not much worn, they 
seldom occur in Byzantine jewelry except 
in crescent form, and in the pictures of 
women in Mediaeval England few are seen 
wearing earrings. It has been surmised 
that the way in which the hair was then 
worn did not tend to encourage the use of 
earrings, which were for a time under a 
cloud. 

“Jewelled costume. and the grandeur of 
the Elizabethan period favored earrings 
once more, and paintings and miniatures of 
the ladies of that age show them wearing 
many jewels. Pearl earrings were much 
worn in the time of the Stuarts. They 
were fashionable at the Court of the French 
kings, and many pear-shaped pearls were 
used in their manufacture. Indeed there 
were many varieties of earrings worn dur- 
ing the XVI. and XVII. centuries in Eng- 
land and the Continent, while in Spain 
and Portugal some distinctive characteris- 
tics were observable; large stones of some- 
what bright colors were chosen, and the 
open gold lace-like setting was very ef- 
fective, although somewhat gaudy. * * * 
The popularity of earrings gained ground 
steadily, and became a practice of much 
extravagance in the XIX. century, when 
many of the earrings were massive and 
very ugly. Earrings were worn by the la- 
dies of the Court of Queen Victoria, who 
herself wore long pendant droppers. * * * 
Ladies were not content with precious 
stones set in long pear-shaped setting, but 
fancied rather unwieldy ornaments of jet, 
and tortoise-shell inlaid with gold. They 
favored large cameo earrings, some too 
made up of Wedgwood cameo ware, 2 
small cameo near the ear, and a large 
cameo pendant on which were Grecian 
figures or some mythological device in the 
pear-shaped pendant dropper. 

“The earrings of the present day are 
mostly small, very pretty and not obtru- 
sive. They are generally fastened by a 
patent screw and therefore do not require 
the boring of the ear—a somewhat barba- 
rous practice. Many antique earrings are 
adaptable, and it is not uncommon to meet 
with a pair of old earrings modernized, 
and once more setting off the beauty of 
the natural ear—Nature’s ornament.” 





A diamond was recently stolen from the 
store of Charles S. Stifft, Little Rock, Ark., 
by a woman shop lifter who paid a visit to 
this store. 
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The Season’s Gems—How They Are to Be Used and the 
Colors They Will Match 





By Miss I. M. Archer 


(Third Article in the Series of Stories on Paris Fashions) 














THis is to be a story about colors. It 
is a story that should be done in 
pigments instead of in printed words in 
order to convey to you its message. Its 
subject is to be the season’s colors in 
gown fabrics and trimmings and the 
gems that are to be used with them. 

It is our aim to find out just what gems 
will be worn with these new gown colors 
in order to choose the right gems for 
mounting in the new jewelry. The ques- 
tion that comes to mind at once is in 
regard to the matching and blending of 
these gems with the fabric colors and 
the possible contrast to be made between 
gem colors and the gowns. So the first 
thing we must do is to find out just what 
the new colors are to be and how they 





make-up. The terra-cotta tone is a paler 
and more pinky shade. Another phase 
of this terra cotta color is seen in shrimp 
and a deeper tone called Archer pink by 
the woolen manufacturers who first 
brought out this color about 10 years 
ago. It is here in a revival and is used 
again in the heavy materials for outer 
wraps and in woolen goods for coat and 
skirt costumes. 

The Etruscan is perhaps the favored of 
all the new red tones. It is taken direct 
from the old Etruscan period and is 
copied from wall paintings and original 
Etruscan works of art. The Indian red 
is a heavier tone leaning decidedly 
Tomato, of course 
brightness 


toward dark brown. 
you know. 


Because of its 
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make blends with these colors are 
sapphires, emeralds, topazes, tourmalines 
and zircons for most of the colors, 
while for certain among them cornelians, 
jasper and coral, amber, jade and the 
opals may be used but except for that pur- 
ple red the aubergine they will not accept 
either garnets or rubies for a combina- 
tion gem. This is the reason perhaps 
why rubies are having a rather slow intro- 
duction this Winter. There has been an 
attempt to revive them in popularity but 
I am sorry to say that I think it is a 
forced condition and one that will not 
last very long for the case of the ruby 
remains with the gown fashion makers 
and colorists. Perhaps we can persuade 
them to introduce more promising tones 
for another season for we must have 
pinks, purples and purple blues as a back- 
ground for the ruby and the garnet and 
until these become the costume fashion 
the sapphire and emerald will be more 


popular than the beautiful ruby. 


To prove this point, take any one of 
the new reds or yellows, or even the 
browns and you will soon see what a bad 


/ 
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Fic. 1—THE NEW CLUSTER DESIGNS IN SOME OF THE LATEST JEWELS 


are to be used in hats, gowns and wraps 
for the coming year. 


Soft Yellows and Dull Reds the Leading 
Shades 

There are two new color lines that 
have become more important in Paris 
fashions than any other this year. They 
eliminate the blues, purples and greens 
and then concentrate entirely on yellows 
and reds running from the palest tints 
of yellow through deep brick reds to the 
darker browns. 

This color fashion was started with 
the henna that we know so well here, 
but it has changed now to various 
shades termed according to their depth 
and tint, brick, terra cotta, Etruscan, 
Indian, tomato and aubergine. The 
henna you know is a dull brick red but 
now we have a new color called brick 
that has more of the yellow tint in its 


it is used without exception only as a trim- 
ming or an inset detail on hat or gown. 
Aubergine differs entirely from any of 
the other reds for its tendency is toward 
a warmer tone, almost on the plum order. 
Its name is derived from the French 
word for our common vegetable the 
egg plant, and the color is copied direct 
from the egg plant’s outer rind. It is 
a deep rich red and it is seen to advan- 
tage in velvets and plushes. It is used 
for both day time and evening wear and 
it may be the means of ushering in the 
red purples and plums for the Spring. 
When it comes to the gem colors to 
blend with these new reds it must be 
remembered that they will combine with 
yellows, browns, greens and blues and, 
of course, with black, gray and white 
but except for the aubergine tone they 
will not take purples, reds or pinks. 
The gems which will be chosen to 


combination they make. One kills the 
other most decidedly and this will soon 
be discovered by jewelry wearers. 
Imagine a discerning woman accepting 
for a gift a jewel mounted with a ruby. 
It may be a very beautiful design and a 
lovely gem but her wardrobe this year 
is going to contain house gowns of old 
gold and brown, afternoon gowns. of 
yellow and evening gowns of yellow or 
green. When, then, is she to wear a ruby 
set jewel? After making several at- 
tempts and finding it a failure there is 
no doubt she will do either one of two 
things, she will put her gift ruby away in 
her jewel case and wait for a more auspi- 
cious season, or she will return it to the 
jeweler and ask for an exchange choosing 
instead a sapphire or an emerald as giving 
a more practical gem color. 

When it comes to the second most 
popular gown color, yellow, this ranges 
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om all tints from the palest to the 
tone and unlike the reds it in- 
cludes all yellow shades whether of the 
green tones OF pink tinted and it 
comes in its darkest examples in Van 
Dyke brown and bronze. The new 

ellows, or rather the new names for the 
old familiar yellow tints, are canary, 
champagne and buttercup for the paler 
shades, deep butter yellow and for me- 
tallic fabrics gold and bronze. Among 
the yellow browns there is the very 
popular rust shade. It is seen in all 
manner of costumes for the daytime, but 
like most of the other brown toned yel- 
lows it is not at its best by artificial 
light. Yellow toned russet is another 
shade ranging between rust and tan, 
while the newest tan name is “sand” and 
this runs through hues to the deep and 
decided brown tones. 

With these yellows and browns there 
are certain gems that will make exact 
blends, among them the topaz and brown 
toned chrysolites. Sapphires, emeralds, 
opals, amber, zircon, and sun stone, 
are used not with their matching color 
but with either a deeper or a paler 
shade to make a harmonizing blend 
which, of course, is far more artistic and 
interesting than if they were used to 
gain an exact match betwen gem and 
gown fabric. 

Contrast and blends without precise 
matches may be obtained through the 
combining of these yellows and browns 
with sapphires, pearls and tourmalines, 
peridots, jade and chrysoprase with 
olivines and amethysts, but the ruby and 
the garnet, as I have said before, have 
no places on the list. 

Very naturally other gown colors are 
to be included in the season’s modish 
styles. Blues are still popular and black 
and white as a gown coloring is still 
in vogue. For evening wear especially 
for the debutante and “flapper” there is 
sure to be much pink and pale lavender 
which is held over from the Summer, but 
the two gown colors which must be em- 
phasized on account of their absolute 
newness are the brown reds and the 
quantities of yellow. 


Fancy Shapes and Odd Sizes Seen in the 
New Jewelry Designs 


When I spoke at Louisville informa- 
tion was especially desired regarding the 
new gem shapes. I was asked particu- 
larly whether the fancy shapes were to 
remain and I answered then, and I wish 
to emphasize now, that many additions 
have been made to the fancy shapes 
already known and these are to be used 
in all the pieces and every type of jewel 
this year. For the larger gems and soli- 
taires there are four cuttings especially 
popular; they are the square, oval, lozenge 
and marquisse contours. These shapes 
are to be used as solitaires in finger 
rings as the central large gem in 
brooches, as the pendant drops in ear- 
rings and necklaces as scarf pins, brace- 
lets units and as the central motifs for 
fillets and bandeaux for the hair. 

For cluster designs in all of the jewels 
a tri-cornered cutting effect will be given 
both facetted and opaque stones. These will 


fr 
deepest 
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be used in combination with square or 
round cut gems and they will make 
finishing details as they are shown in 
both of the accompanying illustrations. 
Black onyx appears now as a base gem in 
the new jewels; instead of a finishing line 
or border of black it makes in this way a 
black background to a cluster of pearls, 
facetted colored gems or diamonds. | think 
this manner of using black onyx comes 
from the new style in interior decoration. 
This shows the use of black lacquer for 
both wall finishes and furniture, but 
whatever the reason for its introduction, 
this new mode is here and in order to 
make use of it we must understand that 
the shining black gem is used as a 








FIG. 2.—BAR PIN SHOWING THE NEW AND OLD 
METHOD OF GEM SETTING. 


background and relief for the glittering 
facetted gems, not as a part of the main 
design. 

Finger rings, sautoir watches, evening 
dress sets for men, bangle bracelets and 
earrings all show this new motif where 
black onyx is overset and encrusted with 
groups of platinum mounted pearls and 
diamonds, or diamonds and emeralds. 
Neither sapphires nor amethysts show 
well against this black background, but 
cleverly mounted topazes, emeralds and 
some of the brighter opals are excellent 
when used in this way. 

The ever popular pearl is with us again 
mounted in long neck chains, in hair or- 
naments, earrings and high collarettes. 
The pearl solitaire for the finger ring 
has been found a treacherous jewel, for 
it is so easily damaged, but surrounded 
by small diamonds as an encasing protec- 
tion, the pearl is still used for finger ring 
designs, but remains entirely the favorite, 
however, in all manner of ropes and 
necklaces, in pendent fringes on brooches 
and earrings, as entire hair ornaments 
and with small diamonds in earrings of 
both the pendant and stud patterns. 

There has been a renewed attempt at 
introducing the semi-precious stones 
combined with diamonds, pearls or facet- 
ted gems, but this has not met with great 
success except in certain instances. One 
of these is the black opal, which has 
brought in on its wave of popularity all 
opals of whatever color or shape. Jades 
and the ambers are here too and the 
tourmalines are used in all forms of 
jewels. Then there is the trio or with an 
addition, that popular quartette of bright 
colored semi-precious stones, the ziroon, 
amethyst, peridot and pale vellow topaz 
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combined together in either gold or 
platinum jewels. Sometimes the olivine 
is exchanged for the topaz, and when 
platinum makes the mounting it is not 
the carved style, but the pattern using 
fine millegrain wire that is chosen. 


The New Color Clusters in Jewels 

In the first illustration a group is given 
where colored gems are used in clusters 
on some representative pieces. Each de- 
sign shows the fancy, new this year, to 
pull the gem color together instead of 
having it spread to the far corners of 
the design. In the second sketch this 
method is extended where three square- 
cut gems have been set in a bar pin and 
then to make the design meet the latest 
standards, six small colored gems have 
been placed between. The three larger 
stones combine the square gems in a 
cluster instead of leaving them separated 
with the jewel mount appearing between. 
This is just to give the idea of the new pat- 
terns. 

In finger rings the color grouping may 
be in either one of two ways. It may 
finish the corners of an oblong shaped 
bezel as is shown in the illustration of 
the first finger ring in the sketch, or it 
may take the center detail and finish 
both shank and bezel in matching 
colored gems. For fhe earrings both 
stud and pendant will repeat this idea 
by having the colored gems set a large 
one in the center and the smaller ones 
tangent at the sides or the corners of 
each little jewel. 

In the new brooches and bar pins the 
method is repeated again and it is seen 
either where the central group forms a 
cluster of matching color or where the 
two ends hold the color and the center 
of the jewel shows the carved or mille- 
grain mounting. The small brooch in the 
sketch shows the central grouping and 
so do the two scarf pin designs. The 
bracelet and sautoir watch are appliquéd 
in these gem groups above smooth 
polished grounds, but in some of the 
newer watches, instead of the platinum 
or gold making the watch case, there is 
an inset of the black onyx or translucent 
agate for the ground and the gem cluster 
is appliquéd upon this material. 

In the use of the colored gems in the 
new jewel designs this phase is among all 
the new details, the most important, and 
whether the jewels are large or small, 
handsome personal ornaments or utility 
pieces, the idea is the same and instead of 
having the colored gems scattered over the 
jewel design, the colored gems (whether 
combination of color or a single gem color 
is used), are grouped to make the 
point of interest center on this gem 
cluster. 





S. & N. Katz have opened their new 
branch store located on the corner of Light 
and Cross Sts., Baltimore, Md. This store 
has been opened to take care of the trade 
in South Baltimore. Same is equipped 
with up-to-date fixtures. Besides hand- 
ling their regular line, they are selling 
graphonolas and kodaks. The store is in 
charge of Mr. Vaeth, who has been em- 
ployed for quite some time with S. & N. 
Katz, as a salesman. 
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put progressive jewelry designer is pay- 
ing special attention to the patterning 
and construction of utility Pieces now- 
adays, and some beautiful articles are seen 
at the jewelers’ as the result. 

* * * 

There is a gold-topped silk bag where 
the gold color is carried down into the silk 
by the silk pattern, for the material is a 
golden blue brocade and the blue to make 
the exchange complete, is echoed in the 
sapphires of the bag mount. These sap- 
phires are smooth-cut and round of top 
and they appear in the bag lock and clasp 
and as a finishing row along the upper 
edge of the mounting. 

* * * 

There is a little coin purse hung from 
a finger-ring where the purse case is of 
polished silver and the decoration bands of 
enameling that run from all appearances 
completely around this little square book- 
like purse without a break or joining. The 
pale tints, pinks, greens, yellow, blues, and 
lavenders, are used and the color appears 
on the triangular clasp -at the top as a 
border around the smooth polished space 
for the monogram and in the wide bands 
on either side. ~ 

e * - 

Utility chains are given added interest by 
the hand-carving on their links and they 
come now 30 or 40 inches long and with 
large handsome gems set in their mountings. 
One of these new chains is intended for a 
lorgnette, but another has the still newer 
monocle attached to its diamond-mounted 
clasp. The chain itself imitates the black 

‘neck ribbon in its close-set line of black 
faceted onyx. This black line is only 

broken at intervals for the setting of a 
diamond above one of the onyx sections 
and the monocle itself is black-rimmed. 

* * * 

For many of the new utility pieces, 
leather is used in pin seal or suede and a 
scale edge of silver, gold or platinum, 
makes the only metal work upon them. 
This is the latest material mounting for 
many pocket pieces for men as well as for 
coin purses, handbags, and flat envelope- 
shaped pocketbooks. Violet, dark blue, 
mahogany, seal-brown and the light tan, 
are the chosen colors with black and grey 
for the pocket pieces. The shapes are ex- 
ceedingly flat and they follow the square 
or other geometrical patterns in their con- 
tours. 

es 

Fittings for the travel bag are preferred 
now if their mounts are either enameled 
in colors to match the bag lining or made 
‘of the lining material. There was a time 





when the outer leather gave the note for 
the color of the fitting, but now it is the 
inside instead of the outside of the bag 
that. is the controlling feature. For in- 
stance, if pigskin is used for the bag lining, 
the fittings are backed or cased in the same 
pigskin with its smooth texture and its 
natural pale tan color. Or if a pompadour 
silk makes the bag lining, then the color of 
the silk pattern is repeated in enameling 
for the fittings. One of the new week-end 
cases carries out this effect in mauve 
enameled fittings and a flowered silk in 
tones of purples, pinks and blues. 
, 2s 8 

A little Dorine box appropriate for 
either toilet table or for carrying in the 
handbag is cased in engine-turned gold, 
richly dark in color and holding a minia- 
ture in its gemmed frame for its top. This 
design is of course in imitation of the little 
French boxes of the time of the Louis, 
but to make it new, it is shaped exceed- 
ingly flat and instead of being squared off 
at the sides or round in shape, it follows 
an octagon and its edges are rounded to 
a long slope. This shape makes it conve- 
nient to slip into the finest mesh bag, and 
if one desires, it can be ordered to match 
the bag material and be carried out in 
platinum and set with gems to match those 
on the bag mount and be at the same time 
quite decorative without the help of the 
enameled miniature. 

* *k * 

Pencils and pens make an_ interesting 
item for the Summertime sojourner and the 
jewelry designer offers them now in most 
attractive designs carried out in black 
enamel on gold. These pocket pieces come 
in varying lengths and may be had com- 
bined together as a double utility article, 
a pen at one end and a pencil at the other, 
or a very small pencil may be chosen fin- 
ished with a gold link at one end to at- 
tach to a chain or fastened in the hand- 
bag. Where the enameling is used it rims 
the handle of pen or pencil in a band 
running in width from a pinline to an inch- 
deep border. When this wide black border 
is used, its surface is broken by a decora- 
tive pattern and the gold of the pencil 
frame allowed to show through and the 
pin striped are either grouped together or 
they are turned on the handle to make a 
perpendicular border all the way around 
the gold handle. 

- & * 

A new idea in a cigarette case is seen 
where the case sides are rounded instead 
of being flat but brought sharply together 
to make a very narrow edge. At the case 
center, the decoration is a raised pattern 
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in engine-turning and inside there are 
spaces for cigarettes and a holder with an 
automatic lighter besides. A little match- 
box combined with a paper cutter, or if 
you prefer, a long, sharp paper cutter with 
a matchbox for its handle has been de- 
signed for the porch table in the Summer 
home, or as a useful piece on the library 
desk. It comes in various materials and 
can be chosen in malachite overlaid with 
silver openwork piercing in a contrast of 
gun metal and gold or in platinum frosted 
and monogrammed in a color to match 
either room or porch decoration. There 
are separate sets intended now as a de- 
tached fitting for the handbag or week- 
end case. These come in three types and 
hold sewing sets, manicure sets and smok 
ers’ pieces. The cases are of leather and 
can be chosen to match the bag material 
or they may be had in contrasting colors 
carried out-in silver and enamel. All of 
the necessary small sewing articles are en- 
closed in three little boxes which measure 
only four by six inches in size and are not 
over an inch in depth and it is the same 
with the manicure set which is quite com- 
plete, but built on a very small scale. 
* * ) * 

The subject of mesh-bags opens up a 
long list of new designs and an endless 
theme. Mesh-bags are used now at all 
times of the day at every function and 
they come in their new make-ups to blend 
with all the latest costume styles. A re- 
markable mesh-bag was carried at one of 
the race meets when it was used as an ac- 
companiment to a rich brocaded gown. 
The costume colors included violet for its 
principle tone, black for its underlying 
ground and royal blue and gold shades in 
its embroidered pattern. The gold mesh- 
bag echoed all of these tints in the gem- 
setting of the mount and also in the gems 
scattered over the finely woven mesh. 
Amethysts, sapphires and faceted black 
onyx were the gems and they were so 
placed that their colors made the utmost 
attainable in the harmonizing of gem colors. 
This appreciation of combined gems is seen 
too on many other mesh-bags, although 
they do not often appear in such a profus- 
ion of tint. Diamonds used with two of 
the favorite colored gems are the gems 
around which many of the popular themes 
revolve. In one of the new long, narrow 
bags—and very nearly all of the latest bags 
have this tendency to length and narrow- 
ness—sapphires are used with diamonds 
and pearls; in another emeralds take the 
place of the sapphires. So the story goes. 
The mounts are gold when the mesh is of 
either all gold or if there is a two-toned 
mesh of gold and silver, but where the 
mesh is platinum the mount is invariably 
platinum also and gem-studded. 


THE RAMBLER. 








William J. Brice, manufacturing jeweler, 
now located on Walnut and Adams Sts., 
Green Bay, Wis., expects to move into his 
new factory on Washington St. in that 
city, about Nov. 1. Mr. Brice expects to 
have one of the most completely equipped 
factories and jewelry establishments in the 
northwest and will employ between 25 and 
30 workmen. 
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~_La Tausca Pearls One of the Giffs that Last 
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Direct La Tausca Business to Your Store 


By Small Newspaper Ads 


Small advertisements, well arranged and artistic, are of incalculable benefit to the 
local jeweler in directing local demand into his store. This is particularly true of La 
Tausca Pearls of French origin. 

La Tausca advertisements appear from month to month in a list of most widely read 
magazines. 

Each advertisement plainly says “At Your Jeweler’s.”’ 

The small newspaper cuts illustrated above, are part of the new La Tausca series 
of strong seasonal appeal. This is a highly profitable but economicel way for you to 
advertise. 

These electros and our other dealer helps are yours Free. All you have to do is to 
ask for them. 


Retailers supplied through wholesalers only. 
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Watch Inspectors Gather at the “Golden Gate” 





Jewelers Come from Oregon to Texas to Attend the “Safety First” Conference 
at San Francisco and Decide to Make It an Annual Affair—Interesting 
Sessions Attended by 125 and Banquet by 70 Inspectors 
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San Fuxancisco, Cal., Sept. 4—Leading 
jewelers from Portland, Ore., to Texas, 
who are also railroad watch inspectors, at- 
tended the “Safety First” conference held 
in Native Sons’ Hall, San Francisco on 
Aug. 24 and 25. One previous conference 
had been held here before, in 1914. This 
year it was resolved to make the conference 
an annual affair and it is expected that 
many more will he held in the future. 

Webb C. Ball, General Time Inspector, 
originated the idea of holding conferences 


occasionally, to discuss technical questions, 





F. M. FRENCH, WHO PRESIDED 


etc. His office is in Cleveland and he was 
unable to be present in San Francisco. But 
Mr. Ball as the “father” of railroad watch 
inspection, was the inspiration of the whole 
affair. There is a touching loyalty, 
throughout the whole system to “The Man 
Who Holds a Watch on 125,000 Miles of 
Railroad” which is what Mr. Ball, with 
his able assistants, does. 

S. A. Pope, Assistant General Time In- 
spector, with headquarters in San Fran- 
cisco, arranged the programme and jewel- 
ers who are local time inspectors, from 
California, Oregon, Nevada, New Mexico, 
Arizona and Texas came to the number of 
125 to obtain inspiration at the conference 
and to work for the elevation of the service. 
W. F. Hayes, Assistant General Time In- 
spector at Chicago, Ill, and Charles W. 
Brechner, also Assistant General Time In- 
spector at Chicago, IIl., were also present. 
Mr. Pope’s territory is from Portland to 
El Paso. 

The local watch inspectors present were 
those who, every two weeks inspect the 
watches of railroad men on the Southern 
Pacific R. R. Co., Northwestern Pacific 
Railroad Co, Western Pacific Railroad 
Co., Arizona Eastern Railroad Co., San 


Diego & Arizona Railroad Co. and the Pa- 
cific Electric. 

F. M. French, watch inspector, Southern 
Pacific Co., Albany, Ore., and secretary- 
treasurer of the Oregon Retail Jewelers’ 
Association, presided at the conferences 
which were largely of a technical nature. 
The whole idea of the discussions was to 
bring about a higher standard of efficiency 
in the railroad inspection work. S. A. Pope 
had arranged the programme. 

H. W. Capp, who, does inspection work 
in San Francisco, gave an interesting talk 
on “Early Days’ Experiences in the Watch 
Inspection Field.” W. F. Hayes made the 
opening speech. T. Ahern, a local jeweler- 


‘ inspector, spoke on “Watch Inspection in 


Actual Operation.” J. C. McPherson, as- 
sistant general superintendent, Pacific Elec- 
tric Railway, Los Angeles, made an ad- 


dress on “Watch Inspection as Related to ° 


Electric Line Operation;” F. M. French 
spoke on “Watch Inspection, Past and 
Present,” and other speakers included Wm. 
S. Wollner, E. R. Anthony, H. R. Hicks, 
S. A. Pope, V. A. Corrigan and C. W. 
Brechner. 

A pleasant get-together sentiment was 
engendered at the banquet held at the 
Hotel Stewart, at which Mr. Pope was 
also toastmaster. Speaking of watch in- 
spection, for THE JEWELERS’ CrrcuLar, Mr. 
Pope stated that a resolution committee 


had been appointed at the conference and 


that it is believed results of benefit to the 
railroads and to watch inspectors will re- 
sult. Seventy inspectors, all established 
jewelers, were present at the banquet. 

This system of railroad watch inspection 
may be said to have started about 20 years 
ago, when a bad wreck happened as a re- 
sult of a engineer’s watch stopping for four 
minutes and then going on again. The 
engineer thought he had seven minutes 
before he had to let the fast mail pass his 
accommodation train at a certain point. 
He had only three and his error resulted 
in a bad accident. As a result of this, Mr. 
Ball formulated a plan of making it neces- 
sary for conductors, engineers, etc., to carry 
standard watches which must be- inspected 
not less than every two weeks. His system 
has undoubtedly saved many lives and ‘an 
incalculable amount of property. 

The jewelers present at the convention 
included: 

V. A. Corrigan, Houston, Tex.; R. P. 
Wiggins, St. Louis, Mo.; F. M. French, 
Albany, Ore.; Theo. Roberts, Anaheim, 
Cal.; W. H. Hodkinson, Ashland, Ore.; 
B. S. Witham, Colfax, Cal.; G. A. Hutaff, 
Dunsmuir, Cal.; Henry Morasch, Dallas, 
Ore.; W. P. Tossell, Deming, N. Mex.; 
Geo. G. Voege, Los Angeles, Cal.; J. A. 
Maurer, Eugene, Ore.; Verne Bishop, El 
Centre, Cal.; J. G. McAlpine, Gilroy, Cal.; 
Laurel M. Hoyt, Hillsboro, Ore.; R. A. 
Tracer, Junction City, Ore.; Frank M. Opp, 
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Klamath Falls, Ore.; Newton Moore, Los 
Angeles, Cal.; J. C. Wakefield, Los Gatos, 
Cal.; Walter Ziesche, Lompoc, Cal.; R. C. 
Haun, Marced, Cal.; Peter Angle, Marys- 
ville, Cal.; W. F. Hanna, McMinnville, 
Ore.; C. C. Moon, Myrtle Point, Ore.; E. 
H. Morrill, Oakland, Cal.; J. H. Davis, 
Oxnard, Cal.; E. E. Dahlin, Ogden, Utah; 
O. W. Halstead, Oroville, Cal.; C. C. Zilles, 
Pomona, Cal.; W. T. Hall, Pasadena, Cal.; 
Don Dobrowsky, Redding, Cal.; F. S. 
Fisher, Riverside, Cal.; F. B. King, Red- 
lands, Cal.; A. Salzman, Roseburg, Ore.; 
G. C. Wilkins, Red Bluff, Cal.; Dave Good- 
friend, Salinas, Cal.; H. W. Copp, San 
Francisco, Cal.; T. Lundy, San Francisco, 
Cal.; A. E. Kline, San Francisco, Cal.; W. 
R. Adams, Sparks, Nev.; W. G. McNeil, 
Marysville, Cal.; H. T. Harger, Sacra- 
mento, Cal.; R. W. Meyers, Stockton, Cal.; 
A. B. Gardner, Salem, Ore.; G. Gensler, 





WEBB C. BALL, “FATHER” OF THE PRESENT 
RAILROAD WATCH INSPECTION SYSTEM 


San Francisco, Cal.; E. B. Smith, Santa 
Ana, Cal.; J. A. Heidker, San Pedro, Cal.; 
Charles E. Perham, San Pedro, Cal.; Mor- 
ris Greenwald, Tucson, Arizona, G. E. Tuf- 
ford, Tucson, Ariz.; W. H. Cornwell, 
Vallejo, Cal.; R. W. Cummings, Ventura, 
Cal.; Geo. P. Martin, Watsonville, Cal.; 
E. W. Wright, Willows, Cal.; S. B. Olson, 
Woodburn, Ore.; William Baird, Yuma, 
Ariz.; Jos. Cubitto, Globe, Ariz.; H. H. 
Howard, Phoenix, Ariz.; A. B. Guslander, 
Willitts, Cal.; J. E. Walker, Glendale, 
Cal.; J. Blanchard, Ocean Park, Cal.; W. 
G. Barks, Monrovia, Cal.; H. P. Procter. 
San Rafael, Cal. 








A vase, bought as bronze in 1913, has 
just been sold for $12,500 in North Wales. 
A hotel proprietor bought the vase for $15. 
It got rubbed in transit, revealing a silvery 
lining. Chemical treatment revealed the 
real nature of the vase. London experts 
said it is made of an alloy more valuable 
than silver, and a London dealer bought it 
for the above-mentioned sum. The vase is 
believed to have been looted from France 
during the Revolution, it having been 
bronzed over to render it less conspicuous. 











September 15, 1929 


CIRCULAR 


THE JEWELERS’ 


104 








Importer of 


Diamonds 


Vly 
a, 


My, 











ww 
gs 


© 
£ 
< 





Amsterdam 











September 15, 1920 


THE JEWELERS’ 


CIRCULAR 


Canadian Imports of Clocks, Watches, Jewelry and Gems 





ToroNnTO, 
value of imports 


From United Kingdom 
United States .. 
France 
Japan 
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tch keys, clock movements and 
goog $ From United Kingdom 


Se Re oe Jni 
_ United States .. 
ROG Sic 5 eiacdiare 
Other countries 
TOW ies <e0 

Watches ..eseeeecccecccccccccceece From United Kingdom .... 


United States .. 
Switzerland 


Can., Sept. 8—The monthly report of the trade of Canada for May gives the 
for home consumption in the jewelry and allied trades, as follows: 


Five Months 








Other countries: ....4. escsdsc 


DOIG 644% 
Watch actions and movements and parts 
thereof, finished or unfinished, including 
winding bars and sleeves........ From United Kingdom .... 
United States .. 
PROMO 6.00 00% es 
Switzerland .... 


Other countries 


Totals 


Watch cases and parts thereof, finished or 


unfinished 
United States .. 


Switzerland 
Other countries 


seee 


Totals 


Fewelry, Ts) Oi Poscicsccccwsewsivcvec From United Kingdom .... 


United States .. 
France 
Japan 
Other countries 
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Totals 


Electro-plated ware and gilt, n. o. p—FromUnited Kingdom 
United States .. 
France 
Other countries 


Totals 


Sterling or other silverware, n. 0. p—FromUnited Kingdom 
United States .. 
France 
Other countries 


Uwewee 6:06 


Totals 


_ Manufactures of cold and silver, n. 0. p.— 


From United Kingdom .... 


United States .. 
France 
Other countries 


TOs «sve 
Precious stones and imitations thereof, not 

mounted or set, and pearls and imitations 

thereof, pierced, split, strung or not, but 

not set or mounted 
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B. E. 1.—India . 
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Japan 
Switzerland 
Other countries 
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Month of May Ending May 
aaa Ae Ss eS 

1919 1920 1919 1920 
Dollars. Dollars. Dollars. Dollars. 
eT ae 455 68 878 
een 46,890 105,068 91,680 133,822 
tastes. -<eaaaoa 900 668 900 
ps st a 142 ee 157 2,571 
eesavaick 53 60 421 
siveslearie 47,085 106,423 92,633 138,592 
Oe ee 274 26 274 
are et 2,631 20,816 4,084 31,617 
oredelnee 2,631 21,090 4,115 31,891 
14 204 118 504 
are 745 750 1,590 2,107 
weeeae 2.207 13,963 4,814 26,914 
37 alates 17 
ren 2,966 14,934 6,522 29,542 
20 1,721 1,464. 2,129 
snctecetd 89,864 74,332 169,710 143,787 
Sted ine raremmeune 595 Sodas 595 
vases 70,130 121,833 129,382 232,383 
ekki 160,014 198,481 300,556 378,894 
ere 526 82 609 
Jerse 16,245 19,246 27,472 34,420 
ere 8,845 11,788 16,504 20,883 
parents 1 861 3 861 
reer 25,091 32,421 44,061 56,779 
328 24,869 819 33,162 
oer 76,394 88,153 139,835 153,187 
rere 2,910 4,539 8,113 8,816 
wate rev 3,370 931 5,682 
siniewe 136 202 301 892 
orn 80,485 121,133 149,999 201,739 
pinieeass 3,122 20,463 5,538 35,762 
otiataty 21,504 15,093 37,906 26,123 
war 475 2,201 641 2,910 
ene mee ee 43 19 168 
eee 25,101 37,800 44,104 64,963 
nee 839 22,320 3,211 29,480 
ere 4,901 14,809 11,551 20,500 
Awisela 277 764 277 1,044 
anaes 6,017 37,893 15,039 51,024 
338 5,533 461 8,829 
rasta’ 7,670 8,742 15,160 14,608 
eee 306 261 306 755 
waters 7 8 7 8 
eames 8,321 14,544 15,934 24,200 
1,441 60,391 25,303 85,089 
inéte 6,503 19,684 14,699 30,579 
oa. 5,389 16,348 17,291 36,781 
Astoame. AREA I - - eseuels 1,982 
eee 491 1,169 491 2,339 
raat 1,303 4,062 2,602 7,981 
seu Hage ~ieuece 1,942 
iclnasareieeae * 284 505 
arene 15,127 104,293 60,386 167,135 
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SWISS STATISTICS 


Figures as to Exports of Watches and Parts 
Reported by U. S. Consul at Geneva 


WASHINGTON, Sept. 9—Consul Lewis W. 
Haskell, Geneva, in a recent report to the 
Department of Commerce, says: “The 
following comparative table showing the 
exportation of watches from Switzerland 
during the first quarter of 1919 and 1920 
has been published by the Federation Hor- 
logere Suisse under date of July 14: 





January- January- 


March, March, 
Articles. 1919, 1920. 
Pendulum clocks ...... pounds 27,300 65,600 
Alar clocks: ..<cecccas pounds 1,500 66,500 
ROUGH PATE 66660 dices pounds 10,100 13,000 
Finished watch parts... . pounds 26,400 35,900 
Rough nickel cases....number 100,460 126,282 
Rough silver cases.. .number 9,939 6,600 
Rough gold cases...... number 27 1,040 
Finished nickel cases...number 72,960 107,159 
Finished silver cases...number 13,585 10,299 
Finished gold cases....number 357 1,169 
Nickel watches ....... number 1,317,146 1,448,596 
Silver watches ........number 628,405 411,792 
Gold watches .........number 74,886 87,118 
Chronographs, etc......number 9,866 11,309 
Wrist watches and others, 
number 579,399 662,666 
Finished movements ...number 621,125 988,960 


“The first quarter’s increase in the total 
value of exports over the same period last 
year amounted to 23,000,000 francs (franc 
at par of exchange—$0.193); that is, 41 
per cent. The Federation Horlogere says 
that the increase is considerable in the 
value of exports to the United States 
(9,000,000 francs), to the British Indies, 
to Argentina (100 per cent), to Spain, to 
Brazil (44 per cent), to Portugal (250 per 
cent), to Egypt (144 per cent), to Chile 
(50 per cent), to Mexico (871 per cent), 
to Colombia (647 per cent), to the Dutch 
Indies (270 per cent), and to South Africa 
(30 per cent). 

“In the exports to France, Italy, and 
Japan there were increases in certain 
articles and decreases in others. To Ger- 
many, Austria, Hungary, Russia, and 
Bulgaria there was a considerable diminu- 
tion in exportation. On the other hand, 
good opportunities are foreseen in Jugo- 
slavia, Czechoslovakia, Finland, and Poland. 
In Belgium, the Netherlands, Scandinavia, 
China, Great Britain, Greece, and Central 
America the market is dull. 

“The Federation Horlogere states that 
the export figures for the second quarter 
of 1920 will be far from reaching those of 
the corresponding quarter of 1919. It 
adds: ‘Stagnation exists as regards the 
countries with which our relations had 
practically ceased, and there is a stand- 
still in exportation to those countries 
which had become our best customers. 
It is therefore certain that a considerable 
decrease has taken place in the exports.’” 








Mr. and Mrs. Henry C. Schomburg, 28 
River, St. Wallingford, recently observed 
their 50th wedding anniversary. They were 
married in New York, Sept. 1, 1870, and 
moved to Wallingford in 1888. Mr. Schom- 
burg secured employment at the factory of 
the R. Wallace & Sons Mfg. Co., and was 
continuously in the employ of that com- 
pany until he retired from active service 
eight years ago after a service of 25 years. 
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MEN’S JEWELRY 


It is an accepted fact that men no less than women show keen discrimina- 
tion in their choice of fine jewelry. 








And the correct in men’s jewelry calls for the individual yet useful design 
of quiet distinction, wether it be a scarf pin, a ring, or a chain. 





Wheeler-made jewelry for men—like all Wheeler products—is the guar- 
antee of supreme excellence in quality, workmanship and material. And 
back of the Wheeler guarantee is the assurance that as Wheeler-made 
goods have built prestige and success for our business, so they will build 
prestige and success for the dealer who knows that in them he is giving his 
| patronage the very best value. 


Scarf Pins Waldimar Chains 
Stone Rings Sleeve Buttons 
Signet Rings Pocket Watches 


Strap Watches 


Hayden W. Wheeler & Co., Inc. 
2 Maiden Lane - New York 
Factory: 72 Spring Street 
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Diamond Prices Will Be Maintained 





Head of the London Diamond Syndicate, in an Official Statement Cabled to the Jewelers’ Circular, 
Announces That There Will be no Departure From a Long Established 
Policy to Maintain Prices—American Press Carries the 


News to all Parts of the Country 
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N official announcement has been made 
A to the American trade by the Diamond 
Syndicate to the effect that its policy as 
followed for many years, to maintain prices, 


zine editors from making such errors in the 
future. The cablegram of which a fac- 
simile appears on the front cover page of 
this issue, reads as follows: 








D120BR L Y. 
LONDON 38— 
JEWLAR 
NEW YORK— 





IN REPLY YOUR LETTER, TWENTY-THIRD AUG- 
UST, DIAMOND SYNDICATE’S POLICY HAS ALWAYS 
BEEN TO MAINTAIN PRICES AND NO INTENTION 
TO DEPART THEREFROM ENDS. YOU MAY MAKE 
USE OF THIS INFORMATION AS YOU THINK BEST. 
BREITMEYER—DIAMOND SYNDICATE. 








will not be departed from in the future. 


The announcement comes in the form of a 
cablegram sent to THE JEWELERS’ CIRCULAR 
as the mouthpiece of the jewelry trade, with 
the idea that the news will not only be cir- 
culated throughout our industry but to the 
public as well. While there is absolutely 
no news in the announcement to the mem- 
bers of the diamond importing and cutting 
trade or to the prominent retail jewelers, 
the official statement of the Syndicate will 
be welcomed as giving first-hand informa- 
tion to the diamond-buying public at large 
that could only be heretofore offered at 
second hand. 

The great London Diamond Syndicate 
which controls the output of all the leading 
diamond mines and practically the world’s 
output of diamonds, is not in the habit of 
making public statements as to policy, but 
made this at the suggestion of THr JEWEL- 
ERS’ CIRCULAR in view of the misinforma- 
tion that was being circulated by some of 
the daily papers and weekly and monthly 
magazines which, in stories on the general 
reaction of business, indicated that prices 
of commodities were going down and that 
diamonds were included in these commod- 
ities. 

The cablegram received last week will act 
as a basis for denial of all such stories and 
may serve to prevent newspaper and maga- 


The heading “Jewlar,” New York, is the 
cable address of THE JEWELERS’ CIRCULAR 
11 John St, New York. The reference 
in the first part is to a letter sent by the 
editor of THE JEWELERS’ CrrRCULAR, written 
to the syndicate on Aug. 23, explaining the 
conditions in the business world here and 
the fact that articles were appearing which 
included diamonds among the commodities 
which the reaction in business might bring 
down in price and suggesting an official 
statement. The word “ends,” after “there- 
from,” means that the sentence “The Dia- 
mond Syndicate’s policy has always been 
to maintain prices and there is no intention 
to depart therefrom”ends there. “You may 
make use of this information as you think 
best,” refers to the suggestion contained in 
our letter that the information be given to 
the daily press of the country (in case 
such cable was sent) for the benefit of the 
diamond buyers of America that they ‘may 
realize that there is no reason to hold off 
purchasing and in fact that nothing can 
be gained by delaying diamond purchases 
to a later date. The signature “Breit- 
meyer—Diamond Syndicate,” is that of L. 
Breitmeyer, the chairman of the Diamond 
Syndicate of London and who sent it on 
behalf of that organization. 

On receipt of the cablegram, THE JEWEL- 
ERS’ CIRCULAR last week gave the informa- 


tion to the Associated Press and to the 
leading journals of New York which feature 
business news, with the result that imme- 
diate publication was given to the state- 
ment of the Syndicate, the matter being 
featured in such business journals as the 
Journal of Commerce and the New York 
Commercial, and prominent space was given 
to it in the daily papers read by the busi- 
ness world, such as the New York Times, 
New York Evening Post, the Sun, and New 
York Herald, the Evening Sun and the 
Evening Journal, etc. Reproductions of some 
of the articles published appear on page 
109. THE JEWELERS’ CircuLar also, through 
its own organization of correspondents 
throughout the country, presented the in- 
formation to newspapers of the leading 
cities asking the publication of the syndi- 
cate’s statement for the benefit of the: pub- 
lic at large, that the diamond buyers may 
not be misled by any silly stories that in- 
clude diamonds with other commodities af- 
fected by business conditions, that have ap- 
peared in the past or may appear in the 
future. Also, we have sent the informa- 
tion out and asked circulation of it for the 
benefit of the editors of the daily and 
weekly papers and the weekly and monthly 
magazines that they may not make the mis- 
take of accepting unverified statements in 
regard to the diamond market without 
thorough investigation, the cablegram of 
the syndicate being a statement of official 
policy which should and will be accepted by 
such editors as the last word on the subject. 

The cablegram is published in facsimile 
on the cover page of this issue for the bene- 
fit of the trade at large in order to give 
the retail jeweler an opportunity to help 
himself and help his customers by having 
the official statement of the syndicate in his 
possession practically in the form in which 
it was received. He can aid in the good 
work of educating the public by calling it 
to the attention of his local editors and ask- 
ing for publicity upon it in order that the 
diamond buyers of his locality may know 
exactly the position of the diamond market 
of the future and he can also have it for 
the purpose of contradicting any silly state- 
ments that may be made by irresponsible 
correspondents who may imagine that dia- 
monds and diamond prices are affected by 
the economic conditions that affect other 
lines of merchandise whose prices are not 
determined by a control at the source. 

It would be wise for all jewelers and 
jewelry associations to do everything in 
their power to spread the news of the of- 
ficial statement of the syndicate’s policy and 

(Continued on page 108.) 
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keep the facsimile of the cablegram for use 
in the future should they need it to con- 
vince those who have been misinformed 
upon this subject. 

This is the second time that the Syndicate 
has made its position clear to the jewelry 
trade of the United States by a cablegram, 
the first time being in January, 1908, when 
the collapse in prices of the shares in the 
diamond mines on the European exchanges 
and the references to them in English 
papers as “diamonds” going down caused 
American newspapers to misinterpret the 
news and publish statements to the effect 
that the diamonds themselves were going 
down in price. The cable of the Syndicate 
to Tur JEWELERS’ CIRCULAR then was re- 
sponsible for stopping the publication of 
such erroneous articles in this country 
much to the benefit of the diamond trade in 
general. It is hoped that the present cable 
will have even better effect by preventing 
the publication of silly misinformation as 
to the diamond market which American 
newspaper editors are unfortunately, only 
too prone to accept. 

The jewelry trade as a whole understands 
that the diamond market is absolutely solid, 
that prices will not go down, but on the 
contrary may go up, and that the demand 
for diamonds will continue here on a large 
scale; in other words that there is no rea- 
son to have any misgivings as to the future. 
It is only the public that may misunder- 
stand and the cablegram above referred to 
will be sufficient to make the public realize 
that no matter what may be the conditions 
in other lines, whether prices go up or 
down, the position of the diamond market 
is unique in that the prices are controlled 
at the source of supply or rough, and that 
the policy that has been so successfully 
carried on since the syndicate has been in 
control of the product and which has never 
resulted in a decrease in price, will be ad- 
hered to without deviation in the future. 

That the cost of cutting will not go down 
is evident from the action of the diamond 
workers reported on page 111 of this 
issue. 








Measuring Precious Stones for 


Weight 





“So long as a gem stone is unset it 
is easy to find its weight on the 
balance. It is quite different when the 
stone is mounted, as removing it is accom- 
panied by difficulties. In such a case an aid 
is the measuring instrument by which the 
thickness (table to culet) of the stone 
whose weight is to be computed is arrived 
at by a calibrating arm. 

“A preliminary condition to this is, how- 
ever, that the stone be of regulation cut, 
height to width, so that the contents are in 
accordance with trade usage. Divergence 
may make considerable difference in the 
weight, so that the aid of measurement can 
only be utilized in special cases. Generally, 
the instruments consist of two scissor-like 
opposed arms bent forward to be perpen- 
dicular to the stone. One of the arms is 
prolonged to point on a graduate similar 
to that on letter scales which is held by 
the other arm—Deutsche Goldschmiede 


Zeitung. 


THE JEWELERS’ 


CIRCULAR 


September 15, 19209 








———, 
Ty 


Reports from the European Diamond Markets 


Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 








Lonpon, Aug. 19.—The improvement in 
business conditions to which attention was 
called in the last letter, has continued dur- 
ing the first part of August and is still 
noticeable as far as the retail business is 
concerned among Hatton Garden dealers. 
It may be stated that a considerable amount 
of trade has been consummated in square 
cut diamonds which are meeting with 
ready sales. One of the chief requisites 
demanded by buyers is that these stones 
be of good color. Fair prices have been 
paid and this has caused the market to be- 
come firmer than was the case a few 
months ago. Medium quality melee and 
good quality small diamonds are attract- 
ing the attention of buyers and it has been 
learned that many transactions lave been 
carried out by holders of this kind of 
merchandise during the last fortnight. 

During the past week the local market 
was visited by representatives of American 
firms who usually do their buying in Am- 
sterdam and Antwerp. It has been learned 
that they made a number of purchases 
while in London as they found the market 
conditions favorable. Under present con- 
ditions with the fluctuating money market, 
the buyer of gems is governed to some ex- 
tent by the present rate of exchange. This 
condition has caused a number of London 
wholesale firms to hesitate about buying 
gems in large quantities for speculation 
as they have done in previous years. The 
international conference of diamond work- 
ers which was to be held in London dur- 
ing the present month has been postponed 
because of unforeseen circumstances. It is 
expected that the conference will take 


place on Aug. 23 and for several successive 


days. 





Paris, Aug. 17.—There has been a slight 
decrease in business in this market as com- 
pared with a month ago. This condition 
is not at all surprising as usually during the 
mid Summer Paris jewelers do not at- 
tract as many customers as at other sea- 
sons. Most of the foreign visitors as well 
as the American customers, have left Paris 
for the seashore resorts where the bulk of 
the business is now being done. 

Wholesale dealers report that business is 
quiet and some of the export houses who 
deal with the Indian and far eastern mar- 
kets have been slow in sending in or- 
ders. With the exception of the Australian 
and, in some degree, the American market, 
the export trade has declined in the last 
four weeks and this has caused some un- 
employment among the diamond workers. 
The fluctuation in money exchange has con- 
tributed as well to some hesitation among 
dealers to go in for important transactions. 
Everywhere, however, there is a confident 
attitude that business will resume during 
the Autumn season. It is expected that the 
heavy tax on business will be abolished and 
a more moderate tariff duty substituted. It 
is learned that a duty of 1% per cent on 
polished diamonds will be one of the meas- 


ures that the French government intends to 
introduce shortly. During the last fortnight 
there was a fair demand for diamonds for 
industrial purposes which caused the Prices 
of the ordinary rough material to advance. 
It has been learned that in some industrial 
centers of the diamond cutting industry in 
France employers tried to reduce the wages 
of their workmen, but the attempt was re- 
sisted by the laborers. 





AMSTERDAM, Aug. 18.—Although condi- 
tions in this market have improved as com- 
pared with a few months ago, it cannot be 
stated that the market is as active ag is 
sometimes noted at the approach of the 
Autumn season. It is true, of course, that 
the trade is in the midst of one of the quiet- 
est months of the year, but it is expected 
that customers will soon arrive from abroad 
who will visit the market; their arrival will 
undoubtedly create a more brisk trade. 

The market is much firmer than it was 
last month. Although the principal diamond 
merchants understood the conditions and did 
not sell at decreased prices there were a 
few among the smaller traders who were 
somewhat fearful as to the outcome of 
conditions and this, of course, was detri- 
mental in a small way to trade in general. 
Their fear is now abated and they are as- 
sured of the firmness of the diamond 
market. 


During the past fortnight there has been — 


an advance in prices of certain grades of 
rough and it may be stated that there were 
more applicants for sights on goods at the 
London Syndicate by importers during the 
month than were expected and many of 
them were surprised at the quotations on 
the price of the rough material, which was 
high. The demand for “roses” is better 
than it has been for some time, although 
customers are not fully willing to pay the 
increased prices. 


Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week Ended Sept. 4, 1929. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,213,555.37 
Gold bars paid depositors........... 87,246.7 








Ce ere ee Or $1,300,802.10 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


MN MED hss cach ale way wih bisa gla leie. 0.6 poe $218,011.36 
ee Ga wlst haw aks can Gun wweR a Eee 206,078.79 
SUM) srecoe sissies ices sin aececin 229,110.52 
Sept. 2 245,284.59 
PE RS Aswan Nia A we Wat a wa ete oe ae 172,333.14 
Ee A eGAbA sae baw oe has ea ee aaee 142,736.97 

Mul <ccu bnxnuts su ccssbeeranaeee $1,213,555.37 





Week Ended Sept. 11, 1920. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. $975,865.86 
Gold bars paid depositors.......... 136,901.74 


een ere $1,112,767.60 
Of this the gold bars exchanged for gold coin 
are + oe as follows: 





eerie ey rer $247,337.94 
SRS ee rer rr Per rr 268,361.84 
JS OES ey rc ees 114,826.96 
OS AE PEP eerie rer 230,310.74 
UE TEE cana Ait eaicks h weG lenis 115,028.38 
MME Son AR ensues oma $975,865.86 
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HAVE YOU SEEN HIM? 
Trade Warned to Watch for Man with Pecu- 
liar Characteristics Who Is Charged 
With Robbing Two New York 
Jewelers 


A man with several peculiar characteristics, 
charged with absconding with more than 
$12,000 worth of jewelry, is being sought 
by B. Harris, retail jeweler, 715 Seventh 
Ave. and Joseph Rose, of the New York 
Jewelers’ Exchange, 70 Bowery, New York, 
according to a report made known last 
week, The merchandise said to have been 
taken by this man consists of loose dia- 
monds, diamond mounted jewelry and 36 
cheap, nickel wrist watches. Mr. Rose 
places his loss at about $8,000, while Mr. 
Harris claims the man got merchandise 
from him worth $4,140. 

According to Mr. Harris, a man, whom 
he has known since last Fall and who he 
says is a jewelry peddler, came to his store 
last Thursday and informed the jeweler 
that he had a buyer for a diamond and 
would like to get several stones to show. 
Mr. Harris claims the man was introduced 
to him by a tenant in the building, where 
his store is located, so for that reason he 
did not hesitate about giving him the stones. 

The man was allowed to pick out two 
loose stones, one weighing 2.06 carats and 
other 1.77 carats, as well as a white gold 
ring set with a diamond weighing 2.20 car- 
ats, with several small sapphires mounted 
on the sides of the stone and a LaValliere 
mounted with a diamond badly spotted with 
carbon, weighing 1.50 carats. It is also 
claimed that the man took 36 cheap nickel 
wrist watches. For all this jewelry the 
jeweler asserts that the man gave him a 
receipt and was allowed to leave, when he 
informed Mr. Harris he would report on 
the goods in a short time. After the man 
left Mr. Harris asserted that he discovered 
another loose diamond weighing two car- 
ats, that had been lying on the counter, was 
missing. When the mean did not return 
within a reasonable length of time, Mr. 
Harris notified the police. 

Simultaneously with the receipt of this 
report, THE JEWELER’s CIRCULAR also re- 
ceived word that Joseph Rose, a jeweler 
engaged in business at the New York Jew- 
elers’ Exchange, on the Bowery had also 
lost merchandise worth $8,000. According 
to the information given to a reporter 
of this journal Rose was the victim of 
the same man who it is claimed swindled 
Mr. Harris. 

Mr. Rose stated that a friend of his 
called him on the telephone several days 
ago and informed him that he had a custo- 
mer for a great deal of diamond jewelry. 
The jeweler claims that his friend made 
several appointments to meet this buyer, 
but always failed to appear. Finally on 
last Thursday, Mr. Rose asserts, he went to 
his friend’s place of business on Seventh 
Ave., with seven diamond set rings and a 
bill for the goods. He claims he was met 
at the door of the building on Seventh Ave. 
by his friend, who the jeweler alleges 
took the package containing the jewelry 
and brought it up-stairs to his office. Mr. 
Rose maintains he never saw the man who 
was supposed to he the buyer and has not 
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seen his jewelry since he gave it to his 
friend, 

The jewelry claimed to have been lost by 
Mr. Rose is described as follows: one lady’s 
gold hoop ring, set with three diamonds, 
each weighing 1.75 carats; one lady’s plat- 
inum ring mounted with a four carat dia- 
mond and a number of smaller stones; one 
lady’s gold ring, set with a diamond weigh- 
ing 1.50 carats and two oriental pearls; one 
lady’s gold ring, platinum top, set with a 
diamond weighing 2.49 carats and three tiny 
diamonds on each side of the shank; one 
lady’s platinum ring, octagon shape mount- 
ing, set with a diamond, 2.45 carats in 
weight and two men’s plain gold rings, one 
mounied with a diamond weighing 2.75 
carats and the other with a diamond weigh- 
ing 1.30 carats. : 

There are several peculiar characteristics 
about the man, who it is claimed took the 
diamonds, which should make it easy to 
identify him. He is reported to be un- 
usually nervous and very short of stature 
indeed. When speaking to anyone he usually 
lets out a peculiar screech and at the same 
time lifts his right hand to his ear. Another 
way in which it is claimed he can be easily 
identified is his inability to keep an upper 
set of false teeth in place. While taiking 
with anyone, it is claimed his upper false 
teeth invariably fall down upon his tongue 
and many times during the conversation he 
is forced to put them back in place. The 
entire lower part of his mouth is bridged 
with gold ieeth. 

The missing. man is described as about 
60 years old, standing five feet, one inch 
high and weighing about 115 pounds. He 
has poor eysight, but only wears glasses 
when reading. He has a peculiar shaped 
nose and is reported to be unusually ex- 
citable. According to Mr. Harris this man 
is a jewelry peddler and travels all over 
the country. Should he appear at the store 
of any jeweler, the local police should be 
notified and they in turn should communi- 
cate with Mr. Harris or Mr. Rose. 








Death of Albert A. Mayer 


EvANSVILLE, Ind., Sept. 8—Albert A. 
Mayer, a well known retail jeweler, died a 
few days ago at his home at Lafayette, Ind. 
His death was sudden. He was 60 years 
old. 

Mr. Mayer was a partner of Peter Bug- 
gle. He located in Lafayette in 1903, com- 
ing from Michigan and was associated with 
several jewelry firms in Lafayette before he 
went into business with Mr. Buggle five 
years ago. 

Deceased was well and favorably known 
in the northern and central parts of the 
State. The body was sent to his former 
home at Detroit, Mich., for burial. 

Mr. Mayer is survived by a widow and 
one daughter. 








A commercial agent in Cuba desires to 
represent manufacturers on a commission 
basis for the sale of art glass and glass- 
ware, jewelry and novelties. No reference 
offered. Further information can be ob- 
tained by writing to the Bureau of Foreign 
and Domestic Commerce, Washington, 
D. C., and reference made to file number 


33675. 


lil 
TO MAINTAIN WAGE SCALE 





Diamond Cutters Meet at London in Inter- 
national Conference and Act on 
Many Matters 


Andries Meyer, the president of the 
Diamond Workers’ Protective Union of 
America, returned Thursday to New York 
on the Nieuw Amsterdam after a three 
months’ trip to Europe in the interest of 
his organization. Mr. Meyer attended the 
convention in London of the Universal Al- 
liance of Diamond Workers, held in 
Memorial Hall, August 23 to 28, this being 
the first since the war, and at it were rep- 
resented all the different unions of the dif- 
ferent diamond centers of the world. 

In speaking of thé convention, Mr. Meyer 
said that it was a decided success in every 
way and that many important matters were 
taken up and acted on. Among the princi- 
pal decisions of the convention was that 
the diamond workers of the world had de-. 
cided to absolutely maintain the standard of 
wages in every country and to immediately 
introduce the 44 hour work week in those 
places where it is not obtained today, 
putting them on the same basis as the shops 
in the United States. Also they decided to 
restrict apprentices and voted in favor of a 
universal vacation of one week each year 
with pay. . 

Among other matters taken up was the 
establishment of an _ international benefit 
fund for those out of work and for this 
purpose members of the great Diamond 
Syndicate of London as well as the manu- 
facturers and cutters of Amsterdam and 
Antwerp have been solicited to contribute 
and the prospects for the success of this 
fund, he said, are very bright. 

Among those represented at the conven- 
tion in addition to the regular unions es- 
tablished in the past were the workmen of 
the factories of B. Oppenheimer, now known 
as the Transvaal. Diamond Cutting Co., 
which was established for the purpose of 
teaching diamond cutting to wounded vet- 
erans of the war. This factory has been . 
organized and has become affiliated with 
the diamond cutters’ union and sent three 
representatives to the convention. 

Mr. Meyer explained that the relations 
between the union and the manufacturers 
and cutters throughout the world were most 
amicable and a spirit of co-operation was 
manifest on both sides. 

The management of the union is under 
progressive, yet cool heads, and _ the 
Bolshevik or extremely radical element are 
in no way in control. The majority of the 
union members believe in evolution more 
than revolution and seek for the building up 
of the diamond industry on a firm and pro- 
gressive basis. 

The action of the conference in regard to 
maintaining the present scale of wages, Mr. 
Meyer said, tended to a stability in the price 
of diamonds for this, coupled with the 
action of the syndicate in maintaining 
prices of rough made constitute the two 
factors which must eventually determine the 
cost of cut diamonds, namely, material and 
labor. This assured both the trade and 
public that there was no chance of a de- 
cline in price in the future. 
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THIRD GOLF OUTING 


Last Event of the Season of the Chicago 
Jewelers’ Association the Most Largely 
Attended—Many Prize Winners 

Cuicaco, Sept. 11.—The _attendance at 
the third and last golf outing of Chicago 
Jewelers’ Association for 1920 was attended 
by the largest number that have ever at- 
tended an outing of the association. 

Yesterday morning on the first train anc. 


by automobiles members of the association 














DICKINSON, WINNER OF THE CUP FOR 
LOW GROSS SCORE 


G. V. 


were on their way to Idlewild Golf Club. 
As the finals were to be played in the after- 
noon, many of those who had hopes of a 
prize went around in the morning to get 
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second outing remained good and the cup 
was given to him last night for a period 
of one year. 

The President’s cup was won by Chas. 
T. Ross, of the Waterbury Clock Co. This 
event was decided by elimination at the 
various outings. At the first four quali- 
fied, at the second two were dropped and 
yesterday Mr. Ross and Wm. F. Drexmit, 
of Keystone Watch Case Co., played the 
finals. 

President John Hardin of the association 
offered a pair of binoculars for the longest 
drive from first tee made at any one of 
the outings. The record of John T. Mont- 
gomery, of M. A. Meade & Co., 234 yards, 
made at the second outing, being the best 
made during the season, Mr. Montgomery 
presented himself with the prize. 

The loving cup offered by Harry Radix 
in the Flag Event was won by Lou Schafer, 
of L. H. Shafer & Co. Each player planted 
a flag at the point reached in the number 
of strokes equal to his handicap added to 
85. It was necessary for Mr. Schafer to 
play 20 holes in order to locate his flag. 

The Blind Bogey Event resulted in a 
tie between M. S. Fleishman, of M. S. 
Fleishman Co., and S. L. Scott, of Scott 
Bros., each having 87, the number drawn. 
A toss of a coin gave the cigarette case 
presented by L. H. Schafer to Mr. Scott. 

As no member was permitted to receive 
more than one prize at an outing, the 
winner did not receive the vacuum bot- 
tle sets presented by M. M. Hart, of 
Hart Jewelry Co., and S. Y. Ball, of Nor- 
ris, Alister-Ball Co., offered for the best 
twosome. The lowest score was that of 
G. V. Dickinson and L. G. Buss. Mr. 
Dickinson was barred on account of win- 
ning the first event. Two next foursomes 
were tied with 85. Of these Chas. T. Ross 
was not eligible. This left M. J. Kelly, of 
Rogers, Lunt & Bowlen, W. F. Drexmit 
and Hugo Oppenheimer to draw lots as to 








GROUP 


warmed up. Luncheon was served at 12:30 
and at 1:30 the big game started and 30 
enthusiastic jeweler golfers started out to 
win prizes. 

The first event, that of lowest gross score 
made at any one of the three outings, went 
to G. V. Dickinson, of the Elgin National 
Watch Co. His score of 85 made at the 








PHOTOGRAPH OF THE GOLFERS 


which should share the honor with Mr. 
Buss. Oppenheimer was the lucky man. 

Best Nine Holes was won by H. J. Rosen- 
berg, with a net score of 36. A. L. Sproeh- 
nle offered a traveling set to the one mak- 
ing lowest net score on nine holes, to be 
determined by taking one-half his handicap 
from the gross. 
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Best 27 Holes was won by T. A. Wass- 
burg with a net score of 127. For this 
event a player played nine holes in the 
morning and 18 in the afternoon and de- 
ducted 1%4 times his handicap from gross 
score. The prize in this event was a beau- 











WILL DREXMIT AND CHARLES T. ROSS, WHO 
PLAYED FINAL FOR THE PRESIDENT’S 
CUP, MR. ROSS WINNING 


tiful silver picture frame offered by Louis 
Goldman. 

A book of Briggs golf cartoons was 
offered for the greatest number of strokes 
taken on a hole to be selected by drawing 














SOL HESS LISTENING TO SYDNEY SMITH TELL- 
ING HIM HOW TO DRIVE 


after the play was completed. This was 
awarded to John Friedland, of the Hart 
Jewelry Co., with a record of 8 on the 
16th hole. 

As the season progressed this year more 
and more interest was taken in the golf 
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outings and already there is talk of making 
these a monthly event for six months next 
year. Much of the success and interest 
is due to the work of John T. Montgomery, 
chairman of the golf committee. Mr. Mont- 
gomery presented the prizes last night in a 
very happy manner and at the close of the 
meeting was given a rising vote of thanks 
for his work. 

When the dinner was finished and the 
awards made the evening developed into a 
social affair that proved to be one of the 
best in the history of the association. 
Short talks were made by several of those 
present. M. J. Rothschild, president of the 
club, made a talk, during which he ex- 
pressed the pleasure of the officers of the 
club in having the jewelers as guests and 
extended an invitation to use the club again 
next year. A number of jewelers belong 
to the Idlewild Golf Club and the cham- 
pionship of the club has been held for three 
years by a jeweler, Hugo Oppenheimer, 
who won the 1920 championship last week. 

Sol Hess presented as a _ permanent 
prize, in addition to the cup which is 
held one year, an 18 karat gold medal fob, 
mounted monogram C. J. A. and around in 
circle “Golf Champion 1920.” 

A report of this day’s play would not be 
complete without telling of the play of one 
foursome at the sixth hole. In this four- 
some Will Juergens and “Manny” Adler 
were competing with Sol Hess and Sydney 
Smith. The play was spirited at every hole 
but the climax was at the sixth hole, in 
which Juergens and Adler defeated Hess 
and Smith by a score of 18 to 27. 








Elmira Police Believe They Hold Burglar 
Who Robbed Jewelry Store Last May 


Exmira, N. Y., Sept. 13—The police be- 
lieve that they have caught the man who 
robbed the jewelry store of Mathews’ on 
W. Main St. last May. Chester Holmes, 
aged 26, of Syracuse, was arrested in Utica 
and taken to Syracuse, where he is sus- 
pected to have committed a robbery. 

On the night of March 23 the police 
charge that Holmes smashed the window of 
the New York Loan store in Syracuse, and 
got away with considerable jewelry, in- 
cluding a small silver watch. Following 
the robbery he went to his boarding house. 
His hands were badly cut and his clothes 
torn. He had ridden home in a taxicab. 
He remained at his boarding house long 
enough to give a man a watch with the in- 
struction that the timepiece was to be given 
to a certain person. Then Holmes went to 
Elmira. 

The Elmira display glass window was 
smashed in two different places and the 
window stripped of its contents, valued at 
$1,200. The theft took place in the early 
hours of the morning. The thief got away 
by boarding a freight train. 
to Syracuse, where he remained until a few 
days ago, when he went to Utica. Several 
days ago Chief of Police Weaver of Elmira 
came into possession of the watch Holmes 
had stolen in Syracuse and learned that 
Holmes had stolen it in a burglary similar 
to the Mathews job. An_ investigation 
showed that Holmes had left Elmira di- 
rectly after the Mathews loss. Word was 
sent to the Syracuse police about the watch, 
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and the arrest followed in Utica. 

Holmes has confessed to the Syracuse 
job, and a confession relating to the Elmira 
theft is expected. 








STOLEN JEWELRY RECOVERED 


Chauffeur Who Robbed Case of Providence 
Jewelry Traveler, at San Antonio, Tex., 
Confesses and Loot Worth 
$6,000 Is Recovered 

San Antonio, Tex., Sept. 9—H. W. 
Bessac, representing the S. B. Champlin 
Co., jewelry manufacturers of Providence, 
R. I., and other concerns, was robbed of 
$6,000 worth of jewelry Wednesday, but all 
of the stolen articles were quickly recov- 
ered through the prompt action of members 
of the city detective force. 

It was while being transported in a serv- 
ice automobile between the Gunter Hotel 
and the Missouri, Kansas & Texas depot 
that the robbery occurred. Mr. Bessac de- 
livered the suitcase containing six packages 
of jewelry into the hands of the chauffeur 
and same was handed to him when he 
alighted at the depot. He discovered soon 
afterward that the suitcase had been cut 
open and one of the packages of jewelry 
taken therefrom. 

The case was placed in the hands of the 
city detective department and in a few 
hours the chauffeur was arrested and made 
a confession. The package of jewelry, 
which contained 2,000 pieces, was found 
secreted in a delapidated Mexican shack in 
the outskirts of the city. There, from a 
tub partly filled with clothing and other 
rubbish, the chauffeur took the package and 
delivered it intact into the hands of the 
detectives, who turned it over to Mr. 
Bessac. 

The package contained 56 gold watches, 
28 gold handle knives, 36 cameo brooches, 
four cameo bar pins, 96 cuff buttons, 17 
bar pins, 73 brooches, 1,321 rings, 147 neck 
chains and 123 gold stick pins. 











Milwaukee Jewelers Take Prominent Part 
in Elks’ “Round-up and Carnival 
Supreme” Held in That City 
MILWAUKEE, Wis., Sept. 11—Milwaukee 
Lodge No. 46, B. P. O. Elks, staged prob- 
ably the most notable reunion of members 
of the order that has ever been held in the 
middle west. It was called the Elks’ 
Round-Up and Carnival Supreme, and 
there was so much activity in connection 
with the event that business was practically 
suspended every afteroon of the week. The 
carnival opened Saturday, Sept. 4, which 
also was the closing day of the Wisconsin 
State Fair. It closed Friday evening, Sept. 
10, with'a grand ball at the Auditorium. 
Beginning Sunday afternoon, there was a 
big public parade every afternoon. Thous- 
ands of Elks and other visitors were at- 
tracted from all sections of the central 

States. 

Since most of the leading jewelers of 
Milwaukee are members of the Elks, the 
trade’s participation in the festivities was 
especially vigorous. The Bunde & Up- 
meyer Co., Plankinton Arcade, was the 
most notable participant and was given 
wide publicity for its activities. 
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As customary, a queen of the carnival 
was chosen from Milwaukee’s most widely 
known beauties. Prior to the final selec- 
tion, the Bunde & Upmeyer Co. announced 
that it would make the gift of a beautiful 
string of pearls to the queen. The presen- 
tation was duly made on Tuesday after- 
noon, when the most gorgeous of the many 
elaborate parades of the carnival was held. 
As the queen of the carnival passed the 
Bunde-Upmeyer store in her beautiful 
chariot, a stop was made and with proper 
ceremony the necklace was clasped about 
her neck by Exalted Ruler Harry S. Sloan, 
after an address by Chauncey J. Yockey, 
chairman of the committee in charge of 
the function. 

In the floral parade, Edwin L. Feiling, 
a prominent jeweler at 448 12th St. won 
honors. His Packard car was beautifully 
decorated in the purple and white colors 
of the Elks’ Order and attracted wide at- 
tention. 


BEWARE OF HIM! 








Swindler Gets Jewelry from Utica House on 
Check with Bogus Endorsement 


Watertown, N. Y., Sept. 10—A man 
giving the name of a prominent chemist 
with the word “Jr.” tacked on it passed a 
worthless check for $160 to M. S. Carlton, 
jeweler of Arsenal and Court Sts, on 
Thursday in payment for a Hamilton gold 
watch and solid gold chain and knife. The 
check was on the City National Bank, 
which reported “No account.” The affair 
was reported to the police. 

The man entered the store at about clos- 
ing time and asked to look over watches 
valued at about $100. He finally selected 
the Hamilton watch and the gold chain and 
knife. The purchaser then informed Mr. 
Carleton that he did not have the money 
with him but would bring it on Friday if 
Mr. Carleton did not care to take a check 
in payment. Mr. ‘Carleton replied that he 
would take a check properly verified. The 
purchaser then asked for a blank check on 
the City National Bank, and made it out 
for the amount due. 

Mr. Carleton, however, said that he 
would not take the check unless it were en- 
dorsed by some person whom he knew. 
The purchaser left the store with the check, 
saying that he would get it endorsed by 
Frederick F. Bugbee, secretary of the Y. M. 
C. A. He returned shortly afterward, ex- 
plaining that Mr. Bugbee was “out of the 
building,” but that he would secure the 
endorsement of Dr. Maxson, located 1n the 
Y. M. C. A. building. He soon brought the 
check back signed by “James S. Maxson, 
Room 214.” The name of the dentist is 
Frank S. Maxson, but the jeweler did not 
recall the fact at the time, and accepted the 
check and turned over the jewelry. The 
dentist later denied having endorsed the 
check. 

Following the protest of the check, Mr. 
Carleton went to 154 Bishop St., where 
the man had said he lived, but found no 
such person living there. The swindler is 
described as about 5 feet 8 inches in height, 
between 35 and 40 years of age, and has 
a foreign accent. The: police are looking 
for him. 
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THREE DARING ROBBERIES 





Two Jewelers of Milwaukee and One in 
Kenosha, Wis. Victims of Burglars— 
Two Thieves Captured and Some 
Loot Recovered 


MuwauKkeEE, Wis., Sept. 11—Three dar- 
ing jewelry store robberies, two in Milwau- 
kee and one in Kenosha, have been reported 
in Wisconsin during the past week. In 
two instances, plate glass display windows 
were broken and generous hauls made. In 
another case, a store was entered by bur- 


glars but most of the loot has been re-” 


covered. 

On Sunday night, Sept. 5, while theater 
crowds were returning from downtown, the 
main display window of Stouthamer Bros., 
767 Third St., was broken with a padded 
brick and although a large crowd was at- 
tracted within a few minutes, the robbers 
succeeded in getting away with practically 
the entire assortment of merchandise in the 
window. The goods were valued at from 
$1,800 to $2,000. The job was done so 
hastily and expertly that no description of 
the robbers was secured and the police 
were virtually without a clue of identifica- 
tion. So far no arrests have been made. 

Stouthamer Bros. suffered a loss of 
about $800 in a similar manner a little 
more than three years ago. The store is 
protected by the Jewelers’ Security Al- 
liance. John H. Stouthamer, senior mem- 
ber of the firm, is president of the Wiscon- 
sin Retail Jewelers’ Association this year. 

On Monday night, Sept. 6, while the Elks’ 
Round-Up and Carnival Supreme was at 
its height, the place of business of M. 
Deutsch, jeweler and watchmaker, 208 
Manhattan building, was entered by bur- 
glars and ransacked of set and unset gems, 
rings, La Vallieres and bracelets valued at 
$800. Within 24 hours the detective force 
arrested Waldo Stone, aged 21, claiming 
Beloit, Wis., as his home, and Nick Lewis, 
18 years old, of Chicago. Both had their 
pockets filled with jewelry which they were 
attempting to dispose of at pawnshops on 
Third St. and Wells St. When arrargned 
in District Court on Sept. 8, Lewis was 
placed on probation for three years, while 
Stone was given a continuance of two 
weeks, when he will be tried on a charge 
of burglary. Practically all of the prop- 
erty of Mr. Deutsch was recovered. 

WINDOW SMASHERS IN KENOSHA 

At 2 a. M., Thursday, Sept. 9, the plate 
glass window in the store of Thomas Lock- 
hart at 267 Main St., in Kenosha, Wis., was 
shattered with a padded stone, and watches, 
rings and other goods valued at $1,000 
taken. The large plate was almost totally 
destroyed. A merchant policeman was at- 
tracted to the scene by the sound of break- 
ing glass and called the city police imme- 
diately. As the night patrolman reached 
the Lockhart store he saw several men 
climb into an automobile and drive off at 
breakneck speed. However, a number of 
empty jewelry trays later were found at 
the rear of the Lockhart store, leading to 
the belief that the robbers separated after 
ransacking the window, in order to dis- 
tract pursuers. Not long after the discov- 
ery of the robbery, an incipient blaze at 
the rear ef the store resulted in a fire 
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alarm, which led to the finding of the empty 
trays. It is supposed that one of the men 
dropped a cigarette stub into rubbish. The 
blaze was extinguished without difficulty. 

Mr. Lockhart is a member of the Jewel- 
ers’ Security Alliance. Pinkerton opera- 
tives were summoned immediately, but so 
far have reported no trace of the burglars. 

Window robberies of jewelry stores 
reached an epidemic stage last Spring, but 
barring the operations of pennyweighters, 
no heavy loss has been reported in Mil- 
waukee in several months. The local 
police department has taken extraordinary 
measures to prevent depredations of this 
character, in anticipation of further at- 
tacks, which usually follow conditions as 
they exist at this time. 








GET BOOTY WORTH $5,500 


Thief Robs New York Office of Whiting & 
Davis Co. and Whiting Chain Co. of 
Mesh Bags and Chains and Jewelry 
A robbery which netted the thief about 
$5,500 in merchandise was committed last 
Saturday afternoon at the New York office 
of the Whiting & Davis Co. 366 Fifth 
Ave. Manhattan. The thief practically 
ransacked two large wall cases of hundreds 
of mesh bags and also stole the complete 
sample line of chains and other jewelry be- 
longing to the Whiting Chain Co. The 
robbery has been reported to the police, 

but not a single clue has been unearthed. 

Although the theft is believed to have 
been committed last Saturday afternoon 
it was not discovered until Monday morn- 
ing, when Fred Cook, New York represen- 
tative of the firm, arrived at his office on 
the eighth floor. It was then discovered 
that thé door leading to the office had been 
“jimmied” open by the thief. After gain- 
ing entrance to the office the robber ap- 
parently went directly to the wall cases, 
where hundreds of mesh bags were on dis- 
play, and “jimmied” these doors. It is be- 
lieved the only tool used by the thief was 
a screw driver. 

After ransacking the wall cases contain- 
ing the mesh bags the intruder forced open 
the door of a case holding the samples of 
the Whiting Chain Co. The thief over- 
looked nothing in this case, but emptied 
every tray, probably 50 in all, containing 
a large assortment of chains and jewelry. 
Mr. Cook places the value of the stolen 
mesh bags belonging to the Whiting & 
Davis Co. at $4,000, and the chains and 
jewelry of the Whiting Chain Co. at $1,500. 

Some of the mesh bags stolen are de- 
scribed as_ silver plated, sterling _ sil- 
ver, one-tenth gold plated and green gold 
plated, all marked “Whiting & Davis, sol- 
dered mesh.” Some of the bags are dome 
shaped, while others are square shaped. A 
few bags are of the open mesh variety and 
bear no marks. 

The sample line belonging to the Whit- 
ing Chain Co. consisted of a large variety 
of goods. Among the merchandise taken 
were Waldemar and Dickens chains, neck 
chains, pendant chains, coat chains, lockets 
and chains, baby and misses’ bracelets, 
baby lockets and ‘chains, baby pin sets, baby 
bib holders, charms and an assortment of 
cameo pendants and chains, all made of 





117 


10-karat gold. The plated goods taken 
consists of lockets and chains, Waldemar 
and Dickens chains, coat chains, key chains, 
sautoir chains with crosses attached, baby 
bib sets, baby ring chains, guard chains, 
baby pin sets and plated and _ sterling 
beads. The sterling silver goods taken in- 
cluded guard chains and neck chains. Vest 
chains, Dickens, Waldemar and _ neck 
chains made of 14-karat %4 gold were also 
included in the loot. 

All of these articles were mounted on 
cards bearing the mark “W. C. Co.” Every 
article having a swivel attached is marked 
on the swivel with the concern’s trade 
mark, W. C. Co., while most of the other 
merchandise contains the same. It is be- 
lieved that these goods will eventually ap- 
pear on the market and will probably be 
offered to some jeweler or pawn broker. 
For this reason members of the trade are 
asked to watch for these articles and should 
they be offered for sale to notify the New 
York police or Fred Cook at 366 Fifth 
Ave., New York. 








SETTLEMENT EFFECTED 





Court Confirms Agreement Between Arnold: 
C. Messler, Providence, R. I., 
and His Creditors 

ProvipENcE, R. I., Sept. 11—A _ decree 
was entered yesterday by Judge Arthur L. 
Brown in the United States District Court 
for Rhode Island, confirming an offer of 
composition made by Arnold C. Messler,’ 
of Pawtucket, doing business in the Manu- 
facturers’ building, this city, under the 
style of Arnold C. Messler & Co., manufac- 
turing jewelers. 

Some months ago a creditors’ petition in 
bankruptcy was filed against the concern 
after it had made an assignment to Lewis 
A. Waterman, an attorney of this city. On 
May 20 Judge Brown adjudged the com- 
pany bankrupt. Wednesday the bankrupt 
and creditors appeared by counsel before 
the court on the question of accepting the 
composition. It was stated that a large 
majority of the creditors had agreed to 
accept the offer in composition, while the 
others entered no objection or appeal at 
the time. In the decree of Judge Brown 
handed down yesterday it was announced 
that unless an appeal is taken within ten 
days from Wednesday, Sept. 8, Frank 
Healy, referee in bankruptcy, will proceed 
in carrying out the decree of the court by 
the payment of the creditors. 

All secured creditors will be paid in 
full. Indorsed notes to all unsecured cred- 
itors will be payable within five years after 
date with six per cent interest per annum 
for the full amount of their claims, with 
an option of 15 per cent cash in lieu of 
such notes. This option, however, applies 
only to unsecured creditors holding in- 
dorsed notes under $10,000. The expenses 
of the bankruptcy and claims of preferred 
creditors, amounting approximately to $43- 
000, will be paid by Mr. Healy. 

The liabilities of the bankrupt, according 
to Referee Healy, are $523,000. 








The jewelry store of J. M. Cushman, 
Jamestown, N. J., was recently robbed of 
watches worth about $150. ; 
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STONE NECKLACES _—sT 


AQUAMARINE 
AMETHYST 
LAPIS LAZULI 
CRYSTAL 
TOPAZ 

ROSE QUARTZ 
CARNELIAN 
AGATE, assorted 








STONE 
CAMEOS 


20 to 40 MM 





ESPOSITER, VARNI CO. 


INCORPORATED 


45-49 John St. New York 
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DIAMONDS DIAMONDS 
) SARPHATI STR 170 BROADWAY 


AMSTERDAM 2 AND 4 MAIDEN LANE 
NEW YORK 
IMPORTERS of DIAMONDS : EDS Wholesale Distributors of 
WHOLESALE JEWELERS Sage Watches and Watch Bracelets 
t “ANS “ 


‘ “NORDLINGER’S” 


is a House that specializes in 


PRECIOUS and IMITATION STONES 


in sufficient quantities to supply any manufacturing requirements. 
“NORDLINGER’S” maintains at a stiff carrying cost extensive stocks in every 
line for the Manufacturing Jeweler’s quick supply, yet this House charges only 
the fairest market prices, based upon actual cost, not upon fluctuating and un- 
stable valuations. 


Prove this by your own order,—TODAY 


H. NORDLINGER’S SONS, Inc. 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz a/N., 16 Steingasse 
Providence, 63 Washington St. i 
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FUNERAL OF COL. CUTLER 





Services Expected to Be Held Today on 
Arrival from Europe of the Remains of 
the Former Jeweler—Resolutions by 
Many Organizations 

ProvipENCE, R. 1., Sept. 11—The body of 
Col. Harry Cutler, of the Cutler Jewelry 
Co., of this city, which left London, Eng., 
last Saturday, where he died on Aug. 28, is 
due to arrive in New York next Tuesday 
aboard the steamship Caronia. Dr. Will- 
iam F. Flanagan, who accompanied Col. 
Cutler on his trip abroad as his personal 
physician, returned Thursday on _ the 
Kaiserin Auguste Victoria at New York. 

According to Rabbi Samuel M. Gup, it 
is virtually certain that a funeral service 
will be held at Temple Beth-El, the Broad 
St. synagogue of the Reformed Jewish 
Congregation, Sons of Israel and David, 
probably on Wednesday next. 

Lauding the memory and works of the 
late Col. Harry Cutler, three jewelers’ or- 
ganizations of this city at directors’ meet- 
ings held Thursday, passed resolutions 
upon his death. These were the New Eng- 
land Jewelers’ and Silversmiths’ Associa- 
tion, of which he was a director and former 
president; the Jewelers’ Protective Associa- 
tion, of which he was president, and the 
Manufacturing Jewelers’ Board of Trade. 

The resolutions adopted by the Jewelers’ 
Protective Association were as follows: 


Whereas: The Executive Committee of the 
Jewelers’ Protective Association has learned with 
profound regret of the death of Harry Cutler, the 
honored president of the association, and 

Whereas: Mr. Cutler was one of the prime 
movers in accomplishing the organization of the 
association and has been president since its incep- 
tion; therefore, be it 

Resotvep: That in Harry Cutler the Jewelers’ 
Protective Association had an cfficer who for a 
term of years was in reality not only president 
but also secretary and treasurer, and that since 
the association’s reorganization his counsel and 
fortitude have contributed in large measure in 
protecting the jewelry and silverware industry 
against those who, by resorting to theft, prey upon 
it; and be it 

RESOLVED: 
dent’s family 


That we extend to our late presi- 
our most sincere sympathy together 
with a copy of these resolutions, and that we 
hereby order a copy of these resolutions spread 
upon the records of this Executive Committee of 
the Jewelers’ Protective Association. 


Following are the resolutions adopted by 
the board of directors of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association: 


Whereas: Death has removed from our midst 
Harry Cutler, an honored and greatly esteemed 
member of the board of directors and former presi- 
dent of the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, and 

Whereas: Mr. Cutler’s loyalty and services to the 
New England Manufacturing Jewelers’ and Silver- 
smiths’ Association have forever made the associa- 
tion and the industry his debtors; therefore, be it 


REsoLvep: That in the deceased we recognized 
a man of varied abilities, of intellectual force, of 
broad vision and of catholic sympathies; a friend, 
justly held in affectionate regard by those to whom 
his friendship had been given; a leader, wise, re- 
sourceful and convincing; and a citizen, courageous, 
self-denying and patriotic; and be it 

Resotvep: That in the passing of Harry Cutler 
this association has sustained a profound loss; that 
his services to the industry, through his activities 
as president and director of the association, as a 
member of the Tariff Committee, as chairman of 
the Stamping Law Committee, as participant in 
every project for the betterment of the industry 
and the association are beyond the estimate or ap- 
praisal of today; and be it 

Resotvep: That this board of directors of the 
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New England Manufacturing Jewelers’ and Silver- 
smiths’ Association extends, together with a copy 
of these resolutions, its sincere sympathy to the be- 
reaved family of the deceased, and that we order a 
copy of these resolutions inscribed upon the records 
of this board of directors. 


The following resolutions were adopted 
by the Manufacturing Jewelers’ Board of 
Trade: 

“Whereas: The directors of the Manufacturing 
Jewelers’ Board of Trade learn with deep regret 
of the sudden death of Col. Harry Cutler, a 
valued member of this association; therefore, be it 

“ResoLvep: That we regard his death a distinct 
loss to the jewelry industry and to this com- 
munity, as it removes from our midst a man who 
was always active, sagacious and energetic in 
furthering every movement toward higher, wiser 
and: better policies. 

“ReEsoLvED: That his successful and _ distin- 
guished career in industry, in public and in 
benevolent atiairs should prove an inspiration to 
all, especially to the young men of our com- 
munity, as indicating what may be accomplished 
by untiring energy and perseverance. 

“REsoLvED: That we extend to the members of 
his family and to his business and persenal asso- 
ciates our sincere sympathy in their affliction.” 

Dr. William F. Flanagan, Col. Cutler’s 
personal physician, upon his arrival at 
New York Thursday, was met by repre- 
sentatives of the Jewish Welfare League, 
following a conference with whom he re- 
turned to this city. It was the doctor’s 
intention to bring the body of his friend 
on the Kaiserin Auguste Victoria, but the 
formalities connected with taking a body 
out of England could not be completed in 
time. Dr. Flanagan left with the assur- 
ance of the American Vice-Consul that he 
would see that all necessary formalities 
were attended to. 

Col. Cutler’s body will be met at the 
Caronia upon its arrival at New York on 
Tuesday by a delegation from the _ Jewish 
Welfare League, whose directors decided 
upon paying that honor to their dead 
chairman at a meeting yesterday morning, 
and a military escort composed of mem- 
bers of the league, who served in the World 
War. It will be escorted to the train for 
Providence. Arrangements for its recep- 
tion here and the funeral services that will 
follow have not been completed. Repre- 
sentatives of the many organizations with 
which Col. Cutler was affiliated will be 
governed by the wishes of his mother and 
sister. 

Beyond the fact that Col. Cutler died in 
London from a “blood clot” on Aug. 28, 
nothing was known of the circumstances 
connected with his death until Dr. Flana- 
gan’s return to this city last night. 

Col. Cutler died at about 5.45 A. Mm. in 
his chamber in the Savoy Hotel, not more 
than half an hour after assuring Dr. Flana- 
gan and a nurse, who wa§ attending him, 
that he was “feeling fine.” He had been 
indisposed for a day and a half previous 
to that time, but neither Dr. Flanagan nor 
the London physician who was called in 
had considered his illness serious, thinking 
it nothing more than an attack of indiges- 
tion. The cause of death was cardiac em- 
bolism, or heart clot, a result of arterio 
sclerosis, brought about by the Colonel’s 
serious illness last January. 

On the Thursday previous to his death, 
Col. Cutler and Dr. Flanagan left London 
for Birmingham on the way to Stratford- 
on-Avon, to visit the birthplace of Shakes- 
peare. They stopped for lunch at the 
Queen’s Hotel at Birmingham. After a 
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substantial lunch, Col. Cutler complained of 
dizziness and general discomfort and, leav- 
ing the dining room, went to the smoking 
room. 

Dr. Flanagan followed. The Colonel 
said that he felt faint, and fainted in the 
doctor’s arms. He was soon revived and 
at the doctor’s suggestion allowed himself 
to be put to bed. As they had no luggage 
with them, and there was a possibility that 
Dr. Flanagan’s prescription might not be 
accepted promptly by an English druggist, 
Dr. Emanuel, a Birmingham specialist, was 
called in. Col. Cutler passed an uneom-— 
fortable afternoon and grew worse during? 
the night, with severe attacks of vomiting. 
The next morning he grew rapidly better 
and at.2.35 in the afternoon was able to« 
take a train back to London. A nurse who: 
had been secured in Birmingham, accesm- 
panied him, not so much as a medical 
necessity, as to attend to his personal com-. 
fort. 


The party arrived in London at 7 o’clock 
in the evening, with the Colonel feeling 
decidedly better. That night (Friday) he 
slept. intermittently and was able to take 
some nourishment. About 3.30 in the 
morning he complained of nausea and 
feared another attack of vomiting, but in- 
sisted that the doctor and nurse retire. 

At 5 o’clock the Colonel arose umaided 
and without waking either of his attend- 
ants, went to the bathroom and took a hot 
bath. Coming back he awoke the nurse 
and told her that he was “feeling fine.” 
Then he went to bed again. At 5.45 he 
jumped out of bed, pulled the lights on im 
his chamber and called loudly for Dr. Flan- 
agan. As the doctor entered the room, Col. 
Cutler, who was standing beside his bed, 
fell backward upon it, and in less than 
two minutes he was dead. 

Col. Cutler’s illness dates back to last 
January, when he was seized with an at- 
tack of kidney nephritis while in the New 
York office of the Jewish Welfare League, 
of which he was chairman. He was taken 
to Mt. Sinai Hospital. Dr. Flanagan, who 
was not only his regular physician, but his 
closest friend, was summoned, and after 2 
week, when it was felt that the acutely 
dangerous stage was over, Col. Cutler was 
brought to Providence on a stretcher and 
taken to St. Joseph’s Hospital, because of 
the serious illness of Mrs. Cutler. Col 
Cutler was making rapid convalesence when 
Mrs. Cutler went into a diabetic coma, and 
died within 24 hours. In order to be at 
her beside during the crisis, Col. Cutler 
was taken home, trained nurses accompany- 
ing him. 

His continued convalesence was seriously 
retarded by Mrs. Cutler’s death and Dr. 
Flanagan suggested a change of scene as 
soon as he was able to travel. With the 
doctor as companion he spent some time at 
Miami, Fla.. where his improvement was 
steady. He returned home, with all gen- 
eral physical conditions decidedly improved, 
although he had not fully recovered. 

In order to reduce the activity of his life 
he dropped his work with the smaller, less 
important organizations with which he was 
connected and spent the greater part of the 
Summer at Narragansett Pier, gradually 
resuming the more important parts of his 
post war work. 
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ST. LOUIS NEW YORK 

508-510 Arcade Bldg 87 Nassau Street 

WILLIAM LEVINSON MORRIS ROSENBLOOM A. M. WEINBERG 
Established 1886 
MORRIS ROSENBLOOM & CO. 
IMPORTERS OF 
DIAMONDS 

AMSTERDAM 156 East Main Street 
$2 Sarphati Straat ROCHESTER, N.Y. 
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CLEVELAND JEWELER SKIPS 





Bankruptcy Petition Filed Against the Jo- 
seph Dimmateo Co. When Creditors 
Finds Assets Have Disappeared 


CieveLann, Ohio, Sept. 13—An_ invol- 
untary petition in bankruptcy hs been, 
filed in the United States Court here 
against the Joseph Dimmateo Co., retail jew- 
elers, at 37 Taylor Arcade, and the court 
has appointed a temporary receiver to take 
charge of such assets as can be found. 
Joseph Dimmateo who ran the business, 
has disappeared and the store is closed with 
a notice on it that it would re-open to-day. 
But inasmuch as the stock has gone with 
the missing jeweler and there is no one but 
a caretaker in it to look after a few 
watches that were left to be repaired, no 
one expects that the prophecy outlined in 
the sign will be fulfilled. 

Dimateo has been conducting an appar- 
ently prosperous business here for some 
time, but according to the information re- 
ceived by Attorney Grossman, who filed 
the petition, he recently made a “clean-up,” 
buying goods heavily in New York and 
Chicago, until today his liabilities are esti- 
mated over $100,000. 

Burns detectives have already been em- 
ployed to run the fugitive down, but out- 
side of the fact that they were traced to 
Niagara Falls, nothing as yet has been 
learned of their whereabouts. There was 
a report circulated here today that 
Dimmateo and his brother had been located 
in Canada, but no one here can confirm it. 
It is said to have come from a creditor in 
New York. 

The only assets that G. E. Hagenbach, 
the receiver, has found are fixtures and 
clocks worth in all, $400. 





Cuicaco, Sept. 11—Scores of creditors 
in Chicago are holding the bag in the 
fraudulent failure of Joseph Dimmateo & 
Co., of Cleveland, O. The merchandise lia- 
bilities will total not less than $100,000. 

Information from Cleveland is to the ef- 
fect that Joseph Dimmateo, president of 
the company, seized everything of value in 
the stock of the retail store which he 
operated, loaded it into an automobile and 
started for Canada. Everything of value 
was taken from the cases and shelves, even 
the smallest trinkets. The bulk of the loot, 


however, consists of diamonds, pearls, 
corals and gold jewelry. 
In the window of the store is a sign 


which announces that the store is closed for 
repairs, and that it will reopen on Sept. 
13. The sign has been in the window since 
Sept. 2. The store was left in charge of 
an aged Italian, who pretends to under- 
stand little English, and who answers ques- 
tions, for the most part, by shrugging his 
shoulders. All he knows is that the Dim- 
attoes told him to stay on the job as watch- 
man while they were away on their auto- 
mobile vacation. 

Louis Goldman, attorney for the Chicago 
Jewelers’ Association, is representing some 
of the creditors. The Dimmateos, by care- 
ful manipulation of credit, were able to get 
a considerable amount of merchandise on 
memorandum. In one way or another they 
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won the contidence of the large firms with 
whom they were doing business, and when 
the time was ripe they made their killing. 

While steps have been taken to have the 
firm thrown into bankruptcy, it is largely 
a case of apprehending the jewelers and 
the loot which is with them. To this end 
Burns detectives have been employed. They 
traced the carn to Niagara Falls, N. Y. 
There the Dimmateos gave a_ spaghetti 
party, inviting all the Italians in the place. 
Thereafter they vanished, and it is assumed 
that they slipped across the bridge into 
Canada. Detectives and police are watch- 
ing the Canadian ports, in the belief that 
the fugitives will seek to engage passage 
on a vessel bound for Italy. 

Louis Grossman, Cleveland attorney, has 
been very active in the case, and represents 
the firm of Greenbaum, Wolf & Ernst, of 
New York, counsel for the National Jew- 
elers Board of Trade. Mr. Grossman has 
been in charge of much of the direct inves- 
tigation of the case at Cleveland for attor- 
neys: for creditors in other cities. 

The Dimmateos were traced to their 
place of abode in Cleveland, which proved 
to be a tumble down shack in the poorest 
section of the Italian district, and hardly 
the sort of place one would expect to find as 
the abode of a couple of jewelers able to 
impress credit managers of jewelry firms to 
the extent of $100,000. The people at the 
place where they lived professed ignorance 
ot the antecedents, character, or future in- 
tentions of the Dimmateos. 

In the belief that the Dimmateos might 
be hiding in Cleveland, a decoy package, 
containing a phony diamond supposed to 
be worth about $1,000, was sent to them 
by express. They did not call for the pack- 
age, and those who are investigating the 
case are now certain that they are some- 
where in Canada. 





At the office of Greenbaum, Wolff & 
Ernst, attorneys for the National Jewelers 
Board of Trade, 15 Maiden Lane, New 
York, a JEWELERS’ CrRCULAR reporter was 
informed that on Sept. 3 the retail jewelry 
store of the Joseph Dimateo Co., Cleve- 
land, Ohio, was found empty with the ex- 
ception of the fixtures and a few watches 
left for repair. An effort to locate the 
owners of the store proved fruitless also, 
it is claimed. 

According to the information given to 
the reporter for this Journal, this concern 
had been buying heavily of late and from 
all indications the liabilities of the concern 
would exceed $100,000. No list of cred- 
itors could be found on the premises. 

A sign which appeared in the window of 
the Dimateo store stated that the place 
was temporarily closed for repairs, but 
would re-open about Sept. 13. 

In the statement given to the reporter it 
was indicated that the fighting fund of the 
National Jewelers Board of Trade has been 
invoked and that detectives have been em- 
ployed and every effort will be made to 
apprehend the missing Cleveland jewelers 
and if possible recover the assets that have 
been carried off. In any case the bank- 
ruptcy law will. be invoked to the fullest 
extent in prosecuting the charges against 
those responsible for the failure. 
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DEATH OF GUSTAVE VESTER 


Well Known Manufacturer of Jeweler’s 
Findings of Providence Succumbs to 
Long Illness 
ProvipENCE, R. I., Sept. 11—Gustave J. 
Vester, until recently an officer in Alfred 
Vester & Sons, Inc., manufacturers of 
jewelers’ findings and brass fittings and 
finishings at 5 Mason St., this city, died 
Tuesday at his home, 245 Lenox Ave, 
from a complication of diseases after a 
long period of illness. He was 44 years old. 
Born in this city, Mr. Vester attended 
the public schools until his graduation 
from the grammar grade when he went to 
work with his father, Alfred Vester, as 
an apprentice to learn the die cutting trade 
and jewelry designing. In 1895, the father 
and two sons, Gustave J. and Adolph J. 
Vester, formed a co-partnership for the 
manufacture of jewelers’ findings under 
the firm style of Alfred Vester & Sons. 
Upon the elder Vester’s death, in 1902, the 
sons continued the business, which they ex- 
panded by the manufacture of brass fit- 
tings and finishings for various purposes, 
and in 1912 the firm was incorporated as 
Alfred Vester & Sons, Inc. The business 
passed from the control of the Vester fam- 
ily within the past month, their stock hav- 
ing been purchased by New York parties. 
Although he had been in failing health 
for a number of years, Gustave Vester had 
remained actively identified with the busi- 
ness until he was confined to his bed, Aug. 
Ist. It was then decided to dispose of the 
business. Besides his brother, Adolph J., 
Mr. Vester is survived by his widow, Mrs. 
Mildred (Brown) Vester, a young son and 

a sister. 











One of the most unique campaigns in the 
Detroit political field was the one just 
made by Milton R. Palmer, former Detroit 
correspondent for THE JEWELERS’ CIRCULAR, 
and a well-known Detroit newspaper man, 
who was nominated on Aug. 29 at the State- 
wide primaries for the State legislature on 
the Republican ticket. Mr. Palmer printed 
no cards, made no speeches, attended no 
meetings, and asked no one to vote for 
him—not even his wife. On the day of 
election he was called out of the city on 
business, and knew nothing of the result of 
the election until his return. His many 
friends are congratulating “Milt” Palmer 
on the excellent showing he made in the 
election. He is very much interested in the 
question of good roads, and of a more 
adequate transportation system. Advocates 
for the St. Lawrence route to the sea will 
work for his election, as he is a strong 
supporter of that sea route. Mr. Palmer 
until recently has been editor of The De- 
troit, the official magazine of the Detroit 
Board of Commerce, in which several local 
jewelers are members. He has just given 
that post up to enter the advertising busi- 
ness. As this is a strongly Republican dis- 
trict of the State, Mr. Palmer’s election to 
the State Legislature seems assured. Mr. 
Palmer was largely instrumental in forming 
the Detroit Retail Jewelers’ Association 
some years ago, which gave up the ghost 
shortly after Mr. Palmer ceased his activi- 
ties in its behalf. 
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W. W. W. National Advertising 
this Fall will be of a character that 
will materially assist W. W. W. 
Jewelers in the selling of more 
Rings. 


The advertising will appear in such 
prominent magazines as LITER- 


ARY DIGEST, AMERICAN, 
METROPOLITAN, PICTORIAL 
REVIEW, etc. 


~REMEMBER 
Not Merely Good Rings 


—But a Service! 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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DEATH OF GEO. W. SHIEBLER 





Former Well-Known Manufacturing Silver- 
smith Passes Away in Brooklyn After 
an Operation 
Many of the older men throughout the 
silver trade were deeply shocked and grieved 
yesterday to learn of the death of George 
W. Shiebler, a former silverware manufac- 
turer widely known throughout the indus- 
try and of recent years connected with the 
retail sales force of the Gorham Co., Fifth 
Ave. and 36th St., New York. Mr. Shiebler 
passed away at his residence, 78 Prospect 
Park W., Brooklyn, following an operation 
at the Methodist Episcopal Hospital in that 
borough. The funeral services will be held 
at the First Dutch Reformed Church, Sev- 


— 


~ 





THE LATE GEORGE W. SHIEBLER 


enth Ave. and Carroll St. Brooklyn, to- 
morrow (Thursday) at 2 P. M. 

George W. Shiebler was at one time one 
of the most prominent silversmiths of the 
country and was widely known and popular 
throughout the jewelry and silverware in- 
dustry. He was a native of Baltimore, in 
which place he first saw the light 74 years 
ago. He received his education at Wash- 
ington, D. C., and from which city he came 
to New York as a young man after serving 
in the Western Union Co. 

Shortly after his arrival in the metropolis 
he started in the manufacturing jewelry 
business as junior partner of the firm of 
Hodenpyl, Tunnison & Shiebler; who then 
made a line of jewelry and specialized in 
chains. In this firm he was associated with 
A. J. G. Hodenpyl, who later went into the 
gem business and was for years president 
of the Jewelers’ Board of Trade, and Pierre 
T. Tunnison, who later became secretary 
of the old Jewelers’ Association. 

When the firm dissolved, Mr. Shiebler 
started in the silverware business for him- 
self, opening a small shop in‘ Liberty Place. 
He was a man of innate artistic ability and 
with a love of the beautiful which became 
so manifest in his product that his wares 
attained a distinct success. Later Mr. 
Shiebler moved his warerooms to 179 
Broadway, still later to Union Square and 
finally to 5 and 7 Maiden Lane, where they 
remained until his retirement from the 
manufacturing trade in 1910. In the silver- 
ware business he was associated with his 
brother, William Shiebler, under the part- 
nership and corporate style of George W. 
Shiebler & Co. 
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After retiring as a manufacturer, Mr. 
Shiebler kept in the silverware trade in 
connection with other concerns and for the 
last 10 years has been with the Gorham 
Co. Throughout his many years of activ- 
ity in the “Lane,” he was prominent in the 
various organizations and in the work of 
the trade, particularly in the old New York 
Jewelers’ Association and his artistic taste 
was often called on for perfecting the 
decorations at the affairs and functions of 
the organization. 

For many years he lived in Brooklyn 
and was prominent in that borough, the 
factory of his concern being at St. Marks 
and Underhill Aves., and his residence on 
the Park Slope. He took a deep interest 
in the religious work of the borough, was 
quite active in the affairs of the Dutch 
Reformed Church and was superintendent 
of the Sunday School for a long period. 

Mr. Shiebler was married nearly 50 years 
ago to Miss Hannah Moore and his widow 
and one son, Arthur Moore Shiebler, sur- 
vive him as do two sisters. 

Following the funeral services tomorrow, 
the remains will be interred in the Green- 
wood Cemetery. 








Fake Sheffield Plate 





Yoxall says (“A.B.C. About Collecting”) 
Sheffield plate was itself, at first, a counter- 
feit of Queen Anne and Georgian silver. 
Instead of being made from plates of sil- 
ver, more or less alloyed, that could be 
hall-marked afterwards, it was made of 
the less costly copper, upon which a thin 
plate of silver had been laid. By pressure, 
by hot-rolling, or “sweating,” as it was 
called, the plate of silver was made to 
adhere to the copper and conceal it, just as 
‘rolled gold’ is manufactured for watch- 
cases and jewelry to-day. “Well, to-day 
they are counterfeiting old Sheffield plate 
—particularly the upright, oval-shaped tea- 
caddies. Upon nickel a film of powder- 
silver is spread by electro-deposit, and the 
result is a curio that may deceive, but is 
nothing better in itself than the cheapest 
kind of electro-plate. It is better than that 
in one respect, I allow, because the old 
shapes and designs which are copied were 
artistically better than those which Shef- 
field and Birmingham devise as ‘something 
new and elegant’ today. Remember that 
‘Queen Anne’ and ‘Georgian’ in true Shef- 
field plate refer to the style of the design, 
and not to the date; no Sheffield plate was 
made in the reigns »f Queen Anne or the 
first two of the four Georges. If the 
‘Sheffield plate’ offered you does not show 
an outer edge—outer to the main edge of 
the base, that is—which is palpable to the 
finger-nail, beware. That outer edge is 
the edge of the thin plate of silver. If, 
again, the ‘Sheffield plate’ offered you 
shows brassy at the rim, beware! Be- 
cause the rims of true Sheffield plate were 
doubly guarded by thicker silver. You 
need not be suspicious of a piece that looks 
quite bright and highly polished; it will 
have been to the ‘brusher’s,’ as the polisher- 
up of the old ware is now called. On the 
other hand, Sheffield plate that shows the 
copper through the silver, or is badly bat- 
tered or twisted is hardly worth collecting, 
unless it be of a very delightful design. 
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“A gadrooned or convex-fluted edge is 
held to indicate a good style and period 
of the true manufacture. The sham Shef- 
field plate is often stamped underneath 
with marks; marks on the real ware were 
more rare; and they are actually making 
the real rolled thing again, too.” 








TWO BANDITS CAUGHT 


Cleveland Police Hold Pair Who Robbed 
Sol Bergman Last Month, and Recover 
Some Loot—Other Robber Still 
at Large 
CLEVELAND, O., Sept. 9—Through the 
clever work of Detectives McNeely and 
Funk and other higher officials of the po- 
iice force, two bandits who on Aug. 10 
held up and robbed the jewelry store of 
Sol Bergman, 1869 E. 9th St., have been 

captured. 

The first of the pair to be caught was ar- 
rested in this city and at the time of his 
capture, it is said, had his share of the loot 
practically intact. Through addresses 
claimed to have been found in his pos- 
session, a decoy telegram was sent to an- 
other man at a farm near Indianapolis. 
This telegram requested the man to meet 
his friend at the Secor Hotel, Toledo, O. 
Upon his arrival at Toledo, the two de- 
tectives placed the man under arrest. Ac- 
cording to the police, a number of dia- 
monds said to have been stolen from the 
Bergman store were found in this man’s 
possession when arrested. 

This man was apparently a desperate 
character, and after his arrest made the 
remark, “It is well for the officers that I 
did not see them first or there would have 
been two dead detectives in Toledo.” Evi- 
dence that this threat would probably have 
been carried out was emphasized by the 
fact that the detectives took from the man’s 
pocket a revolver. 

The two men were arraigned this morn- 
ing, and each was held under $35,000 bail 
to await the action of the grand jury. 
There is still one more bandit at large and 
at present the police are doing all in their 
power to bring him to justice. 

The diamonds taken from these men are 
still in the hands of the police, and are val- 
ued at about $10,000. 











Zodiacal Stones 





[It IS well for every jeweler to keep ever 
before him the names of the stones rep- 
resenting the different signs of the zodiac. 
One of the best ancient authorities gives 
them as follows: 
Aries, bloodstone 
Taurus, sapphire. 
Gemini, agate. 
Cancer, emerald. 
Leo, onyx. 
Virgo, carnelian. 


Libra, chrysolite. 
Scorpio, aquamarine. 
Sagittarius, topaz. 
Capricornus, ruby. 
Aquarius, garnet. 
Pisces, amethyst. 
Useful suggestion to one’s clients is that, 
supplementary to the natal (month) stone, 
should be the Zodiacal stone for planetary 
influence. A zodiacal chart on cardboard 
should be available to show the customer. 
Combination natal and zodiacal stones in 
a single ring is quite a feasible suggestion. 
Where natal and zodiacal stones are alike, 
two such stones should be set in the ring. 
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The Story of Seal Walrus—the Leather Luxurious 


By Herman Blum* 














wy is genuine seal walrus so persis- 
tently imitated? For the same rea- 
son that any successful desirable thing is 
imitated. A high priced touring car, its 
lines, its special features, its engine, is re- 
produced in the cheaper priced automobiles. 
Yet, no one would pretend that the repro- 
duced car is equal to the original. 
Several years ago when the catch of 
seals was generous and the price of seal 
walrus hides relatively low, practically 
every first class jeweler carried leather 
belts made of seal walrus and sold them 
with sterling silver and gold buckles. As 
the price of seal hides mounted and the 
catch of seals became poorer and poorer 
each year, many jewelers substituted for 
the genuine an imitation walrus made of 
goatskin, cowhide and even sheepskin, all 
of which looked exactly like the genuine 
article, except that they were sold generally 
under a misconception or with a deliberate 
attempt to deceive. For years the socalled 
“Baby Walrus” grain has been commonly 
associated with genuine sealskin and the 
jewelers, not having made a careful study of 
this proposition, naturally cannot tell the 
difference between the genuine and the fake 
article any more than a layman can tell 
the difference between 10 karat gold and 
14 karat gold if both metals are plated. 


What makes genuine sealskin the su- 
preme leather of luxury? Is it its costli- 
ness? Is it its rarity? Is it the romance 
with which it is pregnant? It is hard to 
say. Certain it is that it is a combination 
of all of these. First, it is a rich, pliable 
and most enduring piece of leather. Be- 
cause of its high price, it is exclusive and 
preeminently a jeweler’s product. 

Every enterprising clothier, haberdasher 
and department store now sells_ silver 
buckles. With these silver buckles they 
sell leather belts of varied kinds and qual- 
ity. The jeweler distinguishes himself by 
selling with the gold or silver buckle, a 
leather belt that he guarantees is genuine 
sealskin. That in the writer’s opinion, is 
what makes it a piece of jewelry rather 
than an article of haberdashery and iden- 
tifies the article as a jeweler’s product. 

What is the source of these sealskins 
and what is the romance woven around 
them? A word on this would not be out 
of place. 

The so-called “Seal Walrus” is not a wal- 
rus at all. It is a seal, either a Hood seal 
or a Harp seal. The hunting of these seals 
is one of the picturesque and perilous vo- 
cations of the great icy wastes of the Far 
North. With the grim terrors of the Arc- 
tic lying in wait for the hardy hunter and 
with the bitter cold and the cutting winds 
of the north to contend with, the precious 
pelt of the seal is hunted by Eskimos, Ice- 
landers, Norwegians and Canadians. 

It is one of the sad facts of seal hunt- 
ing that every year in the Spring, almost 
a million baby seals less than five weeks 
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old are killed by sealers in the North At- 
lantic and Arctic waters. From these pelts 
the so-called “Pin-seals” are made. When 
a sealer is confronted with a fighting 
mother seal or one of the husky bull seals, 
it requires all the nerve and skill of a real 
warrior to come out alive. Unwieldy as 
a seal looks, he is quite agile, is a plucky 
fighter and has tremendous power in his 
flippers once he gets a good chance to use 
them. 

At present there are approximately &,000 
to 10,000 men represented in the New 
Foundland seal hunting industry. These 
men go out every year in little steamers 
and ply their way into the icy wastes off 
the coast of Labrador. 

One of the great mysteries and an inter- 
esting fact of nature is, that every year, 
almost at precisely the same spot, there 
is a great gathering of seals. Up to the 
middle of February, the seals have been 
wandering all over the ocean, but just at 
this time they settle down on the ice floe 
or anchor ice for the purpose of breeding. 
The whelping place never varies more than 
a few miles. It lies northeast of the 50th 
parallel of North Latitude, between Cape 
John and Belle Isle in the Straits and about 
50 to 100 miles off the coast of Labrador. 
The mother seal brings forth her young 
about the middle of February, and these 
baby seals grow with astonishing rapidity, 
attaining a weight of about 50 pounds in- 
side of 15 days. 

The departure of men from New Found- 
land for the seal hunt is a thrilling event. 
On the Sabbath before sailing date, there 
is a special “Seal Sermon” preached in the 
various places of worship. The men march 


to the ships with their kits and armed with ° 


a six foot long pole, known as the “gaff,” 
and suggest embarkation of soldiers for a 
foreign war. The gaff is a very important 
weapon for the sealer. With it he kills his 
prey and crosses from one ice floe to the 
other, using the gaff as a jumping pole. 

As soon as the ship reaches the floe, 
where the seals are located, the men are 
landed and they first seek out the younger 
seals. The hunter delivers a rapid blow 
upon the nose of these, which finishes the 
luckless beasts. In a moment, the man is 
on his knees, and with a large jack knife, 
rips the skin off, with the fat still adhering, 
and the carcass is left on the ice. 

The old seals are not so easily disposed 
of. The hide and the bone is so thick, 
that they cannot be killed with the gaff. 
In this case, they are shot with a rifle. 

The male seal, which has a hood or bag 
of flesh over his nose, when attacked be- 
comes furious and has some means of in- 
flating this hood, so as to cover the face 
and eyes. This hood when inflated is 
strong enough to resist even a steel bullet. 
When thus protected, the animal can only 
be killed by a shot in the neck or the base 
of the skull. 

The seal will fight desperately in defense 
of its mate and young ones. Instances 
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have occurred where a fight between an old 
seal and five or six men has lasted for 
hours and sometimes the hunter is fearfully 
torn or killed in the encounter. The floun- 
dering of these heavy animals and their 
mad rush toward their foe is most awe 
inspiring. 

Eight out of 10 seals caught are young 
seals. The older ones escape capture by 
plunging down the air holes in the ice. 

Apart from the possibility of losing their 
men on the ice, the steamers themselves 
are liable to be crushed to pieces between 
the ice floes, or go down in the gales, 

When the skins of the seals are taken 
off the animals, they are full of blubber 
and fat, weighing from 30 to 100 pounds 
according to the size of the animal. The 
blubber and fat is boiled out on the steamer 
among the ice floes and the skins are then 
salted and shipped to the United States, 
After receiving the salted skins, the tannery 
puts them into a deliming process to re- 
move the hair in preparation for tanning, 
and after being tanned, they are finished 
into black or colors and embossed with a 
steel plate in any grain required by the 
trade. Also split down to any weight de- 
sired. The hair of this seal is practically 
worthless. 

The seal catch in 1920 has been the 
worst on record. According to the official 
report of Consul General Benedict, this 
year’s catch amounted to 33,985 pelts, val- 
ued at $160,000, as against 81,293 pelts 
valued at $278,000 for 1919. There was a 
total of 1,568 men with nine vessels en- 
gaged in the 1920 seal hunt and docking 
at St. Johns, New Foundland. 

This rapidly decreasing seal catch of 
course, is due entirely to the destructive 
and reckless policy and lack of protection 
for the young seals. 

The seal catch industry hardly pays any 
more, for it is stated that the expenditure 
for fitting out the fleet this year was about 
$300,000, or nearly twice as much as it 
cost to fit out 22 steamers in 1900. When 
it is considered that only nine vessels 
prosecuted the voyage this year, it will be 
observed what strides prices have taken. 
The Consul General reports the loss to the 
Dominion resulting from the small catch 
this year at around $800,000. 

When these facts are taken into consid- 
eration, is it any wonder that sealskins 
are cherished, whether put into a belt or 
bag, or any article of leather? 








Wedding Anniversary Stones 





Dr. Kunz (“The Curious Lore of Pre- 
cious Stones”) affords us the following list 
of stones appropriate to the succeeding 
wedding anniversaries after the 10th (tin): 
12, agate; 13, moonstone; 14, moss agate; 
15, rock crystal; 16, topaz; 17, amethyst, 
18, garnet; 19, hyacinth; 20, china; 23, 
sapphire; 25, silver; 26, star sapphire, blue; 
30, pearl; 35, coral; 39, cat’s eye; 40, ruby; 
45, alexandrite; 50, gold; 52, star ruby; 
55, emerald; 60, diamond; 65, star sap- 
phire, gray; 67, star sapphire, purple; 75, 
diamond. 

If any reader has anything to add to this 
table THE JEWELERS’ CrrcuLAR would like 
to hear from him. 
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Hartford, Conn. 

Isidore Mellamed, jeweler, Front St., has 
purchased a one-third interest in the land 
and buildings at 202-4 Mather St. and 
411 Garden St. 

John E. Griffith, retail jeweler and 
silversmith, 87 Pratt St. and family are 
at their Summer home at Sachem’s Head, 
Guilford, Conn. 

The handsome new brick office building 
being erected by The Sessions Clock Co., 
Forestville, Conn., is completed up to the 
second story and will be ready for occu- 
pancy this Fall. The company has needed 
the additional room for some time, owing 
to increasing business. 

Colonel Clayton H. Case, dean of Hart- 
ford’s retail jewelers, 847 Main St., has 
returned from a rest of three weeks, the 
first two of which were spent at Lake 
Wickabog, West Brookfield, Mass. The 
last week Colonel Case visited at Noank, 
Conn., near New London. 

For the best appearance in the street 
parade in connection with the celebration 
at Wallingford, Conn., last week, of the 
250th anniversary of the founding of the 
town, the employes of the factories of the 
International Silver Co., namely, Simpson, 
Hall, Miller & Co., The Watrous Mfg. Co. 
and the Simpson Nickel Silver Co., were 
awarded first prize. 

Among the promotions and appointments 
made recently in the First Company 
Governors Foot Guard, according to an 
order issued by Adjutant General George 
M. Cole, Ensign Arthur L. Terwilliger of 
the Philip H. Stevens Co., retail jewelers, 
63-65 Pratt St., is to be fourth lieutenant 
of the company. Colonel Clayton H. 
Case, who is believed to be the youngest 
survivor of the regiment and is over 75 
years of age, arranged for the annual re- 
union of the 10th Connecticut Infantry, 
which was held at Lockhart’s restaurant, 
Savin Rock, New Haven, Conn., on Thurs- 
day. Mr. Case was in charge of the entire 
affair. 

All the stores, the factories of The Ses- 
sions Clock Co., the Sessions Foundry Co. 
and the Bristol Trust Co., were closed on 
August 30 during the hour of services at 
the funeral of William E. Sessions, late 
president of The Sessions Clock Co., whose 
death was announced in THE JEWELERS’ 
CircuLar, the impressive and solemn cere- 
monies being conducted at the Prospect 
Episcopal Church, Among the most 
prominent clergymen present were Bishop 
E. G. Richardson, of South Carolina, a 
personal friend of the deceased; Rev. Dr. 
L. H. Dorchester, Rev. Dr. J. H. Bell, Rev. 
Dr. A. H. Goodenough, Rev. Dr. George 
P. Mains and President William Arnold 
Shanklin, of Wesleyan University. Over 
2,050 people gazed upon the countenance 
of the gentleman who had during his use- 
ful life done so much for Bristol and 
Forestville. Two large automobile trucks 
were needed to convey the floral tributes 
to the cemetery. The honorary bearers 
were Leonard P. Hayden, Jesse M. White, 
Fred J. Rowell, David T. Ogden, Edgar 
L. Pond, Adrian J. Muzzy, Thomas B. 
Steele, Wilfred H. Kelsey, Frank B. Col- 
vin and Mortimer E. -Welton. The active 
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bearers were George S. Beach, George W. 
Whitemore, Arthur F. Woodford, Charles 
L. Wooding, Stephen. M. Wells, Charles 
B. Sanford, Andrew J. Wilson, Henry B. 
Wilcox, Charles N. Gordon and Walter E. 
Spicer. 








West Virginia Notes. 





T. N. Smith has sold his jewelry store at 
182 Pleasants St., Morgantown, W. Va., to 
M. S. Slaven. 

Fire recently destroyed the jewelry store 
of Kenneth Cole, Burnsville, W. Va., on 
which there was no insurance. 

S. E. MeMurtie, Scranton, Pa., has asso- 
ciated himself with the Smith jewelry store 
in Parkersburg, W. Va., as watchmaker and 
engraver. 

William D. Kephart is disposing of his 

stock at Masontown, W. Va., where he has 
conducted a jewelry store for many years, 
and will open for business in Morgantown, 
W. Va. 
Thomas Maurer, Wheeling, W. Va., has 
written friends from Zurich, Switzerland, 
saying he will return home about the middle 
of September. Mr. Maurer is taking a post- 
graduate course in optometry and incident- 
ally is enjoying the scenery, which he says 
in his letters beggars description. 

The S. E. Phillips & Co. store, Manning- 
ton, W. Va., is being remodeled and a mez- 
zanine floor is being installed. This will be 
used for the optical department. Both front 
and rear of the store are being changed. 
There will be ample sunlight in the rear 
of the store and here the diamonds will be 
displayed. 

B. H. Barnes, who during the past year 
has been engraver and optician at the G. E. 
Smith’s Son jewelry store, Parkersburg, W. 
Va., has left with his wife and daughter 
for Natchez, Miss., to reside. The change 
is necessary on account of Mr. Barnes’ 
health. Mr. Barnes went direct to Natchez, 
while Mrs. Barnes and daughter went to 
Fayetteville, Ark., to spend several weeks 
with Mrs. Barnes’ parents. 

Joseph Shrout, Tunnelton, W. Va., re- 
cently found a box hidden under a fence on 
his farm which contained 15 watches and 
three gold cases. There were many differ- 
ent makes of watches, and worth several 
hundred dollars. The watches were all in 
fair condition, although there was evidence 
they had been hidden for some time. It 
is believed a robber placed the loot under 
the fence and either forgot the place or was 
unable to return. There were no reports 
of robberies in nearby towns from which 
the loot might be traced. 

What is thought to have been an at- 
tempt to burglarize the Henry Rodgin Co. 
store on Princeton Ave., in Bluefield, W. 
Va., was disclosed when the police depart- 
ment conducted an investigation. At the 
same instant the burglar alarm was sounded 
a fire alarm was turned in. The fire alarm 
was false and on account of the two alarms 
simultaneously the police believe the fire 
alarm was a decoy to attract attention to 
another part of the city. An investigation 
of the jewelry store disclosed the fact that 
one of the doors leading into the store 
room from a closet was open, which caused 
the burglar alarm to sound. 
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Evansville, Ind. 





Charles Adamson, a mussel digger in the 
Wabash river, living near Sullivan, Ind., 
found a round pearl while at work several 
days ago. It is said to be valued at $300. 

A. Bitterman & Son, wholesale jewelers 

of 204-206 Main St., have all of their trav- 
eling salesmen on the road. Reports from 
them are to the effect that trade is much 
better than it was this time last year. 
_ Herman Vollmer, well known retail 
jeweler of Princeton, Ind., a few days ago 
attended the joint reunion and get-together 
meeting of the Rotary Clubs of Princeton, 
Evansville, Henderson, Ky., and Owens- 
boro, which was held in the city park at 
Owensboro. 

A new boiler has been installed in the 
factory of the Elk Pearl Button Co., at 
Grayville, Ill., a few miles west of Evans- 
ville. The boiler will be used during the 
coming Winter to heat the building. A 
total of about 40 men are employed at the 
button factory now and more will be added 
as the business of the company increases. 
Retail merchants at Madisonville, Ky., 
including the jewelers of that city, are plan- 
ning to give a merchants’ carnival and fair 
some time in October. A committee has 
been appointed to arrange for the event. 
The business men at Mt. Vernon, Ind., in- 
cluding the wide-awake jewelry merchants, 
also are arranging to give a carnival late 
this Fall. 

Arthur C. Bitterman, of A. Bitterman & 
Son, with his wife and child, has returned 
from an auto trip to the Thousand Islands 
and other points of interest in the east. 
While in Cleveland, Ohio, they.were un- 
fortunate enough to lose their grips that 
were in their automobile. Their personal 
belongings valued at more than $500 were 
in the grips and they have been unable 
to recover the stolen property. 

The marriage of Miss Carrie E. Cook, 
who for a number of years was associated 
with Bitterman Bros., and Clarence Schutz, 
a local business man, took place on Wednes- 
day morning, Sept. 1, at the. home of the 
bride’s sister, Mrs. Walter Ludwing. Mr. 
and Mrs. Schutz left immediately after the 
ceremony for a 10 days’ stay in Chicago 
and points in the northwest. Mrs. Schutz 
was well known to the jewelry trade and 
has many friends who will wish her much 
joy in her married life. 

A report the other day from Dixon, Il, 
stated that apart from the usual finds of 
pearls, the clamming industry at favorable 
points in the Mississippi River is prosperous 
this year. Pearls are the clammer’s side- 
line. His main concern is digging shells 
from which pearl buttons are made. The 
largest single shipment to date from Dixon 
was three carloads, some 150 tons of shells, 
which were dug from the bed of the river 
within a radius of half a mile. They went 
to a firm at La Crosse, Wis. The buyer 
paid $70 a ton, which is the highest price 
yet received by the diggers, and the three 
cars represented $10,000 worth of shells. 
Since this shipment was made shells have 
gone to $80 a ton. 








R. L. Kirkpatrick, Butler, Pa., reports 
the loss of a diamond ring by “penny- 
weighters” valued at $500. 











The M. R. T. Co., wholesale jewelers, 
are located at 118 Empire St., room 8. 

Samuel M. Magid, of the Little Nemo 
Ring Co., has returned from a six weeks’ 
trip to Europe. 

I. Feingold & Son, 20 Main St., Woon- 
socket, have been conducting their fifth 
anniversary sale. 

Someone broke into the factory of the 
Kenney Mfg. Co. in Auburn last Wednes- 
day night and stole a bicycle. 

Joseph Bernstein has given a mortgage 
for $700 to Jacob Krasnow on stock, fix- 
tures, etc., at 160 Prairie Ave. 

The O. K. Jewelry Co. has been making 
alterations and improvements in its retail 
store at 46 Taunton Ave., East Providence. 

Members of the Gorham Quarter Cen- 
tury Club will hold an outing next Saturday 
afternoon at the grounds of the Warwick 
Club. 

The United Trading Co. has given a 
chattel mortgage of $5,000 to Ethel Gert- 
sacov on contents in room 5 at 504 West- 
minster St. 

The H. & A. Mfg. Co., manufacturers of 
jewelry novelties, has removed from 185 
Eddy St. to more commodious quarters at 
95 South St. 

The Ideal Jewelry Mfg. Co. has suc- 
ceeded Taber & Temkins, manufacturers of 
jewelry, 157 Orange -St. The firm will be 
represented on the road by Thomas La 
Ninfa. 

Executrix’s inventory of the personal 
estate of the late Nathaniel Barstow show- 
ing a valuation of $55,535.93, filed with the 
clerk of the Municipal Court, has been ac- 
cepted and ordered recorded. 

Mr. and Mrs. Rudolph G. Schultz, of 
Banbury, Eng., formerly of Providence, 
have sailed from that country to spend six 
months in the United States. He is well 
known in the local jewelry trade, with 
which he was connected for several years 

The Cathedral Art Metal Co. is the style 
of a new concern that has started on the 
first floor of the new Dunn building corner 
Baker and Eddy .Sts., this city, to manu- 
facture a line of ecclesiastical goods. The 
firm consists of William A. Peck, formerly 
manager of the W. J. Feeley Co., and T. 
Rhodes. 

Registrations at the Rhode Island School 
of Design will be made during the week 
of Sept. 20 and the work by the day classes 
will begin Sept. 27 and the evening classes 
on Oct. 4. It had been expected that the 
new building for the jewelry and silver- 
smithing department would be ready for 
occupancy with the opening of the Fall 
term, but it will not be ready because of 
delays from labor troubles, freight embar- 
goes and other causes. 

James B. Arnold, who conducted a 2old 
refining business on Eddy St., this city, 
under the name of the J. B. Arnold Co., 
for 25 years, died Friday afternoon at the 
Home for Aged Men, this city. He was in 
his 79th year. Mr. Arnold suffered a 
shock about six years ago and had never 
fully recovered his health since that time. 
He had not been confined to his bed until 
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He was born in War- 
One sister, Mrs. Frank 


the past few days. 
wick, R. I., in 1842. 
Cady, survives him. 





San Antonio, Tex. 





Miss Alice Stanley is now an employe 
of the J. R. Sprague Jewelry Co. 

B. H. Matheny of the B. H. Matheny 
Jewelry Co., Pleasanton, Tex., was in town 
buying goods for his Fall business. 

The Misses Anita and Nellie Perieda of 
the E. Hertzberg Jewelry Co. just returned 
from a three weeks’ visit to El Paso, Ilex. 

George Wheeler of Memphis, Tenn., has 
recently returned to San Antonio and is 
now contemplating the opening of a trade 
shop. 

Westley Brown, formerly with the E. 
Hertzberg Jewelry Co., has recently opened 
for business under the style of the Brown 
Jewelry Co. 

E. J. Gallagher, engraver, has been in 
Camp Perry as one of the San Antonio 
Rifle Team, competing in the national 
shooting match. 

After Aug. 30 the half holidays on Sat- 
urday afternoons, given by the jewelry com- 
panies of San Antonio, were discontinued 
until next Summer. 

Robert Salles, formerly with the Jackson- 
ville, Fla., store of Greenieaf & Crosby, 
has accepted a position as engraver with 
the E. Hertzberg Jewelry Co. 

Dan S. Dunham, manufacturing jeweler, 
expects to leave his present situation at 319 
Navarro Oct. 1, when he will move into 
his new home, at 115 W. Commerce St. 

Miss Charmian de Lallier has just re- 
turned from an extended trip to California 
and all through the west. She is again 
busily occupied at the J. R. Sprague Jew- 
elry Co. 

The E. Hertzberg Jewelry Co. furnished 
the prizes, including several watches, a dia- 
mond ring and a pair of gold cuff buttons, 
for the games and contests held at the 
Labor Day celebration. 

The jewelry stores of San Antonio 
closed their doors, some a half day, some 
all day, for Labor Day. Labor Day marks 
the beginning of a booming Fall business 
which all are expecting. 

A mistake was made in the Aug. 18 issue 
the THE JEWELERS’ CircuLar. Richard 
Kuehn, of the Royal Loan Co., has moved 
to his new location at 218 E. Houston St., 
instead of E. Myrtle St. 

Mr. Roach of the B. M. Hammond 
Wholesale Co., just returned from a trip 
through south Texas and reports good 
crops which show prospects of good busi- 
ness this Fall in that part of the country. 

P. J. McNeel, of the P. J. McNeel Jewelry 
Co., who motored with his family to the 
Glorietta Mountains in New Mexico on 
a fishing trip about six weeks ago, has re- 
turned and is again busily engaged in his 
store. 

The burglars who broke into Dan S. 
Dunham’s shop several months ago have 
been traced and captured. They were tried 
and convicted of theft and sentenced to a 
two year term of imprisonment. Three of 
them pleaded guilty but the fourth, Robert 
Hilton, forfeited his bond and skipped. 

A Mexican jeweler was placed in the 
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county jail recently, charged with being a 
receiver of stolen property. The case was 
brought by city detectives, five counts being 
cited by them in Justice Campbell's office 
where the warrant was sworn out. The 
jeweler had been charged with the cashing 
of a $5 postal money order the day pre. 
ceding, complaint being made by William 
Rankin, Post Office inspector. He was 
taken into custody on the State charge 
after making bond of $500 before the United 
States Commissioner R. L. Edwards, 
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Austin M. Sweet, of the Sweet Box Co, 
Norton, was nominated for the House of 
Representatives last week by the voters in 
his district. 

A number of salesmen have returned 
from trips and they report that the jobbers 
expect their regular holiday business this 
Fall and a big year in 1921. 

During the past week a watch concern 
in the middle west has paid the expenses 
of six young jewelers in this city to their 
factory, where they will learn the watch- 
making trade. 

The gas commissioners have set Sept. 28 
as the date for the hearing on the petition 
of the Attleboro Gas Co. to increase the 
price of gas. This matter is interesting to 
the manufacturers who are large users of 
gas. 

Raymond A. Shaw has retired from the 
R. A. Shaw & Co., manufacturing jewel- 
ers. He has sold his interest in the con- 
cern to his partners and in the future. he 
will devote his entire time to his business 
interests in Providence. 
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Miss Cowan, buyer for Marshall Field & 
Co., Chicago, was in town last week on a 
buying trip. 

Oswin Woodward, of the firm of White 
& Woodward, reported to the Providence 
police last Friday the loss of samples valued 
at $200. 

The local branch of the International 
Jewelry Workers’ Union held a meeting 
Monday evening and discussed the conven- 
tion to be held in Boston in the near future. 

John E. Tweedy, Andrew Morris, Harry 
Fisher, Theron Curtis, Ernest T. Upham 
and O. W. Clifford were elected delegates 
to the Republican State convention at the 
last primary. 

The Whiting & Davis Co.’s semi-monthly 
paper has been named the Wadco News. 
The honor of naming the paper was given 
to Miss Katherine Greve, who with others 
of the employes submitted suggestions. 

The North Attleboro Gas Light Co. has 
isued a notice to the consumers of gas for 
domestic purposes that they must curtail 
on the use of gas between the hours of 8 
a. m. and 6 p. m. in order that it will not 
be necessary to close the jewelry factories 
three days a week. The company is having 
difficulty in securing coal for making gas. 
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I. Pritsker, of 617 South St. has re- 
turned from a pleasure trip to the Cats- 
kills. 

Louis Sickles and family have returned 
from a month’s pleasure trip to Belgrade 
Lakes, Maine. 

George Wiltshire, New York represen- 
tative for F. H. Noble & Co., Chicago, was 
in town this week. 

R. Dvinsky, a watchmaker, of 742 San- 
som St., and his family have gone to 
New York over the Jewish holidays. 

Frank Lowden, formerly with John F. 
Blisard, 124 S. 8th St. has accepted a 
position with Roth & Myers, 136 S. 8th 
St. 

Miss Safie Charlton, jewelry buyer for 
J. Luxembourg, a retailer of Houtzdale, 
Pa., visited the wholesalers here during 
the past week. 

George Grau, a trade watchmaker of 
722 Chestnut St., has returned from a 
motoring trip through southern Pennsyl- 
vania and Maryland. 

The Jewelers’ Exchange at 47 S. 8th 
St., is going out of business according to 
a sign on the window which announces 
the stock and fixtures for sale. 

George Sperber, of the Newall Mfg. 
Co., Chicago, and Harry Deutsch, with 
H. Zimmern & Co., New York, were 
salesmen who called upon the trade this 
week, 

Joseph Henz, who conducts a retail 
jewelry store at 4123 Ridge Ave., had his 
hands badly burned fighting a fire which 
for a time threatened the destruction of 
his property. 

Vincent Coogan, formerly with Joseph 
B. Bechtel, 729 Sansom St., has em- 
barked upon business for himself as a 
watch repair man for the trade with an 
office at 10th and Chestnut Sts. 

L. F. Schell and daughter, the former 
a retailer of 5046 N. 5th St., and the lat- 
ter employed by R. M. Cooper & Sons, 
713 Sansom St., spent the Labor Day 
holiday at the Delaware Water Gap. 

John Ernest, formerly with Ralph Sea- 
man, at 4517 Frankford Ave., and who 
for the past six months had been con- 
fined to his home from illness, has opened 
up a place of business as watchmaker for 
the trade at 36 S. 7th St. 

D. H. Krause, of North Wales; Walter 
D. Mickler, Easton; A. E. Bayles, Bris- 
tol; Mrs. E. C. Morrison, Millville; Edgar 
Garman, Coatesville; M. K. Louden- 
slager, Souderton, and J. Luxembourg of 
Huntzdale, Pa., were recent buyers there. 

Otto Goss, 46 years old, of Wallace 
St., threw a brick through the window 
of Abram’s pawnshop, 13th and Mt. Ver- 
non Sts., but the noise was overheard by 
Patrolman DeForrest, at whose approach 
Goss fled. He was captured at 12th and 
Spring Garden Sts. Police say Goss has 
served 15 years in the penitentiary and 
that his last sentence for window-break- 
ing expired a week ago. He was taken 
to the 10th and Buttonwood St. Station 
and held for court before Magistrate Car- 
son, 
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A glib tongue, an infectious smile and 
a hearty handshake, according to the po- 
lice, enabled R. E. Wells, 28 years old, 
of Pittsburgh, to obtain various small 
sums from Germantown business men 
and $50 from a Y. M. C. A. physical di- 
rector. Wells’ arrest last week in the 
jewelry store of John G. Buseman, 5725 
Germantown Ave., was described in the 
last issue of THE JEWELERS’ CIRCULAR. 
Wells Thursday, was held in $800 bail 
for the grand jury under charges of false 
pretense. He was arraigned before 
Magistrate Pennock in the Germantown 
police station. William McKaraher, 
physical director of the Germantown Y. 
M. C. A., was the principal complainant. 
Wells was arrested in the Buseman store 
as he was about to give a check for 
$577.50 in payment for a diamond ring. 
The check was drawn on a trust com- 
pany in Germantown, wliere, the police 
say, Wells has no account, Buseman 
was ready to accept the check because 
of a mistake made by a trust company 
clerk. The latter had assured the jewel- 
er Wells had a sight draft for $3,000 
in the institution. Later it was learned 
an error in names had been made. 








Canada Notes, 





G. A. Boldus & Cie., jewelers, are reg- 
istered in Quebec. 

E. Boismenu has opened a jewelry store 
at St. Boniface, Man. 

L. Tai, watchmaker, has commenced 
business in Winnipeg. 

G. E. Snider, jeweler, Vancouver, B. C., 
recently sustained a fire loss. 

A. E. Liddle, Coleman, Alta., has sold 
his jewelry business to George Powell. 

Mrs. Hemsley, wife of Richard Hems- 
ley, president Richard Hemsley, Ltd., jew- 
elers, Montreal, died on Sept. 6 after a 
long illness. 

A Chinaman known as Joseph Payi, alias 
“Sam Brown,” otherwise “Slick Sam,” a 
notorious criminal, was recently arrested 
by the Montreal police charged with hav- 
ing skipped a bail bond issued in July of 
last year. He is accused of having stolen 
a quantity of jewelry from the store of 
L. A. Grothe. He was in the interval ar- 
rested on a charge of theft at Moncton, N. 
B., and is believed to have been concerned 
in several other crimes now under investi- 
gation by the police. 

The Canadian National Exhibition, 
which was opened on August 28 by Sir 
Auckland Geddes, British Ambassador to 
Washington, lasting for two weeks, at- 
tracted large numbers of visitors from all 
parts of Canada and many from the United 
States. Among exhibitors in the jewelry 
and allied trades were the Waltham Watch 
Co., Standard Silver Co., of Toronto; To- 
ronto Silver Plate Co.; Ellis Bros. jew- 
elers, Toronto, and Ambrose Kent & Sons, 
society emblems and souvenirs, Toronto. 
Out-of-town jewelers calling on the trade 
during the exhibition fortnight included 
H. B. D’Esterre, Kingston; A. H. Felt, 
Barrie; J. S. Shurie, Wellington; I. Little, 
Parry Sound; W. H. Hopper, Cobourg; J. 
Bambridge, Dutton; J. Maynard, Campbell- 
ford; H. J. Alteman, Wellesley; J. S. 
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Smith, St. Catharines; E. D. Warren, 
Peterborough; I. Wurster, Preston; A. V. 
Galbraith, Shelburne; W. Chapple, Chap- 
ieau; E. C. Gaulin, Ottawa; W. F. Mc- 
Carty, Lindsay; W. B. Webb, Allendale; 
F. Patterson, Sault Ste. Marie; J. Hadley, 
Frankford; J. R. Wendt, Wroxeter: E. W. 
Ross, North Bay; Thomas Harrison, Wal- 
laceburg; L. Atkinson, Newmarket, and: 
Frederick Cox, Brantford—all of Ontario. 








News Notes from England. 





Lonpon, Eng., Sept. 6.—Finger watches 
that fit comfortably in an easy gauntlet 
glove, but designed chiefly for evening 
wear, without gloves, are the latest fash- 
ion freak here. Bond St., the home of 
exclusive jewelers, is advertising these 
tiny time-pieces, which, it is said, will 
be the fashion for women next year. 
One Bond St. jeweler showed the first lot 
of finger rings last week. They were of 
18-karat gold and were attached to a tiny 
gold expanding ring. 

es 

Another novelty being. taken up by the 
smartly-dressed women is a collar of beads 
worn with a low-cut gown. Wide brace- 
lets for bare arms also is a vogue in the 
West End. So far there is no sign of 
the jeweled anklets and garters such as 
are attracting attention in the Rue de la 
Paix, across the channel. 

* oe x 

Operatives representing Scotland Yard 
were surprised several days ago, while 
searching the room of a man arrested on 
suspicion, upon finding secreted away over 
$40,000 worth of jewelry. This loot is 
supposed to be the proceeds of robberies 
from 50 different people and some of 
which was stolen as far back as 18 months 
ago. The loot ranges from silver teapots 
to expensive silver dressing table sets. 

*x* * 

The cutlery and silver plate trade at 
Sheffield still remains busy, due doubtless to 
the large orders being received from steam- 
ship companies, hotel and_ restaurants. 
These people are replenishing their table 
equipment, the shipping companies particu- 
larly being anxious to refit with silver of 
the best quality. One large firm of res- 
taurant owners recently spent $100,000 re- 
plenishing their houses with silver plate 
and cutlery. ; 

* ok x 

A daring and ingenious jewelry thief 
walked away several days ago with $4,000 
worth of valuables taken from a Pofts- 
mouth jewelry shop. In gaining entrance 
to the shop, the man cut a hole through the 
roof of the building in which the store was 
located and after boring through two floors 
and ceiling, dropped down to the shop. 
While at work on the roof, three women in 
an adjoining yard saw the man and ques- 
tioned him. He told the women he was 
repairing the roof and would have to re- 
turn to his work shop for some new ma- 
terial. He asked the women to assist him 
from the roof and they immediately ob- 
tained a ladder for him, upon which he 
went down with his portmanteau stuffed 
full of jewelry. 
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GORHAM 


First, last and all the time Gorham means 


Silverware of Distinction 


TRADE MARK 


SiG 


STERLING 

















Gorham Service and Gorham integrity bespeak universal profession of respect. 


Gorham originality, variety of theme and perfection of workmanship offer 
g ariety Ol +p Pp 
your customers extensive choice of selection. 


Gorham prices and Gorham worth because of their intrinsicality and com- 
mercial interest are of the greatest importance to every Retail Jeweler. 


The name Gorham stands today as it has stood for nearly a century, a shining 
example of distinctive leadership. 








Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches: 
NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 South Wabash Avenue 
SAN FRANCISCO: 140 Geary Street LONDON: Ely Place 


Works: Providence, New York, Birmingham 
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HAT has_ been 

pronounced by 
a large number of 
prominent members 
of the diamond and jewelry trades to be 
one of the best pieces of work that have 
been done for the benefit of our industry 
in many years, was the receipt last week 
by THE JEWELERS’ CiRcULAR and the pub- 
licity given thereto, of the cablegram from 
the head of the great Diamond Syndicate 
in London which is reproduced on the 
front page this week and told of in 
detail on pages 107, 108 and 109 of this 
issue. The obtaining of this cablegram 
from Mr. Breitmeyer and the publicity 
given it to it through the New York papers, 
the associated press and the news organiza- 
tion of THE JEWELERS’ CrrcuLar, has tended 
once for all to put an end to the silly stories 
that have appeared in the newspapers and 
magazines which have indicated or hinted 
that the price of diamonds might go down 
with those of other commodities, in the 
general reaction of business which the 
country has gone through. Now, by the of- 
ficial statement of policy from the Syndicate 
itself, the newspaper editors of the country 
and the public at large have learned that 
diamond prices will be maintained and that 
diamonds are not to be considered in the 
category of the merchandise which is af- 
fected by economic or business conditions 
in America. 

While there is practically nothing new 
to the diamond trade or to the progressive 
jeweler in the statement of the Syndicate, 
that it will in no way depart from its 
settled policy of maintaining prices, the 
fact that the Syndicate was induced to 
make such a statement is most important, 
inasmuch as it brings home to such: jewelers 
who do not know, and to the buying public 
at large, the truth known and realized here- 
tofore in jewelry circles alone. 

The newspapers which published silly 
stories on the diamond market and the 
public who read them were not wholly 
to be blamed in the past if they considered 
diamonds a commodity affected by ordi- 
nary business conditions and by every de- 
viation in the trade winds of the business 
world. They did not know that the factor 
which determined the price of diamonds 
was the action of the Syndicate, that prac- 
tically controlled the world output. They 
did not know that the policy of this Syndi- 
cate had always been to maintain prices or 
increase them, but never to lower them. 
Even had they known this, they did not 
know that the Syndicate had no intention 
to deviate from this policy. While the 
jeweler knew this and often so stated both 
to his customers and to the newspaper edi- 
tors of his district the latter had only the 
jeweler’s word for it and no direct evidence 
that the jeweler could not be mistaken. 
Unfortunately the diamond Syndicate, like 
many other very great business enterprises, 
has never sought publicity for either its 
policy or its actions and it has not in any 
way been the custom of those who compose 
it to make any official statements upon 
either. However, at the request of THE 
JEWELERS’ CircULAR, which pointed out the 
necessity of making known its policy to the 
public of America as it was known to the 
jewelry trade, the head of the Syndicate 


The Syndicate’s 
Cable to The 
Jewelers’ Circular 
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consented to send a cablegram announcing 

the Syndicate’s policy for the future, with 
permission to make this public to the dia- 
mond buyers of the country in any way 
that we saw fit to use the information. 

The way the news was taken up by the 
daily press and the way it is being published 
throughout the country today is indicative 
to the fact that the papers of the country 
realize the importance of the news to the 
diamond buyers, which is synonymous with 
the large part of the buying public. An 
example of the way information was pub- 
lished in New York is to be seen in the 
clippings of a few of the stories that ap- 
pear on page 109 of this issue. 

We reproduce the cablegram in facsimile 
on the front cover for the benefit of the 
jewelers at large that they may have 
absolute evidence to present to any cus- 
tomers who hesitate in accepting their 
statements that diamond prices will be 
maintained in the future as in the past. 
What is more, this gives the jeweler a 
basis on which to correct any erroneous 
impressions that his local newspaper editors 
may have, 7. e. it gives him something tan- 
gible to present to show that the jewelers’ 
statements in regard to the policy of. the 
Diamond Syndicate are absolutely correct. 
We hope that every jeweler in the country 
will use this to the best of his ability in 
making clear throughout his community 
that the diamond prices are here to stay; 
that there is little chance of change ex- 
‘cept, perhaps in the upward direction and 
that no one can gain by putting off pur- 
chases to a later date. 

The only other factor which could pos- 
sibly affect the price of cut diamonds as 
they come to this market is the cost of 
cutting which has increased steadily for a 
long time past. That there will be no 
deviation from this in the downward direc- 
tion at least, is manifest from the action 
of the convention of the Universal Al- 
liance of Diamond Workers of the World 
held in London, Aug. 23 to 28, and 
which (as reported by the president of the 
Diamond Workers’ Protective Union of 
America who got back last week), de- 
cided to absolutely maintain the standard 
of wages in every cutting center of the 
world and to establish the 44 hour work 
week. Under these conditions even the 
most pessimistic diamond buyer must 
realize with absolute uniform conditions 
throughout the world, with no chance of a 
decline either in the cost of material or 
the cost of labor, the price of diamonds can 
do but one or two things, either remain as 
at present or go up. 


A Word of Explana- [ NQUIRIES that 
tion as to the have come to us in 


connection with the 
Stamping Laws new platinum statute 
of New York again call attention to 
the fact that many members of our trade 
do not quite understand the principle under- 
lying either this law or the State and Na- 
tional Stamping laws which refer to gold 
and silver now in existence throughout the 
United States. Some jewelers have an idea 
that compulsory stamping is required, others 
have an idea that the laws affect the manu- 
facturer only, while still others seem to 
think they relate exclusively to the sales to 
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the consumer. In view of this, it may not 
be amiss to explain again the principle on 
which all these laws are based in order that 
the jeweler, whether manufacturer or 
dealer, may make clear to his clerks and 
employes, exactly how they apply to him 
and to his business. 

In the first place, neither the national laws 
nor any of the State laws (except perhaps 
one) seek to compel the marking of quality 
upon the article of precious metal. If the 
article is unmarked, misrepresentation in 
the sale of it is punishable under the gen- 
eral laws of fraud, but where the article is 
marked as to quality, the State and Na- 
tional Stamping Laws provide that it must 
assay up to that quality (within a leeway 
under certain conditions). The National 
Law and many State laws provide a double 
test in determining the quality, particularly 
of gold. Under these any part of the gold 
in the article must assay within half a kar- 
at of the standard stamped upon it and, 
the whole article if assayed as one piece 
must assay within one karat. But the ar- 
ticle must comply with both tests in order 
to be within the law. 

Second, the State laws apply not only to 
the manufacture, but to the sale of articles 
of precious metal and also to the possession 
of such articles for the purpose of sale. No 
matter where the article may be made it 
comes under the statute of the State ia 
which it is eventually sold to the public as 
well as under the statute of the State in 
which it is manufactured. Also the law of 
the State in which the article is made ap- 
plies no matter where the article is even- 
tually to be sold; so it will be seen that 
the State laws are the principal factors in 
determining the regulation of both manu- 
facture and sale. 

Third, the federal law applies only to ar- 
ticles shipped through the U. S. mails or 
to articles manufactured in one State and 
sent to another, or shipped by the seller to 
a customer in another State or country, 
whether the sale be one at retail or whole- 
sale. The iaw does not operate unless the 
article has been put into the United States 
mails or deposited with a common carrier 
for the purpose of shipment in interstate or 
foreign commerce. <An_ article manu- 
factured, for instance, in New York or 
Illinois, sold by the manufacturer to a dealer 
in the same State and resold to a dealer in 
his community never gets under the juris- 
diction of the National Stamping Law, but 
an article made in one State and sold to 
a dealer in another State comes under the 
jurisdiction not only of the federal law but 
the laws of the State in which it was made 
and that in which it was eventually sofd. 

If jewelers will keep these facts in mind 
in reading the text of the various stamping 
laws whether they apply to platinum, gold 
or silver, they will be able to interpret them 
with little difficulty as far as the applica- 
tion to their particular business is con- 
cerned. 








J. A. Becker, a retail jeweler of Shef- 
field, Ala., has sold out his business at that 
place and recently purchased the store of 
J. E. Finks, at Duncan, Okla. Mr. Becker 
will conduct his new business at Duncan 
under the firm style of the Becker Jewelry 
Co. 
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R. Gsell, dealer in Swiss watches, 15 
Maiden Lane, has obtained an additional 
office at 25 Broadway. 

Harry P. Dickinson, president of J. F. 
Newman, Inc., 11 John St., is serving on 
the Essex County (N. J.) Grand Jury. 

A regular meeting of the Jewelers’ 24- 
Karat Club, New York city, will be held at 
the club rooms to-day (Wednesday), Sept. 
15, at 3 P. M. 

The store conducted at 2993 Fulton St., 
Brooklyn, by Abraham Podos will in the 
future be operated under the style of the 
Cypress Jewelry Shop. 

Sidney Graubard, formerly with S. Sol- 
omonoff & Co., Inc., manufacturers of dia- 
mond mountings, 108 Fulton St., has sev- 
ered his connection with that firm. 

Herbert Reichman of Reichman Bros., 
170 Broadway, is on a trip west and is 
this time accompanied by Reginald Reich- 
man, son of Lee Reichman, head of the 
firm. 

Jacob Cohn, of Ben Cohn & Bro., Spo- 
kane, Wash., has been paying a visit to 
New York and while here made his head- 
quarters with Michael Levy, 13 Maiden 
Lane. 

Frank J. Nauheimer, 7 Maiden Lane, 
who for the past 12 years has been engaged 
in the loose diamond business, recently ad- 
ded a line of diamond, platinum and gold 
mounted jewelry. 

Samuel Lenkowsky, importer of dia- 
monds, 71 Nassau St., accompanied by his 
family, returned from Europe Sept. 5 on 
the steamship La France, after a two 
months’ business and pleasure trip. 

John Hackes of the American Gem and 
Pearl Co., 6 W. 48th St., recently returned 
from a long trip through Squth America, 
during which he visited the principal rough 
gem centers, buying material for his firm. 

S. Pitzele, of Pitzele & Hamburger, 
importers and cutters of diamonds, sailed 
for Europe last week on the Imperator. 
Mr. Pitzele will be gone for about 10 weeks 
during which time he will purchase loose 
diamonds for his concern. 

Irving Bernstein, representing Bernstein & 
Sons, manufacturing jewelers, 148 Fulton 
St., left for a trip last week through the 
middle west and south in the interest of 
that concern. Mr. Bernstein is expected 
to be gone for about two months. 

Samuel G. Parker, a jeweler of Dyers- 
burg, Tenn., was an out-of-town caller at 
the offices of THE JEWELERS’ CIRCULAR last 
Monday. Mr. Parker will remain in this 
city for several days, during which time 
he will make his headquarters at the Grand 
Hotel. 

At Albany, N. Y., last week, a charter 
of incorporation was filed by the Rex Jew- 
elry Co., authorizing this concern to con- 
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duct business in this city. The capital is 
$10,000 and the incorporators are J. Stu- 
pack, H. Gordon and J. Golberg, 40 De- 
lancy St. 

David Charak, of Charak & Rinder, dia- 
mond dealers,:93 Nassau St., has arrived 
from Europe on the Nieuw Amsterdam. 
Mr. Charak has been abroad for the past 
three months and has visited various dia- 
mond markets. Morris Davidson, with 
Charak & Rinder, sailed for Europe on the 
Nieuw Amsterdam on Tuesday, Sept. 14. 

Among the department store jewelry 
buyers in this city during the past week 
were: T. F. Finnin, of S. Kann, Sons & 
Co., Washington, D. C.; Miss B. ‘Cowen of 
Marshall, Field & Co., Chicago; S. Brand- 
enburg of Pettis Dry Goods Co., Indian- 
apolis, Ind.; Miss H. Darmstaedter of N. 
Snellenburg & Co., Philadelphia, Pa. and 
W. Zipper of M. O’Neil Co., Akron, Ohio. 

The business of the late A. Lechzer, 
manufacturer of diamond mountings, 41 
Maiden Lane, is now being continued by 
his brother, Henry Lechzer, who has been 
associated with this firm since he started in 
business. A. Lechzer was drowned near 
Coney Island about six weeks ago. His 
brother announces that all orders con- 
tracted by the deceased and all debts and 
accounts due, may be sent to him at the old 
address. c 

Josiah Wedgewood & Son, Ince., of 
America, makers of the famous Wedge- 
wcod chinaware, are now in their new 
quarters at 255-257 Fifth Ave.; between 
28th and 29th Sts. In the new- premises 
the concern has about double the floor 
space occupied in the building just vacated, 
the floor being about 9,000 square feet. 
The new showrooms are attractive ‘in ap- 
pearance and occupy the entire fourth floor 
of the new building. 

T. K. Fishel, of T. K. Fishel-C. A. Bugli, 
Inc., manufacturing jewelers, 45 Lispenard 
St., is wearing with a great deal of pride 
a handsome gold medal won on Labor Day 
in the regatta held on the Harlem River 
by the Middle States Rowing Association. 
In the race Mr. Fishel was a member of 
the quadruple sculls of the Lone Star Boat 
Club. Mr. Fishel is 38 years of age and 
was probably the oldest man who took 
active part in the regatta. 

A youth giving his age as 18 years, was 
arrested in Brooklyn several days ago after 
trying to cash a check for $25 drawn 
against the account of I. Block, a jeweler 
at 1226 Nostrand Ave., that borough. Just 
prior to the .arresting of the young man 
the bank received word from Mr. Block 
that his store had been robbed of money, 
checks and jewelry. The prisoner denied 
he had stolen the check from the jewelry 
store, but stated that he had found it. He 
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was held in $1,500 bail for a further hear- 
ing on a charge of burglary. 

O. B. Rudd, of Rudd & Rix, retail jew- 
elers, Ilion, N. Y., enjoyed the distinction 
on Friday, Sept. 3, of celebrating his 80th 
birthday. Unfortunately Mr. Rudd was 
unable to take any active part in the cele- 
bration owing to an illness which has kept 
him from business for some time. Mr. 
Rudd is Ilion’s pioneer business man and 
is not only known locally but enjoys a wide 
acquaintance throughout the Empire State. 
He started in the jewelry business in Ilion 
on Dec. 8, 1862, and 12 years ago took into 
partnership Walter C. Rix, the firm there- 
after becoming known as Rudd & Rix. 

Miss M. L. Addis, Topeka, Kans., live 
wire secretary of the Kansas Retail Jew- 
elers’ Association, was among the promi- 
nent visitors to New York last week on a 
buying trip through the east which she took 
before returning home from the national 
convention at Louisville. On this trip she 
was accompanied by a friend. Miss Addis 
was among the visitors at the office of THE 
JEWELERS’ CrircuLar Thursday and also 
spent some time in visiting the big retail 
jewelry houses of Fifth Ave. as well as 
those of manufacturers and importers, 
getting ideas for her new establishment in 
Topeka which is now double the size of 
her old store. 

Alpheus L. Brown, wholesale dealer in 
watches, 68 Nassau St., received a pleasant 
surprise Monday which brought to his at- 
tention the fact that this was the 25th an- 
niversary of his starting in business at the 
office at that address. He was the recipient 
of a box containing 25 American Beauty 
roses which had been presented by his em- 
ployes in celebration of the anniversary 
with best wishes for his success in the fu- 
ture. Mr. Brown, who was for many years 
with Hayden W. Wheeler & Co., started in 
business for himself in 1895, In that year 
he joined Stephen Avery, formerly with 
Robbins & Appleton, selling agents for the 
Waltham Watch Co., and they established 
an exclusive watch business at 68 Nassau 
St. under the style of Avery & Brown. The 
business was continued under this style up 
to Mr. Avery’s death in 1908, since which 
time Mr. Brown has continued alone. 

After spending two months abroad ob- 
serving social conditions and the distribu- 
tion of charity in Germany, Ludwig Nissen, 
182 Broadway, returned to this country, 
Tuesday, Sept. 7, on the Oscar IJ. In Ger- 
many Mr. Nissen stated he found conditions 
still bad, but not so severe as is generally 
believed in this country. Mr. Nissen also 
investigated the distribution of charity 
which he was so instrumental in raising in 
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SOLIDARITY: ‘The Case That Courts 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





. Representative Watch Jobbers 
Pendant and Bow Patented. are Solidarity Jobbers 


von, ueewoo> SOLIDARITY WATCH CASE CO. 3.:.n9zc" 


OSCAR M. GAMMON 4 ESTABLISHED OVER GEORGE SALZGEBER 
Vice-President 15 Maiden Lane, New York . THIRTY YEARS) Asst. Secretary-Treasurer 
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100 Years of Commercial Banking 
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Frank J. Heaney Richard H. Higgins convenience. 
Vice-President Vice-President AND 
William H. Stra Bert L. Haskins ? 
Vice-President Vice-Pres. and Cashier ENT nee Offices and Managers 
Norborne P. Gatling cs Mitchell P roadway i 
Vice-President Vice-President ' i Cor. Howard St. OS a Se 
a Ble Mextesl VA . Bowery and Grand St. ; 
Vice-President Vice-President | we : P = a. ae ye ad Sa» net 
George R. Baker Wallace T. Perkins Ea Broadway and 18th St. 
Vice-President Vice-President PET of C. Stanley Mitchell, Vice-President 


John B. Forsyth W. D. Pike, Manager 


Vice-President Vice-President Ninth Ave. and 14th St. 4H. F. Meehan, Mgr 


33rd St. and Fifth Ave. A. H. Walsh, Manager 


Rolfe E. Bolling Joseph Brown N 
Vice-President Vice-President ATIONAL Third Ave. and 57th St. A. T. Strong, Mar. 


Vinton M. Norris Walter B. Boice Broadway and 61st St. Jas. V. Boise, Manager 








Vice-President Vice-President B ANK Lexington Ave. and 86th St. A. J. Nieber, Mgr. 
Henry c Mosley a 4 a Broadway and 105th St. H. H. Budleman, Mgr. 
- . peavey OF THE Lenox Ave. and 116th St. F. B. French, Mgr. 
Ase’t Cashier Ass't’ Cashier CITY OF p 67 W. 125th St., near Lenox Ave. 
: S NEW YORK, J. A Olsen, Manager 
GEORGE M. HARD Broadway and 144th St. 
Chairman Thos. W Robinson. Manager 





MAIN OFFICE, 149 BROADWAY 


Cor. Liberty Street 
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IRVING NATIONAL BANK 


MARKET AND FULTON OFFICE 
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this country some months ago. Mr. Nissen 
also visited Denmark. 

The retail jewelry business of Samuel 
Hoffman, 839 Westchester Ave., has been 
succeeded to by M. Hoffman & Son, accord- 
ing to an announcement made last week. 

It was announced last week that the part- 
nership heretofore existing between Her- 
man Bein and Anton Cerveny under the 
style of Bein & Cerveny, manufacturers of 
platinum mountings, 90 Fulton St., has been 
dissolved. The announcement also stated 
that Anton Cerveny will continue doing 
business at 90 Fulton St. 








Omaha. 





Edward Blankenship has accepted a posi- 
tion as watchmaker in the jewelry store of 
B. Q. Haines. 

L. E. Deily, Rapid City, S. Dak., is on a 
trip among the lakes in the Black Hills 
country where trout abound. 

O. W. Morey, Valentine, Neb., attended 
the State Fair at Lincoln last week, and 
visited jobbers in Omaha en route. 

Joe P. Frenzer, Omaha, is taking his an- 
nual fishing trip in northern Minnesota. 
Mr. Frenzer is noted for his ability to 
snag the big “muskies” and always heads 
for the far northern lakes passing by many 
a famous bass lake to get to where the great 
“muskies” are asleep among the lily pads. 

H. B. Voll has opened a jewelry business 
at Winnebago, Minn. Mr. Voll was for- 
merly in the jewelry business at Menno, S. 
Dak. Thus he had most of his fixtures and 
some merchandise on hand for the new en- 
terprise. He was in Omaha last week, how- 
ever, to complete his stock at Winnebago. 

Among the jewelers in Omaha during the 
week were: S. M. Jolliffe, Vallisca, Ia.; J. 
L. Moore, Tekamah, Neb.; Harry Martin, 
Lyons, Neb. ; O. W. Morey, Valentine, Neb. ; 
H. B. Voll, Winnebago, Minn.; Harry 
Barnes, Avoca, Ia.; Charles Chaffee, Red 
Oak, Ia.; C. W. Sawyer, Silver City, Ia.; 
B. A. McElwain, Plattsmouth, Nebr. 

Albert Edholm who recently an- 
nounced his retirement from the jewelry 
trade after conducting a business here 
since 1890 has not yet determined on his 
plans for the future. Mr. Edholm has 
had a store at 16th and Harney Sts., for 
the last quarter of a century and has 
built up a business that is widely known 
throughout the country. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past two weeks: 


Selling Price 
London S. Govt. 
Date. Official. Assay Bars. 
SS ae Cee ere 59 7 
EE: ae ere ae 59 
SE eee ee een 58% 96 
Ee ee eee 59 97 
aE ee eee 59 96 
ee 1S) nascar as 59% 97} 








Thompson Bros. have succeeded J. R. 
Delaplain at Marion, Kans. 
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A patent has been issued to Edgar R. 
Durgin, of this city, for an eyeglass 
mounting. 

John Howard, representing Gruber & 
Vecchione, jewelers, Kinney and Orchard 
Sts., will leave shortly for a trip through 
the west and middle west in the interest 
of that concern. 

An award of $720 was made by Deputy 
Harry J. Goas of the Workmen’s Compen- 
sation Bureau to Wilbur Burdett, of 14 
Orleans St., an employe of the Valley 
Forge Cutlery Co. 

The Art Watch Case Co., is the trade 
name which has been filed for the watch 
case manufacturing business conducted at 
833 Broad St., by Herman Rigrod, of 527 
N. 6th St., and Fred Portman, of 55 West 
St. 

Incorporation papers have been filed for 
the New Jersey Loan Co., of 20 Clinton St., 
pawnbrokers. The authorized capital stock 
is $100,000. The incorporators are Morris 
Carchman, Isadore Rosnick and Cornelius 
McDevitt. 

City Commissioner Alexander Archibald, 
who is also president of the Archibald- 
Klement Co., manufacturers of silver de- 
posit ware at Kinney and Orchard Sts., has 
been kept at his Summer home in Stock- 
holm by advise of his physician because of 
an infection in his right eye. 

‘Charles Reagan, of 407 Davis Ave., has 
received an award of $426 from the Cellu- 
loid Co. for an injury to his fingers, one 
of which was amputated. The award was 
made at a workmen’s compensation hear- 
ing before Deputy Commissioner Harry J. 
Goas. 

Incorporation papers have been filed for 
the Young Co., Inc., manufacturing jewel- 
ers, whose registered office is at 85 Colum- 
bia St. The registered agent is Chester G. 
Ballenbach. The authorized capital is $125,- 
000 and the incorporators are Frederick C. 
Lautz, Lewis Edward Young and Chester 
G. Ballenbach. 

Incorporation papers have been filed for 
Goodman, Bashover & Weinstein, Inc. The 
registered agent is Harold Zimandl, 511 
Kinney building. The authorized capital 
stock is $25,000. The incorporators are 
Herman Goodman, Nathan Bashover and 
Isadore Weinstein. The company is en- 
gaged in manufacturing jewelry. 

Herman Goodman, a jeweler of 291 Mul- 
berry St. has reported to the police that 
a woman’s diamond ring valued at $400 
and a man’s diamond ring valued at $100, 
which he had in a small envelope, disap- 
peared from his pocket while he was going 
from his place of business to Camp and 
Broad Sts. He notified the police after an 
advertisement failed to find them. 

Augustus V. Hamburg and William F. 
Hoffmann are two members of the execu- 
tive committee appointed by the Board of 
Directors of the Newark Board of Trade 
to direct a campaign committee of -200 
workers in the four-day drive for new 
members which will open Sept. 27. An 
effort will be made to increase the present 
membership of 1,200 by at least 1,000. 
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Deputy County Physician Miningham, 
who filed the death certificate in the case 
of Franklin B. Williams, engineer for 
Whitehead & Hoag Co., who died suddenly 
at his home, 189 Avon Ave., gives the cause 
of death as poisoning. He asserts that he 
agrees with the decision of Prosecutor Har- 
rison and the police that Williams died by 
his own hands. The case is recorded as 
a suicide. 

The Newark Institute of Arts and 
Sciences, 367 High St., has issued its 1920- 
21 prospectus of business courses. The 
first lectures will be on Sept. 20. Among 
the courses offered is one of mercantile 
credits and one on finance, which are 
given in co-operation with the Newark 
Association of Credit Men. They are de- 
signed especially for credit managers, 
credit department assistants and others 
who desire a more extensive knowledge of 
the work of the credit department and its 
manager. 

Teams of volunteer canvassers who will 
help in the work of collecting $150,000 for 
St. Joseph’s Hospital have been tentatively 
arranged. Members of the jewelers’ group 
are B. M. Shanley, Jr., William Riker, Jr., 
and Charles W. Baker. Others connected 
with the jewelry business but listed in 
other groups with which they also have 
affiliations, are Joseph M. Riker, banking 
group; Augustus V. Hamburg, manufac- 
turers’ committee, and the following on 
the citizens’ committee: Alexander Archi- 
bald, Curtis R. Burnett and Louis V. Aron- 
son. 

Announcement has been made by Hart- 
degen & Co., retail jewelers at 677 Broad 
St., that they have leased floor space at 
905 Broad St., opposite the City Hall, and 
that their business would be removed to 
the new location on May 1, next. The 
store into which the firm will move is a 
part of the premises owned by the Third 
Presbyterian Church, and is about the cen- 
ter of the site formerly occupied by this 
historic church. The store has a frontage 
of about 37 feet and a depth of 105 feet. 
It will give about 50 per cent more floor 
space than the present Hartdegen store. 
The new premises will be remodelled and 
equipped in a manner to rival the best 
metropolitan shops. 





Death of Frank L. Wells 


Utica, N. Y., Sept. 7—Frank L. Wells, 
for 25 years a jeweler at Sackets Har- 
bor, N. Y., died suddenly Friday after- 
noon at the age of 54 years. Mr. Wells 
had been suffering from kidney trouble for 
some time. 

He was a member of Sackets Harbor 
Lodge, F. & A. M. and Sackets Harbor 
Chapter, R. A. M., was a member of the 
Presbyterian Church, and trustee of the 
Hay Memorial Library. 

He is survived by his widow and a 
daughter, Gertrude. 








A firm known as “The Gem” will con- 
duct a jewelry business at Niagara Falls, 
N. Y., according to a charter of incorpo- 
ration filed at Albany, N. Y., last week. 
The capital is $5,000 and the incorporators 
are J. and R. Sparberg and S. A. Branson, 
Niagara Falls. 
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R. F. Otis, Haverhill, has opened a new 
store. He was formerly with L. J. Eno. 

M. N. and Nelson H. Smith are in Maple- 
wood, N. H., participating in golf tourna- 
ments. 

J. B. Mathews, of Rand & Crane, has re- 
turned from Hampton Beach, N. H., 
thoroughly rested and rejuvenated. 

Julian E. Adams is to be wedded to Janet 


Davis; jewelry maker, Melrose Highlands. 


The necessary marriage intentions have 
been filed at city hall. 
Richard J. Devanna, manufacturing 


jeweler, for 14 years with the Smith, Pat- 
terson Co., has started in business for him- 
self at 5 Bromfield St., room 67. He is a 
maker of diamond and other mountings. 

A new company, trading under the name 
of the Super-Rite Pencil Sales Co., has 
opened up in Boston. The personnel con- 
sists of Daniel Espinoza, Russell Goldsmith, 
Nathan Goldsmith and William J. Murray. 
The offices are at room 78, Jewelers’ build- 
ing. 

An enlargement of the salesroom of M. S. 
Page & Co. has been completed and work 
is well under way connecting two large 
rooms formerly occupied by Messrs. Galvin, 
Hercules and Brunow. These two rooms 
are being converted into stock rooms 
equipped with spacious tiers of shelves. 

After an exciting chase, a thief who had 
stolen two rings valued at $375 and $475 
respectively, from the store of Samuel Gold- 
smith, Worcester, was cornered by an angry 
mob. Fearing the man might be seriously 
injured Mr. Goldsmith released the culprit, 
who had returned the less valuable ring to 
its owner. Mr. Goldsmith was led to this 
act of mercy because he thought the thief 
had only taken one ring. Returning to 
the store, however, Mr. Goldsmith dis- 
covered that the $475 ring was missing. 
The man adopted the old trick of asking to 
see some rings and, being shown a trayful 
grabbed two and dashed out of the store. 

Miss Florence B. Handy, for 12 years or 
more with the Smith, Patterson Co., be- 
comes the bride of Adolphe Mathieu, an em- 
ploye of the Old Colony Trust Co. today, 
September 15. The maid of honor will be 
Mabel Berry. Miss Handy, who was one of 
the most popular of the assistants at Smith, 
Patterson Co., was the recipient of sterling 
silverware from her associates there. The 
newly wedded pair will live in Somerville. 
Another employe of the company will be 
married the same day. Miss Marion Wal- 
bourne of the manufacturing department 
will become the wife of Ross Fielder. To 
mark the event appropriately employes pre- 
sented to the couple a handsome electric 
lamp. They will live in Salem. 

As the busy season is approaching senti- 
ment is being expressed that there is need 
of a local jewelers’ organization which 
shall devote itself in the main to business 
affairs connected with the trade. Such an 
organization, it is felt, would fill a great 
need, say prominent jewelers. The situa- 
tion in the jewelry trade in Boston is such 
that an organization of this kind would 
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be most effective just now. At the last an- 
nual banquet of the Boston Jewelers’ Club, 
the president, Col. Harry Brown, remarked 
that it would be advisable for the club, 
which hitherto had been purely a social or- 
ganization, to turn its attention more to the 
business end of the jewelry fraternity. It 
was suggested that various committees 
should be formed to take care of the in- 
terests of the manufacturer, the wholesaler 
and the retailer, and that some meeting 
place should be chosen where the members 
might assemble for business purposes. But 
so far nothing, so far as is known, has been 
accomplished in this direction, although 
some of the more hopeful members were 
sanguine enough to believe that this could 
be accomplished. However, the suggestion 
is now put forward that some action be 
started to bring about either the formation 
of an association which shall undertake to 
cooperate with the jewelers in guiding and 
protecting them in business activities, or 
that such an organization as the Boston 
Jewelers’ Club turn its attention to this 
phase of the trade. 











U. S. Meyer, of Shreveport, La., was a 
visitor here recently. 

C. L. Partin, of Meridian, Miss., was 
in New Orleans recently. 

William Fine, of Fine’s, 906 Canal St., 
was in Chicago recently on a business 
and pleasure trip. 

H. W. Maier, of the M. Maier Jewelry 
Co., Aberdeen, Miss., was in New Or- 
leans for a few days. 

Henry Roder, who for many years was 
in the jobbing and retail jewelry trade, 
but who had retired for a while, has now 
resumed his business. 

H. Schmidt & Son have taken posses- 
sion of their enlarged quarters and are 
now occupying the entire floor of their 
establishment in Exchange Place. 

Miss Mae Brechtel, for some time as- 
sistant bookkeeper of the W. E. Taylor 
Co., was married Sept. 8 to Noel Dressel. 
They will make their home in McComb 
City, Miss. 

P. E. Daniels, of Brewton, Ala., and I. 
Fried, of Mobile, Ala., were visitors here 
recently. Also E. Waldmeier, of Gulf- 
port, and G. E. Temply, of the Bay Jew- 
elry Store of Bay St. Louis, Miss. 

J. J. Sommer of North Attleboro, 
Mass., referred to by local jewelers as 
the dean of the manufacturing jewelers, 
was in New Orleans recently for a few 
days and was a guest of Alfred Krower 
of Leonard Krower & Son, Inc. Mr. 
Sommer has been making a tour of the 
Pacific coast, having visited Seattle, Los 
Angeles and other points. Mr. Sommer 
says that conditions were never better in 
the jewelry trade, and he found prosper- 
ity not only in the west but also in the 
south. 








On Sept. 15, Adam Goldman will open 
an establishment at Miami, Fla., under the 
style of the Amsterdam Diamond & Jewelry 
Co. 
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TRADE CONDITIONS, 


Business with the Louisville retailers as a 
whole has been a little quiet during the Past few 
days, due largely to the fact that it is between 
seasons. There has been some little demand for 
diamonds and watches. with a little call for Silver. 
ware, but as a whole there hasn’t been any mark. 
ed activity shown in any special line. Watch re- 
pair work continues active, and leading engra- 
vers report an unusually busy season, business 
ot been steadier throughout the year than 
usual. 


G. F. Geiger, James K. Lemon & Son 
has been in the east for two weeks pa. 
more on a combined business and pleas- 
ure trip. He is expected back shortly, 

Vic Lorch, operating a jewelry store 
on E. Market St., is planning to open his 
new establishment at 328 W. Market St. 
on or about Jan. 1. Fixtures are now 
being built by a local cabinet company, 
which had part of the equipment on dis- 
play at the Seelbach Hotel during the 
A. N. R. J. A. convention. The Lorch 
store has been on E. Market St. for a 


‘number of years. 


David Roth’s Sons, First and Market 
Sts., have arranged to incorporate a new 
company, known as Roth Bros., Ince., 
which will be a separate and distinct or- 
ganization, formed to operate a second 
store at 618 S. 4th St., in the Majestic 
Amusement Co.’s new theatre building, 
which is now under construction. The 
same interests will be in the corporation 
as have been in the partnership, these 
being Louis, Mitchel and Norman Roth, 
sons of the late David Roth, who died 
about four years ago. Nearly 40 years 
ago the business was established at First 
and Market Sts. by David Roth. 

A wedding recently occurred in the 
jewelry trade that was of interest in the 
marriage of Miss Pansy C. Plinke, 
daughter of George C. Plinke, to George 
Fisher, of Louisville. Miss Plinke is a 
daughter of George Plinke, who for some 
years operated at Third and. Market Sts., 
and who is now in charge of the jewelry 
and optical departments of the John C. 
Lewis Co. Miss Plinke learned engrav- 
ing and engraved for her father, later 
going with the engraving section of Wm. 
Kendrick’s Sons, which was under George 
Fisher at that time. Mr. Fisher later went 
with L. A. Chiquelin, forming a partner- 
chip under the style of Fisher & Chiquelin, 
engravers. 

Rudolph Seng, son of Charles C. Seng, 
E. Market St. jeweler, employed by his 
father in the retail jewelry store, has had 
his name in print considerably during the 
past few days. Mr. Seng recently discov- 
ered an abandoned auto near his home 
and notified the police department. A 
county officer took it away, and some 
weeks later it was discovered, it is 
claimed, that the county officer had given 
it to his son, the machine having been 
painted and disguised. Mr. Seng, upon 
learning this, issued a statement to the 
effect that either the true owner of the 
vehicle must be found or the machine 
turned over to him, as he had first claim 
upon it. 
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C. Glen Sipe and his family are back 
from Northeast, Pa., where they spent their 
yacation. Mr. Sipe had a cottage there for 
the Summer. 

The members of the Pittsburgh Associa- 
tion of Credit Men will hold a chicken din- 
ner, corn roast and dance at Keller's in 
Perrysville road next Saturday, the trip to 
be made in automobiles furnished by the 
members of the association. 

E. C. Sykes, the local correspondent of 
the JEWELER’s CIRCULAR, was run down by 
an automobile of the Burrows Adding Ma- 
chine Co. Thursday. Fortunately no se- 
rious injuries resulted though Mr. Sykes 
received bruises and a shaking up that has 
caused him to be confined to his home. 

Thieves punched a hole in the display 
window of LeVine Bros., 219 Diamond St., 
a week ago and according to a report as 
given out by the police, got away with jew- 
elry valued at $500 which the robbers fished 
out of the window. The police have no 
clue to the perpetrators of the robbery but 
the pawn shops have been furnished with 
a description of the stolen goods and will 
notify the police if any of it is offered. 

Charles F. Winter, in the jewelry busi- 
ness in Beaver Falls and New Brighton, for 
many years, died Sept. 6 in the Soldiers’ 
and Sailors’ Home, Erie, Pa. He retired 
from the jewelry business some years ago 
and went to the home to be among his com- 
rades of the Civil War. He was 79 years 
old, well known to the trade of this city 
and is survived by four sons and two 
daughters. The funeral took place last 
Thursday. 

Landaw Bros., who have been located in 
the Standard Life & Trust Co. building 
(formerly the Pittsburgh Life & Trust) for 
a number of years, have moved to enlarged 
quarters in the Moose Temple building on 
the ground floor, on Penn Ave. The firm 
still retains possession of the quarters they 
gave up but will make an effort to dispose 
of the lease. The rent was doubled on this 
concern last year. The recent move was 
an advantageous one, as this concern now 
has larger quarters needed for some time. 

Announcement of a rearrangement of 
telephone rates for business concerns, ac- 
complished through the efforts of the 
Chamber of Commerce and a possible sav- 
ing of $200,000 a year to merchants of this 
territory was welcome news in the jewelry 
trade. There has been considerable com- 
plaint regarding the charges exacted for 
this service. The plan of rate agreed upon 
with the Public Service Commission is only 
temporary and stands until such time as 
the case can be reviewed. The rates estab- 
lished recently, which included a large in- 
crease, were not regarded as just to the 
business concerns and telephone users gen- 
erally. This appears to have, been recog- 
nized to some extent, because the tele- 
phone company’s counsel agreed to the de- 
cision arrived at in Harrisburg last week. 

A very large gathering of members of 
the Retail Credit Men’s Association of 
Pittsburgh, arranged for the purpose of 
listening to reviews of some of the sub- 
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jects handled at the recent national con- 
vention of the retail credit men in Detroit, 
took place Monday night of this week in 
Hotel Chatham, at which time a number 
of jewelers were present to participate in 
the deliberations. Important subjects re- 
viewed and discussed included office con- 
trol, a method for collecting deferred pay- 
ment accounts, credit department methods, 
electric telephones, pneumatic tubes, the re- 
port on the fraudulent check committee, etc. 
Delegates from credit organizations in Al- 
toona, Youngstown, New Castle, Ambridge 
and elsewhere were present to represent 
those organizations, The meeting was pre- 
ceded by a dinner at the Hotel Chatham. 








Trade Gossip. 





A new and novel wrist watch clasp, 
known as the “Everlokt,” is being put on 
the market by the National Clasp Co., 119 
Nassau St., New York. The mechanism 
of the clasp, according to the maker, in- 
sures security, firmness and permanency.. 

* * * 

The C. A. Kiger Co., Kansas City, Mo., 
is issuing a booklet which will be in the 
hands of retailers Oct. 1. “Fashions in 
Platinum” is the title given the booklet, 
which is published in two colors on finest 
grade of paper with actual unretouched 
photographs of the pieces of jewelry illus- 
trated. The prices are given in code. The 
size is five by seven and one-half inches, 
with an embossed cover, bound with cord. 
The booklet will contain illustrations and 
descriptions of a quarter million dollar 
stock of platinum jewelry. 

* * * 

The Powers & Mayer Mfg. Corporation, 
of 150 Chestnut St. Providence, R. I, 
has purchased a factory site at the cor- 
ner of Chestnut and Elm Sts., upon which 
they will erect, in the near future, a 
modern brick and concrete daylight factory. 
The concern is ordering a number of new 
specially built machines and mechanical 
appliances to be placed in the new build- 
ing and architect’s plans are being drawn 
to include a smelting and refining plant 
for the exclusive use of Powers & Mayer’s 
sweeps, polishings, filings, etc. The pres- 
ent lines in platinum, 14K. gold and their 
new 18K. white gold, will be enlarged. 
For a long time the corporation has been 
handicapped in filling orders because of 
the lack of sufficient factory space and 
an ever increasing volume of orders. The 


new factory, it is stated, will completely . 


overcome this difficulty. As soon as build- 
ing conditions will permit, the concern will 
start operations on the new structure and 
expect to be located in the new establish- 
ment in the Spring of 1921. 








Among the two women slated to be offi- 
cers of the Republican County Executive 
Committee from Cleveland is Mrs. George 
W. Scribner, wife of the president of the 
Scribner & Loehr Co., wholesale and man- 
ufacturing jewelers, 1148 Euclid Ave., 
Cleveland, O. Mrs. Scribner will be se- 
lected as vice-chairman of the committee 
and at present is president of the Women’s 
Club. 
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Lancaster, Pa, 





The employes of the Non-Retailing 
Co. recently held an enjoyable outing in 
a grove near Lampeter. 

Amos Kautz, late with E. H. Flory, of 
Lancaster, has taken a position with 
John C. Bair, of N. Prince St. 

John L. Parks was married recently in 
Chicago to Miss Martha Stokely, of 
Pittsburgh. They will reside in Lan- 
caster. 

A. B. Smith, of Smith Bros., with his 
wife and several friends, spent last week 
motoring in New York State and New 
Jersey. 

Frank B. Von Dersmith, a department 
head for Louis Weber & Son, and wife 
have returned from a ten days’ stay at 
Atlantic City. 

Luther J. Kline, late with the Rishel, 
Sauter Jewelry Co., of Patton, Pa., has 
taken a position with the J. F. Apple Co., 
of Lancaster, as a traveling salesman. 

Frank P. Bauer has gone to Cleveland 
to take a position as engraver with a 
prominent jewelry firm. He came to 
Lancaster from that city six years ago. 

W. W. Appel & Son furnished. the 
large sterling silver cup awarded as the 
prize in the handicap golf contest on Labor 
Day at the Lancaster Country Club. 

Mrs. Daniel Fleisher, wife of Dr. Dan- 
iel Fleisher, county superintendent of 
public schools and mother of G. Edward 
Fleisher, proprietor of the Lancaster 
School of Watchmaking, died several 
days ago. 

The will of the late J. Fred Seuer, 
president of the Northern National Bank, 
formerly a director of the Hamilton 
Watch Co., was probated Sept. 10. A 
fortune estimated at a million dollars is 
divided between his son, Frank K., his 
father’s successor as a director in the 
Hamilton Watch Co., and a daughter, 
Mrs. Grant Stauffer. 

Albert T. Parker, who left Lancaster 
over 20 years ago for Melbourne, Aus- 
tralia, where he engaged in the jewelry 
business up to within the past two years, 
is visiting Lancaster County relatives, 
accompanied by a daughter. They will 
leave for Australia after visiting relatives 
in Boston. 

Simon Galprin, of Charleston, W. Va., 
a former student of the Bowman Tech- 
nical School, last week visited Myer 
Jason, of Charleston, at present a student 
of the school. E. S. Conway, of Scran- 
ton, Pa., has entered the school as a stu- 
dent in watchmaking. Kendig Bare, 
head of the watchmaking department, is 
back on duty after a pleasure trip. A. L. 
Hibbard, of Newbern, N. C., has returned 
to the school after spending the Summer 
in the jewelry store of his father, A. E. 
Hibbard, of Newbern. Albert Shaffner, 
of Lancaster, has entered the engraving 
department. H. L. Hopkins, a former 
student, with his wife and Mr. and Mrs. 
John W. Rathmell, all of Williamsport, 
Pa., paid a visit to the school recently. 








It was reported last week that David 
Miller, retail jeweler at Cheyenne, Wyo., 
retired from business. 
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Chicago Notes. 

Fred Perry, of the Ford-Perry Co., left 
Sunday for a business trip to the cities of 
the middle west. 

W. J. Brice, Green Bay, Wis., spent a 
few days in Chicago last week calling on 
the wholesale trade. 

Webb C. Ball paid a visit to his son S. Y. 
Ball, of the Norris-Allister-Ball Co., Gar- 
land building, in Chicago last week. 

Joe Block, of Block-Weinfeld Co., is 
spending a few weeks fishing in the South 
Dakota Lakes, and reports fine luck. 

Otto Leeberman, diamond representative 
for the Stein, Ellbogen Co., left last week 
for a business trip through the middle west. 

Charles T. Gustafson, of the C. H. 
Knights-Thearle Co., is taking a two weeks 
rest and will return to the office next week. 

C. H. Woods, manager of material de- 
partment of C. & E. Marshall Co., left last 
week for a motor trip through Illinois and 
Iowa. 

Larry Edwards, representing eastern man- 
ufacturers, has returned to his office 1n the 
Columbus Memorial building, after a Sum- 
mer at the lakes. 

C.L., E. E. and J. K. Marshall, of C. & E. 
Marshall Co. have returned with their fam- 
ilies to Chicago after spending the Summer 
at Delavan Lake. 

Wm. F. Juergens, of the Juergens & An- 
dersen Co., and wife have returned from 
an extended pleasure trip of several weeks 
spent in Connecticut and New York. 

C. H. Jahn, Enid, Okla., made a business 
trip to Chicago last week. He was accom- 
panied by Mrs. Jahn and spent several days 
here combining pleasures and business. 

L. C. Tallman and wife, of Ames, Ia., 
were visitors in Chicago for several days 
recently. Mr. Tallman reports attendance 
at the college large and says business is 
good. 

Coleman E. Adler, New Orleans, and Ju- 
lius Goldstein, Mobile, spent part of last 
week in Chicago looking over lines here 
and left for New York and other eastern 
markets. 

I. S. Richter and E. S. Heller, manufac- 
turers’ representatives, with offices in the 
Heyworth building, left last week for De- 
troit and will make a circuit of cities in 
the middle west. 

N. M. Schwartz, of H. Schwartz & Co., 
who has just returned from a_ southern 
business trip, states that the farmers in the 
south are delighted with the large crops 
they have this year. 

W. R. Cooper, of S. H. Clausin & Co., 
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Minneapolis, Minn., spent Saturday in Chi- 
cago, en route to Mason City, IIl., to visit 
his mother. Several days will be spent here 
also when he returns home. 

L. D. Gordley, Blandinsville, Ill., spent 
last week with Chicago wholesale jewelers 
buying stock for the new store he is open- 
ing in that city. Mr. Gordley has had many 
years’ experience in the jewelry business. 

Israel & Devaney, 29 E. Madison St, 
manufacturers representatives, have packed 
their samples and left the city for a five 
weeks’ business trip. The two members 
of this firm are traveling together on this 
trip. 

Ben Rothenberg, western representative 
for Emil Braude & Sons, wholesale jewel- 
ers, has started on his regular fall trip 
through the west to the Pacific Coast. He 
will return to Chicago about the middle of 
December. 

Joe Stein, of the Stein & Ellbogen Co., ac- 
companied by Mrs. Stein, left last week to 
visit at Minoqua, Wis. Mr. and Mrs. Al- 
bert Ellbogen returned last week from 
northern Wisconsin, where they had been 
for several weeks. 

Harry Vasel, Centralia, Ill., was in Chi- 
cago, last week buying merchandise for a 
new store which he is interested in. The new 
firm will be the Vasel & Vass Co. Mr. 
Vasel has been associated with the jewelry 
trade in Centralia for several years. 

Geo. H. Glaser, identified with Mazer 
Bros., Pratt Kans., passed through Chicago 
last week on an extended motor trip. With 
him were Mrs. Glaser and Mr. and Mrs. 
Forrest Link, of the same city. Mr. Glaser 
said that he made the trip here, which is 
about 1,000 miles, in just five days. 

E. S. Clifton, of Rogersville, Ia., was in 
Chicago last week. U. E. Pennell, Tren- 
ton, Mo., and L. E. Heaps, of Danville, 
Ind., were also members of the trade who 
visited the city recently. Fay Dickinson, 
Cherokee, Ia.; H. L. Wehrty, Garrett, Ind. ; 
B. G. Lindley, Riverton, Neb., and Wm. A. 
Elder, Fort Wayne, Ind., all retail jewelers, 
spent a few days in Chicago last week. 

Thos. J. Dee, whose interests in the smelt- 
ing and refining business of Thos. J. Dee 
& Co. was taken over by Harry Radix and 
Tom McMahon, returned to Chicago last 
week after spending three months traveling 
through western Canada and the United 
States on a pleasure trip. Mr. Dee has 
been very closely confined to business for 
a number of years and thoroughly enjoyed 
this recreation. 

W. T. Feetham, Sault Ste Marie, Mich., 





ex-president of the Michigan Retail Jewel- 
ers’ Association, spent several days here 
last week. Among other retail jewelers 
visiting the Chicago market were: Jack 
Tobin, Ironwood, Mich.; Tom Platzer, 
Milwaukee, Wis.; M. A. Grip, Chippewa 
Falls, Wis.; W. T. Terry, Batesville, Ark.; 
and Mrs. Shoemaker, of the Cox Jewelry 
Co., LaSalle, Ill. 


Richard D. Fleek, who represented the 
Juergens & Andersen Co. for many years 
in the western territory with headquarters 
it Denver, has severed his connection with 
the firm and expects to engage in the retail 
business. His brother, W. F. Fleek, who 
has been in the Chicago office of this con- 
cern for the past six years will take his 
place as representative and left last week 
for Denver and his initial trip. 


A very neat and appreciative little sou- 
venir in the form of a real golf ball 
mounted on a brass base was sent to the 
members of Chicago Jewelers’ Association 
who have taken part in the golf outings of 
the association this Summer. These were 
presented with the compliments of. Thos. J. 
Dee & Co., and accompanying the desk 
piece was a letter with all the good golfing 
wishes possible and a hope expressed that 
“this little article will be kept before you 
constantly, to remind you not to permit 
your business to interfere with your golf.” 


Charles F. Manahan, for many years a 
well known jeweler in this city and widely 
known as the secretary of the Illinois Jew- 
elers’ Association, who retired from busi- 
ness here a short time ago, has again en- 
tered the jewelry game, but this time in 
Pasadena, Cal. Mr. Manahan recently 
made an automobile trip from Chicago to 
the coast and according to information re- 
ceived by his friends, had an experience 
that he does not recommend anybody else 
to try just now. In fact he cannot describe 
it, he says, as no words can visualize the 
roads. To those who would follow his 
example he says “Don’t,” simply “Don’t.” 
Mr. Manahan has bought out the business 
formerly conducted by Harry Kendall & 
Co., at 112 East Colorado St. Pasadena 
and did it in the old Manahan way. He 
arrived at Pasadena on Sunday and took 
charge of the store on the following 
Wednesday. As he says everybody gets to 
Pasadena sooner or later, he hopes to see 
his old friends and to them he announces 
that “the latch string always hangs out.” 

N. M. Nelson, of the Nelson & Tuttle Co., 
who has been on the road for the past two 
weeks, appeared at the Chicago office very 
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unexpectedly last week to spend Labor Day 
at home. He resumed his road work 
Sept. 7. 

Calling at the C. H. Knights-Thearle Co. 
during the past week, was R. C. Morath, 
Bloomington, IIl. 

George Olin, of Olin & Conrad, Janes- 
ville, Wis., was a recent visitor to the 
trade in Chicago. 

Louis A. Eppenstein, of the Illinois 
Watch Case Co., left Chicago last Friday 
to visit the New York office of that com- 
pany. 

The boys of Block & Weinfeld have been 
spending their week ends all Summer long 
at a little camp on the bank of a river in 
Indiana. 

J. S. Stein, of the Stein & Ellbogen Co., 
has left Chicago and is taking a two weeks’ 
rest in Wisconsin, where he will spend his 
time fishing and camping. 

Hugo Oppenheimer, of Hirsch & Oppen- 
heimer, 159 N. State St., has just returned 
from a two weeks’ rest and fishing trip 
spent in northern Minnesota. 

The Brochon Engraving Co., formerly 
located in the Mallers building, has moved 
to its new location at 235 E. Ontario St. 
The new quarters afford a great deal more 
floor space and light. 

J. C. Manheimer, of Louis Manheimer & 
Bros., 39 N. State St. has just returned 
from an extended pleasure trip on which 
he visited Alaska, Canadian Rockies and 
Glacier National Park, among other places. 

H. Bonggren, junior member of the firm 
of Samson & Bonggren, Moline, Ill., has 
come to Chicago to spend two whole weeks 
resting and enjoying this city as a Sum- 
mer resort. Mr. Bonggren is also calling 
on the trade while here. 


Ralph Garrett, of the Chicago office of 
J. F. Newman, Inc., left the city Sept. 9 
for the west coast. Upon his arrival in 
San Francisco Mr. Garrett will become 
assistant manager of that office of the 
company at 150 Port St., of which office 
Paul McDonald is resident manager. 

Eugene Edelstein, identified with the 
Illinois Watch Case Co., left Chicago Sept. 
5 for the south and the west coast. Mr. 
Edelstein is accompanied on this trip by 
P, ,J. Eppenstein, of the Elgin American 
Mfg. Co. They will make all of the im- 
portant cities of the south and the Pacific 
coast cities. The trip will consume about 
six weeks’ time. 

C. J. Roehn, vice-president of the Bassett 
Jewelry Co., left the company’s factory at 
Providence, R. I., Sept. 7 and is making 
calls on the trade of cities between Chicago 
and that city. He will stop at Cleveland 
and Detroit, among other places, making 
Chicago the end of his trip. It is expected 
that Mr. Roehn will stop over in this city 
for a few days before making the return 
trip. 

L, D. Morgan, resident manager of the 
Chicago office of Baker & Co., in the Mal- 
lers building, will leave Chicago the end 
of this week to spend two weeks in the 
east. While east, Mr. Morgan will visit 
the factory at Newark, N. J. About two 
weeks ago Mr. Morgan, who lives in Wil- 
mette, was working in his garden and man- 
aged to work up a blister on his hand. He 
pierced the blister with a gold pin and 
forgot about it. But within a few days his 
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hand swelled to several times its correct 
size and it became necessary for him to 
undergo an operation. Although his hand 
is still stiff and sore, Mr. Morgan is glad 
to have escaped its amputation, which one 
of the doctors attending him thought was 
necessary at one time. 











month’s rest at Atlantic City. 

C. E. Richter drove with a party of 
friends to Indian Lake, O., Saturday, Sept. 
4, and remained over Labor Day. 


The showroom of Frohman & Co. estab-. 


lishment has been enlarged and redecorated. 
A number of new fixtures have’ been added, 
making it one of the most attractive rooms 
in the city. 

Charles Swigart entertained the follow- 
ing out-of-town callers during the week: 
Mr. and Mrs. Stewart, Ft. Wayne, Ind.; 
Ed Dorn, Bellefountaine, O., and G. Hayes, 
Clarksville, O. 

Fred J. Voth, of Peck, Selmeier & Peck, 
has returned from a trip through the terri- 
tory handled by the late John F. Solmeier, 
Jr. Gus Peck of the same firm is prepar- 
ing to leave soon for his territory. 

Aaron Strauss and Gus Spiegel, of D. 
Jacob Sons’ Co., have left on trips to their 
respective territories. The former went to 
Virginia and the Carolinas, while Mr. 
Spiegel will visit Indiana, Kansas and Mis- 
souri before he returns. 

Sig. Strauss returned Thursday, Sept. 9, 
from a business trip throughout the south, 
where he found buSiness conditions favor- 
able. Mr. Strauss declared there were 
plenty of prospects for a heavy Winter 
trade throughout the entire south. 

Raymond Otto, Houston, Tex., was the 
guest of Frohman & Co. during the week. 
Sol Wetzstein has returned from a six 
weeks’ trip. while John Gerwe of the sathe 


firm left the day after Mr. Wetzstein 
reached Cincinnati. 
Clarence Bernstein, Nashville, Tenn., 


was the guest of Sig. Strauss for a few 
hours during the week. Mr. Cohn, Mont- 
gomery, W. Va., was another out-of-town 
jeweler who called upon Mr. Strauss while 
he was in the city. 

Theodore Nauhaus announced last week 
that he had severed his connection with the 
Gustave Fox Co., and in the future will 
devote his attentions to conducting the 
affairs of the Neuhaus Mfg. Co., jewelers 
and silversmiths, 209 Commercial Tribune 
building, this city, of which concern he is 
president. 

Back from a successful trip through the 
south, Aaron Cohn, of Cohn, Hahn & New- 
stedt, is preparing to take a rest at Atlan- 
tic City. While in the east he will also 
visit friends in New York. He found the 
south in excellent condition and jewelers 
buying heavily for their Winter trade. 

At a special meeting of the Wholesale 
Jewelers’ & Manufacturers’ Association at 
the Chamber of Commerce Thursday, the 
organization decided to assist in the na- 
tional advertising campaign aimed to de- 
velop the jewelry business. Harry E. 
Freund, of the National Jewelers’ Publicity 
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Committee, spoke upon the necessity of 
popularizing and encouraging the purchase 
of jewelry for ornamental and utilitarian 
purposes, using the slogan, “Gifts That 
Last” in connection with the proposed 
nation-wide advertising campaign. Mr. 
Freund paid high tribute to the utilization 
of the trade journals and the daily news- 
papers as advertising mediums in this cam. 
paign. He urged the local jewelers to do 
their share of local advertising through 
their daily press in order to bring to the 
direct notice of their customers and pros- 
pective customers their wares. The move 
was endorsed by the organization. 








Pacific Coast Notes. 





J. G. Beard, of Martinez, is opening up 
a new store. 

Harry Ginsburg, Reno, Nev., has moved 
into new and commodious quarters. 

H. W. Stackpole, San Jose, Cal., expects 
to open up in a few days in his fine new 
store. 

F. R. Stearns, San Jose, Cal., has moved 
into his new establishment, which is an-at- 
tractive location. 

H. W. Hartung & Son, Grass Valley, 
have a new and thoroughly up-to-date store 
in which they are now comfortably located, 

J. F. Muth has moved his jewelry stock 
from the Bank of Los Banos building to 
his new building at the corner of 5th and 
Eye Sts., Los Banos. He has plenty of 
plate glass display on both streets. 

C. H. Walton of Walton & Co., Pasadena, 
Cal., has returned with Mrs. Walton from 
a trip to the Lightning Ridge opal fields 
of Australia, where he purchased a nuym- 
ber of those interesting stones. This is the 
third time he has visited the fields. 

Charles F. Manahan, formerly a well 
known retail jeweler of Chicago and for- 
mer secretary of the Illinois Retail Jewel- 
ers Association, has purchased the bysi- 
ness of Harry Kendall & Co., gold and sil- 
versmiths, 112 E. Colorado St., Pasadena, 
Cal., which he is now continuing. 

California jewelers are commenting fav- 
orably on the souvenirs given for the re- 
cent opening of Erickson & Co.s fine new 
store at Fresno. The souvenir consists of 
a Lincoln penny, set in a plaque of nickel 
about the size of a dollar. On one side 
is: “Your satisfaction, our success,” and 
on the other, “Keep me and you'll have 
prosperity.” 





New Enterprises. 





Ed. B. Wickland opened a jewelry store 
at Selby, S. Dak. 

R. F. Otis, Haverhill, Mass., has opened 
a new store. He was formerly with L. J. 
Eno. 

The Neuhaus Mfg. Co. is the name of a 
concern recently established in Cincinnati, 
O., to manufacture jewelry and silverware. 
The concern’s offices are at 209 Commepcial 
Tribune building. 








Herman Schrandt, Darien, Wis., has pur- 
chased the Carter Store building in that 
town and will move his jewelry business 
there. 
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J. E. Lewis has left for a business trip 

i south. 
7; comin who travels through the 
south for the Edson Adams Co., was in 
town last week stocking up. He left again 
Thursday. ; ' , 

Theodore Huggins, 2nd vice-president of 
A. I. Hall & Son, left Sept. 3 for a motor 
trip through northern California. He ex- 
pects to go as far as Eureka. 

The house boat of A. G. Bernard, sales 
manager of A. I. Hall & Son, was pro- 
nounced one of the shining lights of the 
Night-in-Venice Festival held on Aug, 28, 
at Belvedere, Marin county. 

Fred Kreig of Fortuna, Cal., has been in 
San Francisco all the past week, visiting the 
trade. He drove down from Fortuna in 
12 hours which is considered record time, 
considering the steep, mountainous roads 
he traversed. 

A number of the young folks in the jew- 
elry business visited the State Fair at 
Sacramento, and remained over Labor Day. 
They included Jimmie McElroy of M. 
Schussler & Co. and Mrs. McElroy; Miss 
Grace Maxson with J. W. King, Miss 
Friedman with her brother Jerome Fried- 
man and others. 

E. W. Wright of Willows has been in 
San Francisco this week and his friends 
have been congratulating him on_ the 
phoenix-like way in which he has arisen 
after the fire which swept Willows about 
two months ago. Mr. Wright has moved 
to his new location, in a substantial build- 
ing, constructed since the fire. 

Al. M. Gilbert, who travels for M. 
Schussler & Co., has just returned from a 
trip through northern California and 
Nevada. He states that conditions there 
are the finest he experienced in 15 years. 
This statement also includes the portion 
of his trip during which he _ pioneered 
through Texas and Louisiana as far as 
New Orleans. 

Visitors in town recently included: A. 
A. Goodyear, Santa Paula; William Ryder, 
San Jose; A. S. Prouty, Napa; E. L. 
Bothwell, San Jose; Wm. Jung of W. C. 
Lean, San Jose; A. C. Larson, Bend, Ore.; 
Harry Lowenson, manager for N. Nielsen, 
Fresno; J. Gansl, Billings, Mont.; J. D. 
Bennett, San Rafael, Cal.; F. P. Yearick, 
Fillmore and A. Salzman, Roseberg, Ore., 
who has not been here for years. 

Word has just been received at the of- 
fices of A. I. Hall & Son of a robbery at 
the store of Fred Rosborough at Concord, 
Cal. The information received is that a 
window was smashed and $1,000 worth of 
jewelry extracted. Owing to the volume 
of business being done by the Los Angeles 
office of A. I. Hall & Son, the home office 
has at last decided to release Ray Lundy 
from duty here and send him south. The 
Portland and Seattle offices of the same 
firm also report business to be very good. 

Nat Mosk, proprietor of the store at 
Market, Geary and Kearney Sts., once 
achieved fame as the proprietor of the 
smallest jewelry establishment in the whole 
United States. It was likened to a cigar 
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box. Since then, Mr. Mosk has twice en- 
larged his store. He has just opened, for 
the third time, after making extensive al- 
terations, and his business is an addition 
that lends dignity to the Geary St. store. 
It is now a good-sized store, excellently 
fitted up and well equipped with a general 
jewelry line. The wholesale jewelers in 
the big building at 704 Market St., adjoin- 
ing the store, have watched Nat Mosk 
grow, with feelings of friendly interest. 











Sam Kirski of Lee & Kirski, San Fran- 
cisco, is here on a business trip. 

Paul Grimm, 325 W. 4th St., motored up 
to Big Bear Lake for an outing and fishing 
trip. 

All the traveling men of the Meyer & 
Talbott Co., wholesalers, are now out on 
the road. 

E. A. Taylor, dealer in semi-precious 
gems, Title Guarantee building, has gone 
to San Diego for a few days. . 

Clem S. Glass, vice-president of Brock & 
Co., spent the Labor Day week-end at 
Catalina Island with his family. 

W. F. Hayes, Chicago, assistant general 
time inspector for the Webb C. Ball Watch 
Co., was a visitor here recently. 

Miss Gertrude Tilley, in charge of the 
novelty department of Brock & Co., has 
returned from a buying trip to New York. 

J. M. Wallace, diamond man of many 
years’ experience on this coast, has taken 
a position in the diamond department of 
Montgomery Bros. 

George W. Miller, manager of the silver 
department of the Donavan & Seamans Co., 
has been spending two weeks with his fam- 
ily at Catalina Island., 

H. E. Denton, Santa Maria, has been un- 
der treatment in a hospital here for about 
two weeks, but is reported convalescent. 
Mrs. Denton is with him. 

The southern branch of the California 
Gold and Silversmiths’ Association will on 
the second Monday in September resume 
its meetings following the Summer vaca- 
tion, 

George Goldberg, representing Unter- 
meyer, Robbins & Co., New York, and 
Frank Newberger, representing Charles 
Keller & Co., are among the eastern men 
now in Los Angeles. 

J. J. Sommer of J. J. Sommer & Co., 
Providence, R. I., is visiting here. It is the 
second time he has been here and he is so 
pleased with this section that he has bought 
some real estate here. 

Newton Moore, Johnson building, has re- 
turned from the meeting of watch inspec- 
tors at San Francisco. He has, however, 
given up his railroad inspection work in 
order to have more time for his personal 
business. 

Feagans & Co. have just installed in their 
large safe a special cabinet constructed to 
resist the most intense heat. It is intended 
especially to protect costly pearls and other 
similar jewels. . 

The I. Behrstock Co. is gradually getting 
settled in its newly enlarged quarters. The 
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installation of new fixtures, new safes, new 
cabinets and new equipment generally will 
make these rooms among the most hand- 
some and commodious in the -city. 

The E. W. Reynolds Co. found it neces- 
sary to have more room to accommodate 
the growing business, and is preparing to 
take possession of space on the floor above 
their present location. The concern has 
for several years occupied practically the 
entire third floor of the big Metropolitan 
building. 

P. J. Koke of Koke, Slaudt & Livermore, 
manufacturers’ agents, has gone to San 
Diego. On his return he will start on a 
long trip through Arizona, New Mexico, 
Texas, Utah, Colorado, and thence through 
Montana, Washington and Oregon to San 
Francisco. Mr. Slaudt will start soon on a 
trip through the north. 

William M. Kinney’s work remodeling 
his store has been practically completed. A 
new diamond room occupies the front next 
to the window on the south. The improve- 
ments have added not only to the attrac- 
tiveness but to the convenience of the store. 
Gus Schorch of Mr. Kinney’s force, has 
returned from an extended motor trip. 

J. D. Bridges of the Los Angeles office of 
the International Silver Co., has gone to 
Lake County, north of San Francisco, on 
a deer hunt. F. M. Baldwin of the hotel 
department’ of the same company, who has 
had his headquarters in San Francisco, has 
opened an office here in order to keep in 
closer touch with the growing business of 
Southern California 


Among the out-of-town jewelers who 
have been here recently are A. Delmas, 
Oxnard; Tyler Jacobson, Fullerton; A. L. 
Palis, Upland; John Ramage, with Ducom- 
mun, Bakersfield; Mr. Wesley of White & 
Wesley, Phoenix, Ariz.; Joseph Cubitto, 
Globe, Ariz.; W. J. Cavanagh, Nogales, 
Ariz.; Wm. Beard and wife, Yuma, Ariz.; 
D. Van Wart, Huntington Park. Mr. 
Ramage had not been here before in five 
years, 

Among those of Brock & Co.’s force who 
have returned from their Summer rests 
are E. O. Fleek, floor man; Thos. B. 
Buchan, superintendent of the factory; J. 
G. Ure of the diamond and opal depart- 
ment, and F. C. King of the gold jewelry 
department. Among those now away are 
Mrs. Cassell of the silver department, Chas. 
Terstigen of the gold jewelry department, 
H. H. Brown of the stationery department 
and Louis Korngut of the silver novelty 
department. 

E. L. Hine, who has for the last six years 
been merchandise manager for the E. W. 
Reynolds Co., will leave soon for Mexico 
City, where he will become general man- 
ager for Sanborn Bros., who conduct .the 
largest American mercantile establishment 
in the republic of Mexico. Mr. Hine and 
the Sanborns have been warm personal, 
friends for 30 years and their new busi- 
ness relationship seems to be very gratify- 
ing on both sides. Mr. Hine is widely 
known among jewelers, not only on this 
coast, but throughout the country. Walter 
Butler, who has been associated with Mr. 
Hine in his work for some time past, will 
for the present at least, have charge of the 
department of the Reynolds house. 
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@ Water Jugs are very much considered a staple article, as well as the 
Tumblers that match them to make a set. This two-quart Jug is a leading 
popular shape today and with this pattern of beautiful and delicate mat engrav- 
ing is No. 630. There are, however three distinctive patterns of this same 


@ There is a Libbey trade-mark on every piece—a guarantee of the quality. 


The Libbey Glass Manufacturing Company - 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jeweters’ Crrcutar regarding any advantageous 
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device or _ which they are utilizing in con- 
their business. 




















Making Fall Cast Profitable Shadows 





Written Expressly for The Jewelers’ Circular 




















ITH vacation a passed event and the 

approach of Fall and Winter a cer- 
tain fact the progressive jeweler again 
naturally surveys his field for ways and 
means to increase gross sales. And it is 
riot to be denied that the Fall and Winter 
season represents the better period for 
achieving the much desired results. 

An excellent means of gaining immedi- 
ate attention to your resumed vigorous 
activities is by means of form letter cir- 
cularization. A “peppy” letter, composed of 
course within the bounds of dignity be- 
coming a jeweler, sent to all customers 
right on their return from vacationland 
should be the means of obtaining fresh and 
favorable attention and attendant response. 
Following is a letter suggested as an ex- 
ample to follow in this effort: 


Dear Sir: 

How did you enjoy your vacation? 

Did you collect a few coats of tan along 
with a good catch of fish? Or perhaps you 
favored yourself unth just a nice quiet rest. 
At any rate I hope your vacation was the 
best ever. 

We have had our vacations—thank you— 
and feel well refreshed to again serve all 
your needs in our line. 

It just occurs that perhaps we can be 

of a helpful service to you right now in 
providing a few appropriate gifts that you 
might like to send to friends and others 
who performed vacation favors for you re- 
garding which you perhaps didn’t have the 
right opportunity to reciprocate earlier. 
If you are looking for some original yet 
inexpensive remembrances in this line we 
respectfully call your attention to our 
varied assortment. 

Or perhaps we could save you a few 
Steps by serving you over the telephone? 

Very sincerely yours, 


This letter with alterations sent out in 
a plain bond envelop and signed personally 
by yourself should create a favorable im- 
Pression and pay well for the trouble of 
issuing, 

The arrival of September and October 





should also prompt the jeweler to con- 
sult his diary for the approach of all busi- 
ness houses in his city in connection with 
soliciting sales managers and executives re- 
garding orders for business souvenirs such 
as are distributed to agents and employes 
around the first of the year. A similar 
canvass of all merchants who plan similar 
favors for their customers should prove 
a worthy effort. When making these 
rounds the jeweler should be fortified with 
specimen suggestions of an original na- 
ture. Furthermore a careful record should 
be kept of the calls so they can be systema- 
tically followed up by subsequent calls or 
letters. With the aid of a little personal 
salesmanship an opportunity exists here for 
the jeweler or any of his valued lieuten- 
ants to gain considerable new business of 
a very desirable as well as a profitable 
nature. 

A change in window displays is to be 
expected in the arrival of Fall. New and 
attractive lay-outs at this time of the year 
are in order to gain the attention of the 
many on-lookers a greater portion of whom 
have perhaps been away and view the 
windows of merchants with interest to 
see “what they are still doing.” Therefore 
the importance of conceiving attractive ex- 
hibits cannot be overemphasized. 

A suggestion pertinent to this endeavor 
is found in a window trim rather suc- 
cessfully used by a “one man” jeweler lo- 
cated in a province of Boston. He filled 
his window space with articles and gifts 
of all designs being very careful to elimi- 
nate the familiar Summer suggestions. He 
featured watch chains, scarf pins, feminine 
jewel pieces and other similar things. At 
the rear an imitation tree trunk was in- 
cluded on which the following sign was 
tacked, the sign being painted on can- 
vass and similar in appearance to kind 
found on trees in hunting premises: 

“The hunting season is now open. But 
there is no law on jewelry. If you are 
hunting for handy. gifts, reasonable prices 
and good service aim here.” 

A thought for the jeweler to remember 
in the cultivation of Fall business is that 


of the farmer. The last of September and 
the beginning of October represent “har- 
vest time.” This means the farmer is pre- 
pared to consider buying. With “harvest” 
much in favor of the farmer this season 
a few well prepared letters and circulars 
so dispatched should add to the means of 
increasing sales. An appropriation can 
even be set aside to advantage for the 
purpose of advertising in a limited degree 
in farm and rural newspapers, such adver- 
tisements to be keyed with the harvest 
spirit. 

Fall also means the re-opening of the 
theatrical season in every town. Theatre 
attendance always means the favoring of 
evening and indoor wear which of course 
includes jewels and jewelry of every na- 
ture. Anything connected with the theaire 
always attracts and the jeweler anxious to 
connect his offerings with the demands of 
theatre attendance can advantageously de- 
vote a window display in this direction. 
The display space should be filled with 
feather fans, opera glasses, strings of 
pearls, fancy hair combs, rings, bar pins 
and so on. While these articles alone will 
attract the window can be made still more 
valuable with the inclusion of a few theatre 
ticket stubs and a framed picture of an 
actor or actress famous for the moment 
or scheduled to appear in the future. Such 
a window exhibit is practically self-ex- 
planatory although a neat sign can be in- 
cluded with this brief wording: “Sugges- 
tions for Theatre Goers.” 

In promoting Fall business the jeweler 
should not forget to pass along his de- 
sires to his sales force. The mere realiza- 
tion of the bettered opportunities for sales 
on the part of himself is not enough to take 
full value of the season. By means of a 
luncheon conference or an after business 
talk he should inspire his salesmen to the 
knowledge of the opportunities the return 
of Fall creates. In fact a plan of orig- 
inality along this line used by one enter- 
prising jewelry store proprietor might be 
of use to other readers. This dealer on 
the first of September included in the pay- 
envelop of each employe three pieces of 
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Thousands Tell the Same Story 










Successful merchants on most all of the 
busiest streets of the nation are cashing 
bigger profits from their Kawneer Solid 
Copper Store Fronts., Many pay their 
rent from the extra sales drawn to their 
stores by their Kawneerized show win- 
dows. Some report sales increases of 
50 per cent or more. 


Let us show you how a Kawneer 
Store Front will boost your sales 
totals and profits. 


a Pin this Coupon to Your Letterhead 
COMPANY and Mail it Today 

906 Front Steeet. 

Niles, Michigan 


Please send me one of your 
new BOOKS OF DESIGN. 


Kawneer 


SOLID COPPER 


STORE FRONT 


























September 15, 1920 


- Storekeeping Department 








cardboard—each one representing a month. 
In fact they were but three calendar leafs 
for October, November and December. 
Along with this enclosure was his per- 
sonal card on which he penned this mes- 
sage: “Only three months remain to do 
business in this year. But these three 
months represent a wonderful chance for 
you to further advance yourself. Let’s all 
work together to make the balance of this 


year the best ever.” 





Sales Hints for the Retail Jeweler 





HE retail jeweler who would make 
progress must make his customers 
believe in him and his merchandise. His 
assistants also must be polite and pains- 
taking, and his place of business more 
than a mere shop or store. 

The money value of a business is be- 
yond computation. For this reason the 
jeweler’s aim must be to have everyoue 
speak well of him and his merchandise, 
for word of mouth advertising secured 
from customers will always exceed all 
forms of publicity. Cleanliness must be the 
rule and courtesy a slogan. A full stock 
of trustworthy goods always on hand. 

Along with the above, you will find the 
modern jeweler a past master of tact, and 
as tact is one of the foundation stones of 
salesmanship, he ‘is a true salesman. 

The way to warrant customers is to de- 
serve them. No two men have the same 
method of building up a following, but the 
way it strikes the writer as the best and 
easiest way is to practice the three funda- 
mentals of trade building, namely: Pride 
in your business; alertness to serve; cour- 
tesy and honesty in all your efforts. 

The other day a well-known retail jew- 
eler stated: “I have spent many pleasant 
hours in this shop. It has repaid me by 
being the means of helping me raise and 
educate my large family.” We find, as a 
rule, the dealer thankful, but at times half- 
hearted in his appreciation of his trade, to 
the extent that he advances only along old- 
fashioned lines. 

The common rules of business call for 
a man to be urbane, polite and honest, but 
the uncommon method is to be ultra- 
polite, superurbane and, as for honesty, 
we know it is not only the best policy, but 
the policy which spells success. 

A pleasant “good morning,” courteous 
attention to your customers’. wants and 
wishes and a heartfelt “thank you” will do 
more to make a customer feel pleased than 
you can imagine. 

A wise writer has said: “A man can 
sell his reputation once; after that he can’t 
give it away.” Establish a reputation for 
square dealing, honest efforts, and by all 
means don’t bluff your way along, for that, 
sooner than any one thing you can do, 
will stamp you as undesirable and un- 
worthy of confidence, B. T. M. 








J. H. Cartwright has moved his jewelry 
store from the Strong block into the new 
a National Bank building at Dodgeville, 

is. 
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Selling Talks 
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Selling More Scarf Pins 
(THERE is an inclination on the part of 
-Many men either to wear no scarf pin at 
all or to wear the same one all the time. 
They give little or no attention to the re- 
lation of the pin to the color or pattern of 
the scarf. 

Attention can be called to the advisa- 
bility of having a larger assortment of pins, 
one pin for each tie or scarf, for example, 
by making a display showing the correct 
pins for the different kinds and designs of 
scarfs. For the purpose of the display it 
is usually possible to borrow the necessary 
scarfs and ties from some clothing store 
or haberdasher. 

These can then be displayed in the win- 
dow of the jeweler as a setting for the pins 
shown in them. Show cards should also 
be used to point out the importance of 
having just the right pin for each piece of 
neckware and attention should be called 
to the pins shown. 

It will not require a very large display 
to bring out the point that any old pin will 
not do. This leads to many coming in and 
asking advice in regard to the proper pins 
to wear which naturally speeds up the 
sales of pins. Care, however, must be ex- 
ercised to give only reliable information 
and sound advice. Unless this is done this 
sales effort loses much of its power. In 
fact, it may actually result in hurting the 
trade of the store. 


Making it Easy to Buy Engagement Rings 

For a great many young men the buying 
of engagement rings is a very embarrassing 
undertaking. They especially dislike hav- 
ing any of their friends seeing them do 
so. For this reason some will go so far 
as to buy the ring in some other town. 

The jeweler can retain a good deal of 
this trade himself if he will cater to these 
young men, if he will provide some room: 
or booth in which these young men may 
make their selection free from the curious 
eyes of others. The more confidential 
these purchases can be made the more 
these young fellows will appreciate the 
thoughtfulness of the man who owns the 
store. 

It is always well to bear in mind that 
these youngsters are taking the first step 
towards having a family of their own and 
that if their confidence and good will can 
be gained-in the sale of the engagement 
ring it may lead to many sales to the family 
later on. It is well to go oven a step further 
than providing a quiet place for the pur- 
chase, and have the selling of the rings 
done by the most fatherly person in the 
store, or the one who can make the young 
fellow feel the most at ease. 

One thing is necessary, and that is that 
the person who sells the rings be a person 
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who inspires confidence and whom the men 
who buy the rings can trust to keep the 
transaction a secret. Many a -store has 
lost sales of this nature through the fear 
that the fact that the ring has been pur- 
chased might leak out. There is always 
a possibility that the ring may not be worn 
by the person for whomr it is intended or 
that people suspect that it is intended. No 
one can tell how important the purchaser 
may feel secrecy to: be. Therefore, the 
more he can be humored in this respect the 
more pleased he will be. 


Welcoming People to Town 

People rarely have a more lonesome 
feeling than that ‘which they have when 
they come to a new town ‘to! live. They 
know few if any people and everything is 
strange. At that time they appreciate kind 
words, words of welcome more than at any 
other. time. : 

Many a retailer has materially increased 
his business by making it a point to wel- 
come these people to town, to make’ them 
feel that someone has noticed them. The 
jeweler can do this just as effectively as 
any other retailer. As a matter of fact, 
they are more likely to appreciate words 
of welcome from the jeweler more than 
from anyone else because they do not buy 
something at his store every day or every 
few days. 

A good way to welcome them is to mail 
a letter telling them what a good town 
they have come to. It is better to boost 
the town than the store. Tell them what 
a good place it is in which to live and that 
it is a pleasure to have them*in the town, 
and they are more likely to accept an in- 


-¥vitation to visit the store than they are if 


the whole letter talks about the store 
alone. 

The addresses of these new people can 
be secured through real estate men, the 
newspaper, house owners, or even the 
grocer and butcher. If there is.a local 
business men’s association the names and 


addresses may be on file there. 


Making Changes in the Store 

After people have become accustomed to 
seeing anything for a certain length of 
time it ceases to have very much interest 
for them. It is for this reason that it is 
often very profitable to make changes in the 
arrangement of the store. A certain firm 
changed its store front and as a result 
nearly doubled its trade. People had be- 
come so accustomed to the old front that 
they no longer noticed the store. The 
change made it look so much different that 
they not only noticed it, but spent more of 
their money there. 

It is not necessary to go to a great deal 
of expense to make these changes. The 
interior arrangement of the windows can 
often be changed at little or no expense. 
At the same time these changes may be so 
great as to surely attract the attention of 
people. The interior arrangement of the 
store can also be changed. 

The more often changes are made in the 
store, the more effectively the curiosity of 
the people is played upon and the more 
certain they are that the store is doing a 
profitable business. This means that they 
are going to be impelled to spend their 
money there. 
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HAW KES 


Hawkes Crystal Glass 


Original—Captivating—Salable 
For your gift line, what could be more salable 
than this beautiful perfume bottle, exquisitely 
fashioned and engraved? 
the long, tapering stopper conserves every drop 
of scent. 


It’s practical, too— 


Hawkes Crystal offers you dozens of new ideas 
that will focus attention on your window during 
the gift season. Our immense reserve stock en- 
ables us to ship your orders immediately. 


Your profit? 
T. G. Hawkes & Company 


Corning, N. Y. 


Pacific Coast Office: 
140 Geary St., San Francisco, Cal. 


Better than usual. 


Clermont. Cologne 
Satin Engraved 1872 
7, 8% and 9 inches 

high 




















Glass 


Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 


Engraved and 


Gold Decorated y 


Colored Glass 


Old English and 


Irish Glass 
Period Glass 


Odd Matchings bf 
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Inventors and Paten- ¥ 


tees of Hawkes Fa 
mous French Dressing 


— Mixing Bottle. 
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The Vietor en 


Measures 3% inches 
closed and 6% inches 
extended. Ring in 
cap for attaching to 
watch chain. 
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PRESTO!! 


Half a turn converts the gold pendant into an exquisite 
fountain pen! As easilv collapsed to lie flat in the waist- 


d 


coat pocket. Made in Sterling Silver, Solid or Rolled Gold. We also 
make all styles of high-class Fountain Pens—ask for our general catalog. 


U. S. Victor Fountain Pen Co., 109 Lafayette St. N.Y. C. 
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Monthly Distribution of Jewelry Sales in 
the United States and Australia 





(Prepared expressly for The Jewelers’ Circular by Robert Francis Nattan) 




















[! is to be hoped that the accompanying 
table showing the monthly distribution 
of sales in the jewelry industry in several 
different sections of the United States as 
well as in Canada and Australia, will prove 
helpful. 

These figures were obtained directly from 
retail jewelers. We here take occasion to 
thank our friends for their painstaking co- 


was well advertised. Otherwise the figures 
will be found quite similar. 

Most noteworthy of all, perhaps, are the 
sales figures from Sydney, N. S. W., Aus- 
tralia, where a very constant demand for 
jewelry has been developed by intensive and 
creative advertising. Suggestion, of course, 
plays an unusually large part in selling 
jewelry. The jeweler has selling arguments, 
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you can lead a horse to water, but you 
can’t make him drink. 

By the same token you can display goods, 
talk their favorite points, quote prices and 
try to persuade people to buy, but in the 
final analysis it’s up to the buyer or the 
impression you make on him while demon- 
strating. There’s no such thing as selling 
your prespective purchaser if he has not 
decided to buy. 

A good merchant seldom comes out flat- 
foot and asks one to buy, but -creates-such-~- 
a desire for the goods that the purchase 
nearly always follows. Right here let us 
say it is well to remember. that few, if any, 
goods are ever sold; they are purchased. 
This may not meet with the average mer- 











soe 2 7 SeTvTevesTv eer. e oF SAUTE S 
In The Joeowelry Industry Pep teeny PEN Th) Sree tee ip 

Janvary Fobruary March April May June July August Soptember October November December 

1918 1919 1918 2919 1928 1929 1918 1919 2918 1929 1916 1919 1918 1919 1928 1919 3918 1919 1928 19.9 1918 1919 1918 1919 

Bridgeport, Conn. 5.8 4.8 601 5.4 6.7 7.3 6.7 6-9 7.5 8.2 8.8 25.8 

' Buffalo, Now York SeS 308 306 306 SoS Sed SoS Se2 406 Se SoS 600 406 702 SS 50% 6eh %o3 SO 8:0 Sel 705 3906 33:2 

Chicago, ym. 4.6 4.5 702 42 4.8 Fed 5-0 7.4 8.9 1.2 10.2 25.0 

Chillicothe, Ohio 10.5 6-6 5.3 71 6.4 5.9 9.4 6.0 6-1 5.4 6.7 20.6 

Elizabeth, N. J. 9.3 , 607 9.2 6.5 5.3 706 4.6 6.4 6.5 5.5 7.4 23.0 

Jacksonville, Fla. 6.0 7.0 12.0 5-5 $.5 6.0 5.0 $.5 5.5 5.0 9-0 28.0 

Memphis, Tenn. 5.0 5.5 75 5.5 6-5 7.5 605 4.5 5.5 7.5 13.5 25.0 
Mobile, Ala. 5-6 3.8 3.6 2.5 805 607 301 5.8 600 700 609 4.6 6-9 5.6 8.1 664 609 606 5-2 10.0 10-0 7-5 30,0 33.5 { 
Mt. Vernon, N.Y. 9.0 760 6.0 6.0 6.0 7.0 6.0 6.0 8.0 7.0 10.0 7.0 7.0 620 7.0 620 6.0 $0 65 8.0 7-5 7.0 21.0 26.0 5 
Newark, N.J. (2) 8.3 4.0 409 8.7 5.0 6-2 5.7 56 5.0 5.8 Tel 33-6 , 
Newark, NeJe (2) 53 3.4 5-5 5.5 4.4 5.5 4-6 5.0 6.4 5.3 9.2 40.0 

Nowark, NeJ. (3) 5.3 4.8 508 5.4 1A 607 703 5.4 702 665 7.0 Jez 

New York, N.Y. 4.5 4.0 8.0 7-8 703 5-2 402 5.0 3.5 13.0 6.0 29.5 

_ Covington, Ky. 8.3 Te2 6.0 507 Sel 6.9 5.2 6.3 4.6 10.0 9.7 23.0 

Omaha, . Nebe 600 SS B20 1000: S05 G00 S05 0600700 605 200 900 6007400 6008S eS 8S eS STS 2300 20 

San Francisco,Cal. . 40 5-5 8.0 7.0 7.0 6.5 5.5 607 6.8 7.5 7.0 25-5 

Syracuse, NeYe 606 606 520 369 5-0 , 42 5.8 566 4.2 7.4 9.3 36.5 

Walla Walla, Wash. Fo4 507 104 206 8.9 5.1 3.3 6.3 6-2 6.5 9.9 30.7 

Montreal, Canada 4.3 309 4A $4 706 3.2 4.8 $43 6-9 142 8.1 35.9 

Toronto, Ont.Canada 407 3.9 4.2 Se2 5.8 8.7 | 6x6 106 7.0 7.8 32.4 

sydney, ¥. S. ¥, 8.6 6.7 7.4 49° 7.5 85° 9.9 5.2% 68 6.9 6.8 54° 7.9 7.1 7.8 8.6 6.9 9.4 7.2 94 6,0° 9.3 17.5 21.6 


les Angeles, Cal, 3.66 2,91 6.67 5.36 8.99 7.48 4,78 5.24 4.75 5.98 5,98 5,21 5.96 8.87 6.76 8.66 6,38 5.02 5,80 6,28 6.99 8,09 33,3 33,9 


° * #(1917) + 4,84 6,55 7.17 7.18 8 87 6,33 5.82 8,11 5,67 5,46 6,15 27,85 


* Business hampered by inflvenza epidemic, 
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operation. It will be remembered that not 
many years ago retail jewelers did two- 
thirds of their business in December. 
These figures consequently show the de- 
velopment in jewelry merchandising and 
advertising. They show that a more con- 
stant demand for jewelry has been devel- 
oped through better business methods, which 
means better system, better advertising and 
better merchandising. 

A comparison of the report from Bridge- 
port and that from Omaha is interesting, 
the disparity in the figures for the month of 
February between the two places being due 
to the fact that the Omaha store stimu- 
lated business by an inventory sale which 


moreover, which other retailers have not. 
He can talk the thrift value of jewelry 
as well as lasting value of jewelry which 
we have been emphasizing for several years 
in the Retail Advertising Department of 
THE JEWELERS’ CIRCULAR. 

Compare these figures with your own. If 
yours are not up to the mark you know 
just where to bear on by more intensive 
selling methods or better advertising. You 
will know when to go to your clerks and 
stir them up. 

This is the first time to our knowledge 
that figures of this kind have ever been 
published, either in this trade or any other 
industry. 


chant’s views, but it is a fact that if you try 
to sell or force goods on customers they 
will balk. 

However, if you present your goods in a 
manner that attracts attention, to the ad- 
vantage of your wares, the persons you in- 
terest will buy from you without the need 
of pressure on your part. Therefore, it is 
well to dwell on the actual display. 

Display your goods, making your selling 
talk tell, present your side of the case in a 
manner that reflects your knowledge of 
the worth of the goods and the customer 
will say, “send me this,” or “send me that.” 

Make people feel that if they fail to pur- 
chase, they, and not you, are the losers, 
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Ostrich Fans 


Now is the time to order 


Fans for Fall Delivery 
OUR styles, colors, finish and work- 


manship produce fans superior to all 
others. We welcome comparison. 


Distinctive handles recently imported 
make ST elNNaxe fans especially suit- 
able for jewelers. 


Send for illustrated booklet 





= . J. A. STEIN 
stéllMaxe 7 East 37th Street 
The Emblem of Quality New York 
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Charm of Setting 


Charm of setting in a ring is often an asset for 


making a sale. 


Charm of setting in a store is often an asset 


for sales—and re-sales. 


The business of the Unico System for jewelry 
stores is that of providing charm of setting through 
proper equipment that makes for permanent cus- 


tomers and provides for efficient display. 


The equipment is flexible, too, not only caring for 
present business, but allowing for relocation and 


future growth. 


May we not recommend the Unico 
Equipment best suited for your 
store? A rough floor plan with 
dimensions are all we_ require. 


Unico Designs 
are patented. 


Unico Construction 
is patented. 


UNIT CONSTRUCTION COMPANY 


Rayburn Clark Smith:::-:President 


Re ot 58* Street & Grays Ave. Cu'CAGo 


cre iT PHILADELPHIA cold 

















September 15, 1920 


THE JEWELERS’ CIRCULAR 








Short Hints on Jewelry Salesmanship 





Written Expressly for The Jewelers’ Circular. 











GIMPLY showing goods will not sell 
them; it requires your full interest and 
cooperation to make them move. The up- 
to-date salesperson, therefore, must always 
be on the “qui vive” for plans that will gin- 
ger up sales and thereby stimulate business. 

Of course, the subject of suggesting other 
merchandise has been dwelt on at length in 
previous issues of this publication as a 
means of increasing individual sales. Ex- 
perienced salespeople know its value in dol- 
lars and cents, and make constant use of it. 
For those who are less experienced a few 
practical suggestions should prove valuable. 

Specific suggestions are best, we know. 
Don’t say, “We are showing a splendid line 
of flat ware today,” but rather, “Here is a 
platter that is very handsome, and is 
marked at only $28.50.” 

And, of course, the specific merchandise 
suggested should be the kind the salesperson 
believes will appeal to the particular cus- 
tomer being served. In other words, sug- 
gestions should be made as though one were 
shopping with the customer, not simply 
showing goods at random. 


Use Accurate Descriptions 

To be able to describe an article of 
jewelry accurately and in words both cor- 
rect and varied is an asset in salesmanship. 
Read over this list carefully, then erase 
these words from your vocabulary. 

CHEAP—A word that sounds just like 
that which the name implies. “Inexpensive” 
or “splendid value” sounds much better. 

LOVELY—Worked overtime. Use such 
such words as “appealing,” “attractive” or 
“graceful.” 

ONE OF OUR BEST SELLERS—Is a 
trade slogan long out of date. Better to 
say “very popular,” “much wanted,” etc. 

SWELL—Wouldn’t it be better to use 
such phrases as “that’s distinctive,” “clever” 
or “very popular”? 

NIFTY—Say “dainty,” “smart” or “de- 
sirable.” 

SOMETHING FOR YOU?-—Its use is a 
bad habit. Say “Good morning, have you 
been waited on?” or “What may I show 
you?” 

Two Types 

You can be one of two types of a sales- 
person—an elementary or a constructive one. 
The first simply hands out what is asked 
for or required by his customer; the latter 
one constructs or causes sales to be made 
from “lookers” or faint prospects. 

To be a constructive salesman you must, 
first, obtain a thorough knowledge; next, 
be prepared to answer promptly and intelli- 
gently any question that may be put to you 
by the customer, and, if your advice is 
asked, show that it is worth taking by the 
knowledge you are able to impart on the 
subject and process of manufacture. 


Constructive Salesmanship 
A jewelry salesman who can promptly 
and positively give a correct reply, and back 


it up with facts, will at once invite confi- 
dence. The customer will be quick to dis- 
cover that he is dealing with a com- 
petent person. On the other hand, hesita- 
tion, or an apparent lack of knowledge, 
will cause suspicion and distrust, and the 
customer departs without buying. 

To reach the constructive state you must 
be a specialist. We have specialists for the 
ear, eye, nose, etc.; why not specialists in 
jewelry of all kinds? Consider that, prob- 
ably, your entire working life will be spent 
in one particular line. Carelessness is in- 
excusable and shows lack of ambition. 

The salesperson is, perhaps, the most im- 
portant factor in the sale of jewelry from 
every point of view. Ignorance and indif- 
ference will turn business away. 


Stop the Leaks 

A department store recently devised a sys- 
tem of double-checking which it hopes will 
eliminate mistakes. It has been constructed 
on a foundation of solid analysis of the 
causes of sales-check errors and represents 
a decided advance in the methods of record- 
ing the sale. 

Briefly, it places upon the package wrap- 
per the responsibility of finding errors— 
instead of upon the cashier, the clerk or the 
bookkeeping department. Every article sold 
in the store is wrapped before it leaves. 
The wrapping clerk receives both the article 
and the sales check. To insure efficiency in 
the discovery of errors a reward of 10 cents 
is paid to each clerk or person who finds 
that a mistake has been made.—B. J. M. 





Died at His Post 





ACK owned a German-made watch. Re- 

cently it refused to run, so Jack took it 
to the jeweler. He made a post-mortem 
examination and when Jack called for the 
verdict his watch was handed to him with 
a piece of crepe tied to it. “No hope,” was 
the mournful verdict of the jeweler. 

“What’s the matter?” asked Jack, alarmed, 

“Found a cockroach inside.” 

“That’s what plugged up the works, eh?” 

“No,” replied the jeweler. “The cock- 
roach had been keeping the thing going, but 
he died at his post.’"—London Telegraph. 





“I’m darned if I can see how you make 
any money on those clocks,” said Jones. 
“You’ve got them priced at $5 and it must 
cost that much to make them.” “It does,” 
agreed the dealer. “Then where does the 
profit come in?” “In repairing them.”— 
American Legion Weekly. 

* * * 


“Mother, is father in the fruit business?” 

“No, son; what put that idea into your 
head?” 

“Well, when he took me for a walk the 
other day, all he and Mr. Jones talked 
about was peaches, pippins and dates.” 
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Are You Doing as Much as You Can? 





(THE man who simply works enough to 

hold his trade, and who argues he is 
doing enough, shows a sad lack of ambi- 
tion. He is also stunting his own growth 
and power to expand. He does even worse, 
he breeds contempt for ambition. One may 
argue, “If Jones down the street gets away 
with it, so can I.” But the natural idea 
of progressiveness comes to the rescue and 
shows the folly of taking example of the 
sluggard. 

This is the kind of man that floats down 
stream. If you have been harboring any 
such thoughts, get rid of them at ‘once. 
You were not the author of them, perhaps, 
in the first place; you simply saw a lazy 
merchant “getting away with it,” for the 
time being, but you know he cannot last 
long. 

Think of the things he has not done, the 
work he has shirked, the fun of victory he 
has missed—and the joy of getting there. 

He misses your measure of the almighty 
dollar—the same dollar that is. not meas- 
ured by what it will buy, but its value 
when you need it and what joy and happi- 
ness it will-bring to those who have not 
the gift to earn it. 

It has been written, “Ideas rule the 
world.” Beyond a doubt they rule the 
world of business. The man who plods 
over his work like an automaton lacks the 
power that has made nations and which 
makes good men. The power is ideas. 

There is another saying, “The world 
won't find a place for the man with ideas, 
he finds it for himself.” You can prove 
the truth of both daily in every calling. 
It’s always the same, “The man with a 
head gets ahead.” 

No man is born a business man or an 
engineer or a physician, or what not. He 
is placed on earth even as you and l. 
After that it depends on himself what he 
shall be. 

Instead of doing as little as you can, 
try doing as much as you can. You will 
be surprised how much more honorable you 
will feel when your year is ended. The 
knowledge of doing your full duty gives 
you a clear conscience and permits you to 
look the customers in the face without a 
feeling of shame. 

This sort of feeling makes you know 
when you have reached the true value of 
your serivces, you are in a position to ex- 
pand it. 

There are many bright terminals on the 
road of duty, and many rewards for the 
man who gives over measure in the scale 
of service. 

This reward is as sure to come as to- 
morrow. It may not come as soon as you 
expect, and you may think your trade is 
hard, but the world pays for services ren- 
dered. No customer will think of permit- 
ting a man who gives full value in services 
to trade elsewhere away from him. 

It costs nothing but vim and energy to 
try this plan, and if you really want to get 
more, give more, and one will as sure as 
fate balance the other—B. J. M. 








The business of the estate of Charles C. 
Dame, 40 Pleasant St., Newburyport, Mass., 
has been sold to Oliver & West. 








THE JEWELERS’ CIRCULAR 


















Have you seen 








“Diamond Point’ 
Fountain Pens 


Lately? 



















If zoz, you have 
missed the very 


best, most at- 
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The Bowl Which Will] 


Increase Sales 


SOO 
fo AR Wh etal 
W ‘ ‘ ry 
















No. 1847—Fruit Bowl 
Height 10% Diameter 11 


This is one of 
our many num- 
bers in Sheffield 
Plated Ware. 
Line consists of 
Fruit, Nut Bowls, 
Comports, Bon- 
Bon, Flower Vase 
and Basket, etc. 


Complete Line, Popular Price 


Write for Sample Line. 


CHARLES SADEK 


55 Mercer St. 








tractive and 












desirable line 


of Guaranteed 






Fountain Pens. 













Your Request 
will bring Sam- 
ples, Catalogs, 


Jewelry 
Boxes 
and Trays 


Window Displays, Stands, 
Novelties a Specialty 


S. Szymanski 
66 Beekman St., N. Y. 
Phone, Beekman 9640 









etc., promptly 














and cheerfully. 


















NEW DIAMOND 
POINT PEN CO. Inc 


rs of “Diamond Point Pen 
ir ae ette 75 et - « 


and“ Auto Sharp Pencils’ 
- New Yo fs 














New York 
Silver Plated Ware That Wears 


mm) Chas. E. Klenm & Co. 


_ Manufacturers of 


Genuine Ivory 


Cigarette and Cigar 
Holders 


in Great Variety 


Will make from your original 
designs, if desired. 
197 William Street, 
New York City 


Tel. 5712 Beekman 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 














Golden Autumn and the Jewelry Business 
§ UTUEe, when the leaves begin to turn 

to gold, is a fitting time to link the 
season up with harmonious advertising 
through the show window as well as the 
newspaper. Have a timely window display 
that will advertise you as the golden leaves 


We InviteYou 

















FRONT COVER PAGE OF A NEAT FOLDER 


advertise Autumn. A suitable show card 


would be 





“Gifts of Gold for the Golden Season 
of the Year” 








A special window display of fine gold 
articles would be quite appropriate. This 
might include high grade gold watches, 
gold bags, gold beaded bags, gold powder 
boxes, gold pencils, gold bracelets, gold 
rings, gold wrist watches and other timely 
sellers that will suggest themselves to you. 
A simple timely display will bring you bet- 
ter results than an elaborate, untimely dis- 
play because the public’s mind naturally 
tends toward attuning itself to timeliness. 

Thrift talk in your advertising showing 
the economic value of jewelry as compared 
with other gifts cannot be emphasized too 
much. Our currency is bottomed on gold 
and gold is the great standard of value. 
Gifts of gold. diamonds and silver are gifts 


of lasting value. We have been emphasiz- 
ing this point for many years and yet only 
too few jewelers emphasize the thought in 
their newspaper advertising. 
Some Current Advertising 
Wm. Lambrecht & Sons, Chicago, IIl., 
recently opened their attractive new store 


DIAMOND 
NEWS 


In order to allay certain misapprehensions, 
which appear to have taken hold of some of 
the public, we wish to state that there aze no 
grounds for fearing a serious decline in dia- 


monds. 

Ma Alonzo Jessop, now in New York, has posi- 
tive information that the quantity of rough dia- 
monds for sale in London is constantly decreasing 
—this year it will be abput sixty per cent of last 
— 's output. 

‘ine mgd are nea oor ga the Poorest grades 
of Melons , as the 
price of a Melee is tar greed last year's, Melee 
will be strong the moment consumption increases. 

It is true that the demand from America and 
some European countries is less, but it may not Ae 
generally known that countries like India, Japan 
aud China are now large consumers. 


J. . Jessop & Sons 


elers, Opticians, Stationers 
San Diego 





952 Fifth Street 





SENSIBLE AND TIMELY 


at 1958 Milwaukee Ave., and distributed a 
neatly printed folder showing on the front 
cover, a reproduction of the new establish- 
ment with the caption “We Invite You.” 
Following out some of the suggestions 
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published in this department of THE Jewet- 
ERS’ CrrcuLtarR, Mr. Lambrecht on the 
opening day, Sept. 9, offered no goods for 








Exceptional 
Window 
Display 
Masterpieces of 
jewelcraft pre- 
sented in two 
striking Oriental 
settings. 

: The motif is. 
ae Chinese. 

. A diamond dis- 
play that adds to 
the prestige of 
Los Angeles’ first 
jewelry house. 
Our Fiftieth year 
in this city. 

















ENTERPRISING AUTUMN ADVERTISING 


sale, but exhibited merchandise of unusual 
interest and distributed attractive souvenirs. 
* * * 

Seventy-five floats were in line in a re- 
cent business celebration held in Fond du 
Lac, Wis., and the one pronounced the 
most attractive and effective was devised 





out oF 75 


FLOATS THIS WAS VOTED THE WINNER 
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= EDWARDS.-LUDWIC.-FULLER 
= JEWELRY Co. 
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A Worth-While Pen ffin 
| Proposition Che Tees Cloth 


ALES power is self-evident in : _“IT CLEANS WITHOUT A 
the SALBRO Self-Filler. SCRATCH” 


Economical in price, neat in style, 
so aa lle el Guaranteed 

to Clean and Remove 
Tarnish 


writing efficiency. And 
your profits are worth 

From Silver, Gold and Plated Ware 
and to Restore Original Lustre 



















while. What more can 
any fountain pen give? 


‘Salbro’ Self-Filler 


“A Fountain of Service” 











fills in an instant—snap the 
lever and it’s done! Made 
of fine Para rubber: 14 kt. 
Gold Nib, tipped with irid- 
ium. Mounted one dozen 
on attractive colored win- 
dow display card. 


Retails for $1.75 Ap 
GUARANTEED Only a second to fill 
This Dependable Pen Makes Satisfied Direct to Your Store by Parcel Post 


Customers. 


SALZ BROS. The Chaffin Products Co. | 


71 West 35th Street New York 5511 Euclid Avenue CLEVELAND, O. 


35¢ size—$2.50 per dozen| Fr o. zB. 
50c size—$3.75 per dozen{ Cleveland 


Attractive and Dignified Display Card in Black 
and White Ivory Free with Standard Package 


3 doz. small in box, 2 doz. large in box or 
1 doz. of each size in box 
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by the E. W. Kemmitz Co., jewelers of that 
place. A bride and groom were shown on 
the float with the accompanying bride’s 
maid and best man. The automobile was 
decorated with real smilax, artificial paper 
roses and bunting. A large wedding ring 
was made of beaver board covered with 
crepe paper. The whole car was elabor-- 
ately trimmed with white bunting. At the 
side of the car in the rear was a card bear- 
ing the inscription, “Let Us Ring You.” 
Geo. E. Feagans from His Paris Office An- 
nounces to His Patrons the Vogue 
in Jewels 
George A. Feagans, Los Angeles, Cal., 


is always doing something unusual in jew- 
elry advertising and merchandising and 





NOTHING repels the living soul as a 
row of exactly similar things and 
nothing so delights and edifies as dis- 
tinction. 


THEN it is not surprising that I should 

seek new scenes of inspiration, that 
the authoritative showings of the new 
season’s jewels may be awaited with ex- 
treme interest. 


RECOURSE to the world’s geography 
leads one to those countries ancient 
in culture and beauty that stretch from 
the shores of the Atlantic to the eastern- 
most shores of the Mediterranean. 


PARIS, the center of this area, is also 

the capital of fashion and_ color. 
Here at the opera in the Rue de la Paix, 
at the races or in the cafés, there is a 
riot of magnificence, of jewels and color, 
flected in wondrous gowns? 


AND, is there any wonder, after the 

sombre colors of a world steeped in 
war, that bright colors pulses on every 
side, flashed from gorgeous jewels or re- 
flected in wondrous gowns. 


BRACELETS are worn above the elbow 

and below, sometimes, many of them; 
pendant earrings with a touch of the 
Orient are seen everywhere and diamond 
bar pins to hold the orchids in place. 
Jeweled barrettes, jeweled bandeaux and 
jeweled combs for the hair and rings of 
solitaires without limit of size—wonder- 
ful rings, too, of rubies, of emeralds and 
of sapphires, clear rainbow colors, as if 
the magician held a prism to the sun- 
beam. 


THE one softening influence in a season 

rampant in color is the pearl—na- 
ture’s gem masterpiece. Ropes of pearls, 
necklaces of pearls, rings of pearls and 
pearls for the ears. Pearls were never 
before sought for by people of wealth 
and refinement as now. And well they 
may be, for they are the last word in 
jeweling, and their value is more defini- 
tively established than the money of 
nations. 


WE will be honored if you will call in 
our Los Angeles store in the Hotel 
Alexandria building and see the part that 
far lands have played in maintaining our 
pre-eminence for exclusive merchan- 
izing. Very sincerely, 
Geo. E. FEacans. 











COPY USED IN RECENT ARTISTIC FOLDER SENT 
OUT BY MR, FEAGANS 


here is his latest effort in the form of a 
beautiful reproduction of the famous pic- 
ture “Le Printemp” by Lancert. In the 
natural colors of the original painting in 
the Louvre, in Paris, it forms the front 
cover really of a folder 11%4 x 15 inches, 
with deckled edges. As one opens the 
folder one sees the dignified and distinc- 
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tive text signed by the president of the con- 
cern, printed in the old-fashioned script 
and enclosed in a rococo border. The copy 
is in harmony with the dignified character 
of the firm. The copy is reproduced in the 
adjoining column at the left. 

Accompanying this beautiful picture, 
which will undoubtedly be highly valued, 
if not actually framed by most of the re- 
cipients, was a slip printed in the same 
style as that mentioned and announcing 
that the picture is sent direct from the 
Paris office of the firm. 

This little piece of attractive advertising 
emphasizes what we have been preaching 
for sometime—the value of constructive 
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Barnum: once said that the public is an 
ass and must be fed on straw, but the pub- 
lic has changed its diet of late years and 
wil] not be fed on straw. 

Dignity in Jewelry Advertising 

‘Some years ago, the writer. suggested, 
in an address before a jewelers’ con- 
vention,. that jewelry advertising was not 
the place for comedy. If one will observe 
retail jewelers throughout the country, one 
will find that most of those who are suc- 
cessful have made a serious appeal to pros- 
pects. It is questionable whether those 
who patronize jewelry stores are very 
much impressed with comical illustrations 
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FACSIMILE 


IN COLCR OF FAMOUS PAINTING IN THE LOUVRE, DISTRIBUTED BY GEORGE E, 


FEAGANS, LOS ANGELES, CAL, 


thought in advertising. In no industry is 
this more needed, or more appreciated than 
in the jewelry industry. Artistic emana- 
tions, from an industry devoted to art, in- 
crease the distinction and the prestige of 
the jeweler and professionalizes his work. 


Honest Selling Begets Favorable 
Advertising 

Advertising is selling and selling is ad- 
vertising. That sounds trite, but it is well 
to bear it in mind when spending your 
good money for advertising space. Many 
retailers forget the truth of this when sell- 
ing an article across the counter. Selling is 
advertising because what you sell will ad- 
vertise you favorably or unfavorably. If 
one sells worthy merchandise the word will 
be passed around that one is a worthy, re- 
liable jeweler and prestige will be built up. 

The unscrupulous who offer to sell “per- 
fect cut blue white stones for $68 per carat” 
some day will be found out because the 
public is not ignorant today, although a 
small part of it may be, as to diamonds, 
and when the knowledge of misleading ad- 
vertising does come to the mind of the 
purchaser the faker might as well pull up 
stakes and move away. 


or attempts at puns or light talk in ad- 
vertising copy. The small class which this 
style of advertising will interest is hardly 
worth while. 

Advertising is a serious business, par- 
ticularly when. applied to jewelry, and 
should receive serious attention. In ex- 
tensive advertising campaigns, where all 
sorts of media ‘are used, comic illustra- 
tions or smart sayings may find a place, 
but for a man desirous of building up 
prestige or maintaining prestige which he 
has already built up, the value of foolish, 
frivolous drivel is very questionable in- 
deed. 

It is advisable to go over your books 
carefully and determine your average 
monthly sales for the past year as com- 
pared with other years. This information 
will be a business barometer for you and 
will help you in your retail advertising, 
especially when you are familiar with the 
present demand and have studied how 
present economic conditions may affect 
business within the next year or two. 








All indications point to a most satisfac- 
tory Fall and holiday trade. Be prepared. 
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Extra Quality 14kt. Cameo Brooches 
Brooches 14 Kt. PIS wy Cameo Rings 14 Kt. 


7 y 1% “a ; NS SS ’ 
Cornelian Pink ; MWA Cornelian Pink 


$1400 ZTE PAY 20x15 each. .$3.50 





on08 * .. Smo 
MORE 14x10 ws 275 Oval or oct... 


Send for Memorandum Selection 


Brooches gallery, with four & el sd A. CIAGLIA 


green gold leaves, octagon or 
37-39 Maiden Lane, New York, N. Y. _| 


oval, 50c. extra. 





No. 503—35 M-M Size 


WESTERN TRAY & CASE CO. 


Established 1864. 


427-429 Plum Street CINCINNATI, OHIO 











—MANUFACTURERS OF— 
Jewelers’: Show Case and Window Display Trays 
Wholesale Jewelers’ Telescopes, Trays and Cases 
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A Line From You Will Bring Our Catalogue 




















“SILVERWARE” 


We manufacture the best salable lines of SHEFFIELD SILVERWARE on the 
market. We also manufacture a large line of FRENCH IVORY TOILET WARE in 


fancy cases. 4 
We carry a full line of ELECTRIC and alcohol PERCOLATORS. 


We specialize and carry every leading line of sterling and silver-plated ware such as 
1847 Rogers Bros., Wm. Rogers AA, 1881 Rogers Al, Webster and ACSONS. 


Write us for quotations or mail us your orders before you place your holiday business. 


The Leading 130 E. Broadwa 
ii cetetate) i Cohen & Sons New York, N. Y. 






































CUTTLEFISH BO NE American Art Enamelers 


FOR JEWELERS’ USE ENAMELERS 


We Receive New Stocks Each Month on Dials, Watches, Vanity Cases 


Immediate Delivery—Write for Prices 


Mi A XIM bi * b SHEY Work of the Highest Grade 
315 Fifth Avenue New York 
IMPORTER BEN. F. SHUMSKY ‘MAX SHUMSKY 


44 WATER ST. NEW YORK CITY, N. Y. 



















































































Highly Complicated Watches 





Translated Expressly for The Jewelers’ Circular. 




















i is a difficult matter to adequately com- 
pliment the horologists, who, in our 
times, out of pure love of their profession, 
have succeeded, in spite of innumerable 
difficulties, in producing ultra-complicated 
watches. 

It is so rare too if the difficulties they 
overcome and the complications that they 
entail result in these pieces being works 
of art, that it is our duty to show them to 


chronograph, with numerator in 30 min- 
utes; the stop mechanism a tacheometer re- 
cording the speed of automobiles, an alarm 
on bells, the barometer, the altimeter up 
to 3,000 meters and the compass. All 
these mechanisms were operated readily by 
three trains of wheels and combined in a 
very limited space, by being superimposed. 

The second of these time pieces was 
even more complete for it included 1, the 
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those who, loving our beautiful industry, 
rejoice in its progress and applaud its 
purely artistic ramifications. For what is 
more noble and more noteworthy in our 
profession than the combination and exe- 
cution of very complicated mechanisms of 
irreproachable make and performance? 

Passing recently through the Vallée de 
Joun, we had the privilege in addition to 
numerous specimens of chronograph 
watches, repeaters, calendars, etc. giving 
us an excellent idea of the very careful 
quality and the extent of production of the 
very special manufactures peculiar to this 
country, of admiring two ultra-complicated 
watches, of which we will give as briefly 
as possible, a description. 

Fig. 1 is a watch of 21/22 lines, 
double-faced, that is to say having two 
dials and including a double setting action 
by means of the crown, repeating of hours, 
quarters and minutes, with one-fifth second 


Pre 3, 


double setting mechanism; 2, the main 
striking works, lesser striking works and 
silence in going; 3, the push button re- 
peater, striking at will the hours, quarters 
and minutes; 4, the daily calendar; 5, the 
date calendar; 6, the perpetual calendar of 
months and leap years; 7, the phases and 
age of the moon; 8, the chronograph to 
one-fifth of a second; 9, the minutes coun- 
ter, with reversal to zero; 10, the hours 
counter, the same; 11, the mechanism for 
winding the spring; 12, the equation of 
time, that is to say the difference between 
the true time and the mean time; 13, the 
sidereal time, with wheel train for 24 con- 
secutive hours; 14, the heavens seen at 
London and operated by the sidereal move- 
ment A beautiful sky displays 315 stars, 
among others the constellation of each with 
its name and. perfectly recognizable, of 
Perseus, Andromeda, Cassiopeia, Cepheus, 
the swan, Pegasus, the dragon, the lyre, 





the serpent, the ore driver, the scorpion, 
the boreal crown, Hercules, the great bear, 
the virgin, the hydra, the crab, the twins, 
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Orion, the bull, etc., and, as a fifteenth com- 
plication the tourbillon escapement. (Figs. 
2, 3 and 4.). 

This piece is superb and although weigh- 
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ing 650 grams it is elegant and all en- 
closed; it is of course, double faced. 

The four illustrations convey an idea of 
the complicatéd work. 


| 
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Radium Watches and Clocks 


A Suggestion to Dealers 








It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 


If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these patents. 


Our patents relate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
_ fixed upon the dial and hands of watches or clocks. 





The patents include :— 


Number 789,811 . 7 . May: 16, 1905 
“ 789,812. : ; May 16, 1905 
“ 911,401 . ‘ , Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 
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The Clock Equipment of the City 
Hall of Dresden — 





ressly for the Jewelers’ Circular from the German of M. Engelmann, in Allge- 
Translated Exp . meines Journal der Uhrmacher-Kunst. 




















(Continued from issue of Sept. 8.) 


HEREBY the contact K closes an 
auxiliary current circuit and the elec- 
tro-magnet F on the switchboard ef- 
fects the release of the sliding rod, sub- 
ject to spring tension, which then moves 
the switch to master clock II. This re- 
serve master clock then instantaneously 
assumes the direction of the entire equip- 
ment. 

Although I may in part repeat what I 
have already remarked, to insure a better 
understanding, I will add the following. 
The operating current enters above in the 
center of the switch board, passes first 
through the safety devices to be then con- 
ducted to the various working points. Its 
work consists primarily in feeding two 
seconds current circuits and in the switch- 
ing onward every minute of upwards of 55 
accessory clocks distributed in the build- 
ing. Seconds circuit I receives its impulse 
from master clock I, seconds circuit II 

- from master clock II. This latter seconds 
circuit, as will be apparent from the latter 
part of the preceding paragraph, only 


comes into use in the event of derangement. 


of master clock I. In the switch sketch, 
Fig. 6, a representation of the alternate 
effect of both seconds circuits is given. The 
conductors 1, 2, 3, 4 correspond to the 
conductors distinguished by the same num- 
bers on the switchboard or the view of the 
relays. Line 1 is + (positive), line 2 is— 
(negative), lines 3 and 4 occasion the 
alternation of current occurring every sec- 
ond. If the pendulum of master clock I 
‘(a weight clock) closes the right-hand 
contact, the relay coils are excited by con: 
ductor 4, which immediately conducts the 
positive current and the switch arm, 
caught in on the left that brings the cur- 
rent through conductor 2 to the negative 
pole of the battery, is turned about after 
the nearly completed revolution of the ec- 
centric and catches in the right contact 
spring. At this instant the switch-arm, 
through conductor I, becomes positive, the 
right contact of master clock I, conse- 
quently, becomes powerless and the left is 
ready, by the closing that follows, to carry 
off the approaching plus current, through 
conductor 2. In the second seconds cur- 
rent circuit, operated by master clock II 
(motor pendulum), there is a difference in 
line conducting in that for the excitement 
of the electro-magnets on the motor pen- 
dulum, the latter must be connected with 
conductors 3, 4. The connection to the 
clocks showing seconds should be plainly 
apparent from this sketch. All inductions 
of the three main current circuits are ar- 
rested by condensers or analytical cells. 


Of the latter the most important instru-_ 


mental aid in the central station is the 
microphone equipment. It is to be seen in 
Fig. 3, while a separate sound shell may 


be seen suspended from the rear relay in 
Fig. 2. 

As already stated, at the commencement, 
one of the chief conditions of the lastingly 
correct time record of the outfit was the 
constant control of the master clocks ac- 
cording to astronomical time. On applica- 
tion of the council to the General Direc- 
tion of the Royal collections for Art and 
Science in Dresden, approval was secured 
for a daily transmission of time or control 
by microphonic method, from the observa- 
tory of the mathematical-physical hall at 
Zwinger to the clock central station of the 
new town hall. By means of a direct con- 
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ductors. This installation was carried out 
by the Allgemeine Edelstrizitats Gesell- 
schaft, headquarters at Dresden. 


Of the accessory clocks, there are 54, 
located in various apartments. Their dials 
vary from 0.75 to 0.30 m. in diameter. The 
most important of these accessory clocks 
is located in the vestibule on the Ring- 
strasse. It is 75 centimeters in diameter 
and with its profiled, bright brass rim, 
harmonizes admirably with the light archi- 
tecture of the city. Being readily acces- 
sible, it serves as a standard timekeeper 
and is equipped to record seconds. In 
order to facilitate the clock comparisons by 
hearing, the 60th second, in this time- 
piece, is indicated by the stroke of a bell. 
With the exception of this clock and a 
regulating clock in the central station, all 
the remaining accessary clocks are 
equipped to record minutes only. 
ing to their location, some of these clocks, 
to bring them into harmony with the in- 
terior decoration, are ornamented with 
dials of artistic design. 


Accord- - 
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nection, avoiding the town telephone central 
with its disturbing noises, it was possible 
to directly hear the pendulum strokes of 
the master clocks in both places. Conse- 
quently, the correct astronomical time ob- 
tained in the above mentioned observatory, 
with the aid of the passage instrument, was 
used as the standard means of control for 
the clock equipment of the new town hall. 
This microphone equipment meets, so far, 
every requirement. 

In laying the network of conductors fed 
from the central, the method was followed 
of carrying the main conductor as a ring 
in the attic of the town hall, so that every 
branch conductor leaving it was supplied, 
from two sides, with current. Every con- 
nection with this conductor is equipped 
with an accorded safety device, which, in 
the event of a short circuit, cuts only the 
conductor affected out of circuit. The total 
length of the conductive material laid in 
the masonry is, in round figures, 3.5 
kilometers. As a_ fact, the conductor 
length is shorter, because several of the 
longer reaches contain two or four con- 
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Two of these dials are shown in Figs. 7 
and 8. Both were designed by Professor 
Gross, of Dresden. The dial shown in 
Fig. 7, was made by goldsmith Ehrenlech- 
nes, Dresden, and is installed in the meeting 
room of the III council division. The base 
plate is constructed entirely of copper, re- 
pousse while the hour circle, with the 
Zodiac signs, as well as the hands are 
made of brass and matt gilded. Set in the 
bark wooden wainscotting on the narrow 
side of a masonry column, this timepiece 
produces the effect of a high case or grand- 
father’s clock and imparts a comfortable ap- 
pearance to this very imposingly decorated 
apartment. 
the meeting room of the superior building 
committee. This dial too is carried out in 
matt gilded brass. The visible background 
is a somewhat depressed, wall surface, in 
dark-red, the surrounding wall-surface be- 
ing white. 

(To be continued) 








M. M. Paul has discontinued his jewelry 
store at Bloomer, Wis. 


The dial shown in Fig. 8 is in: 



































164 THE JEWELERS’ CIRCULAR September 15, 1929 








Japanese Alphabet 


THE RIGHT STYLE FOR UP-TO-DATE 
RING MOUNTINGS 
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Write today for shipping tags 
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[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 











UNITED STATES PATENTS 





Issue of Aug. 31, 1920 


1,351,205. MOUNTING FOR CLUSTER-TOPS 
FOR RINGS. AbranamM L. EtiasorF and 
Cuartes BirnsauM, New York, Filed March 
3, 1919. Serial 280,336. 5 Claims. 

As an article of manufacture, a ring cluster 
mounting comprising a disk-like top having a 
series of annularly disposed open-ended. sockets 
juxtaposed to the perimeter of said top, the ma- 





terial of said top between the juxtaposed edges 
of each of said sockets and the perimeter of said 
top being raised above the contiguous surface of 
said top in line of those radii of said top which 
are coincident with the radii of said sockets. 


1,351,613. COLLAR-BAR. Atzsert Brown, New 
York, assignor of one-third to Max Jacob 
Grauer and one-third to Joseph Lipschutz, 
New York. Filed April 13, 1920. Serial 
373,678. 3 Claims. i 

A collar bar having clamps at the ends thereof, 
each clamp comprising front and rear elements, 
one of said elements of each clamp having the 
end portion thereof return bent presenting an 
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elongated member extending laterally inward along 

and in close contact with the opposed inner sur- 

face of the coacting clamp element, there being 
clearance space laterally inward from said returned 
member and said contracting surfaces. 

1,351,529. METHOD FOR PRODUCING IMITA- 
TION OF MOTHER-OF-PEARL. Emre 
Mavvitun and Victor GuILLet, Courbevoie, 
France. Filed May 11, 1914. Serial 837,876. 
2 Claims. 

Article presenting the appearance of mother of 
pearl formed by: an iridized and irregularly undu- 





lated surface, a ground diffuser screen placed on 
said surface and a glass plate itself placed on said 
screen and provided on its lower surface with 
designs or letters having parts alternately opaque 
and transparent. 


1,351,575. FOUNTAIN PEN. Cuartes R. KEeran, 
Chicago, assignor by mesne assignments to the 
Wahl Co., Wilmington, Del. Filed June 11, 1917. 
Serial 174,040. 14 Claims. — | ; 
In a fountain pen, the combination of a casing, 


a valve seat at one end thereof, a valve having a 
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stem extending longitudinally of the casing, a plug 
mounted in said casing and adapted to be moved 
longitudinally thereto, said plug having a projec- 
tion extending into the interior of the casing, and 
means mounted on said valve stem and adapted 
to be engaged by said projection to manipulate 





said valve thereby when said plug is removed 
from the casing. 


Designs © 


56,215. SPOON, FORK, OR SIMILAR AR- 
TICLE. Earnest T. Becx, Meriden, Conn., 





assignor to International Silver Co., Meriden, 
Conn. Filed Jan. 21, 1920. Serial 353,089. 
Term of patent 7 years. 

56,216. SPOON, FORK, OR SIMILAR AR- 
TICLE. Earnest T. Becx, Meriden, Conn., 





assignor to International Silver Co., Meriden, 
Conn. Filed June 14, 1920. Serial 389,032. 
Term of patent 7 years. 

56,237. SPOON, FORK, OR SIMILAR AR- 
TICLE. Atrrep G. Krintz, Wallingford, 
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Conn., assignor to International Silver Co., 
Meriden, Conn. Filed Jan. 7, 1920. Serial 
350,026. Term of patent 14 years. 

56,238. COLLAR-HOLDER. Frank J. Le Crarr, 
Attleboro, Mass., assignor to Freeman-Daugha- 


~—— 


day Co., Chartley, Mass. Filed June 23, 1920. 
Serial 391,228. Term of patent 14 years. 
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UNITED STATES TRADE-MARKS 


[The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and is published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Mark Published Aug. 31, 1920 

Ser. 130,407. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Tue CeEttuzom 
Co., New York. Filed March 31, 1920. 


SNAP-A-CUFF 


The word “Snap-a-Cuff.”’ 
Particular description of goods.—Cuff-Buttons. 
Claims use since Feb. 2, 1920. 








Good Work of the Better Business Bureaus 
Progressing Rapidly 

It is significant that a conference of Bet- 
ter Business Bureau executives, which will 
be held at Chicago within a few days, will 
be attended by representatives from the 
following cities: Baltimore, Cleveland, 
Dallas, Detroit, Indianapolis, Kansas City, 
Louisville, Milwaukee, Minneapolis, Peoria, 
Richmond (Va.), San Francisco, St. Louis, 
St. Paul, Toledo, Tulsa, Washington, Bos- 
ton, Houston, Ft. Wayne (Ind.) Atlanta, 
Cincinnati and Columbus. At present, 
“truth-in-advertising” work has been estab- 
lished on a paid basis in 26 cities, accord- 
ing to the National Vigilance Committee of 
the Associated Advertising Clubs, which is 
fostering this movement. 

In Toledo, work for another year was 
recently financed, and local business men 
were so enthusiastic that more than $15,000 
was raised. This is fairly representative 
of the interest which is being manifested 
by business men in the larger cities. One 
large store in the central west pays ap- 
proximately $2,000 a year toward the sup- 
port of such local work. Under the direc- 
tion of William P. Green, of the headquar- 
ters’ staff of the Associated Advertising 
Clubs, new bureaus are being established 
rapidly. 

“The growth of this movement in local 
communities,” said Mr. Green, “has been 
rapid, both in point of the new communi- 
ties that are taking it up, and also in the 
interest manifested by communities which 
already have established it. Yet this 
growth is most natural. Business men of 
the better type know that nothing short 
of the truth will be profitable in advertis- 
ing. They do not desire that their adver- 
tising shall be untruthful through the care- 
lessness of their own employes, nor do they 
wish for competition from advertisers who 
have not learned the value of truth. In 
other words, they recognize the work of 
the Better Business Bureau as a construc- 
tive service in behalf of legitimate busi- 
ness. They are glad to invest their funds 
in a movement which will bring to their 
attention errors or dishonesty on the part 
of those to whom they entrust their own 
business good-will.” 








Notice has been given that the firm of 
Littman & Kaplan, loan brokers and jew- 
elers at 423 Main St., Norfolk, Va., was 
dissolved Sept. 1 by mutual consent, Mike 
Kaplan retiring. Charles Littman, the re- 
maining partner, has succeeded to the busi- 
ness at the old address and all persons in- 
debted to the firm and those having claims 
against it are requested to present the same 
for settlement to Mr. Littman. 
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LEES & SANDERS 


Cost of sending 400 Ibs. is $7.00. Nota big 
item when your returns are so much higher. 


SWEEP SMELTERS. 


| BIRMINGHAM, Enc. 








CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden 
London, E. C., Eng. Wool ik ie ‘Idi 
Official Assayers and Refiners to the wer ree 


Bank of England New York 


i TELEPHONE 7583 BARCLAY 
' 


OSS 




















NYES OIL 


2 4 , "g | for 50 years the Standard Lubricant 
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) for Watches and Clocks 
Webster-Whitcomb, Magnus and Elect | 
Watchmakers’ Lathes Buy of Your Jobber 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 
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C. W. Butts, Inc. og, Heres Do You Ship Old Gold, Silver, Platinum, 


Scrap, Filings, Sweepings, 
MANUFACTURERS OF Polishings or Solution? 
Crowns Pendants and Bows If so give us a trial shipment, and convince yourself of our honest and prompt remit- 
9 
Pe Hes 


tance, ascertained by accurate assays—backed by 20 years’ experience. Gold, Silver and 
Platinem Filings Refined in 48 Hours. Platinum returned if requested. 


We have in our organization one of the original crown makers of this Novo Smelting and Refining Company 
country, and we are manufacturing the best of quality goods. Smelters and Refiners of Precious Metals. 269 PEARL ST., NEW YORK. 
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Returned at our expense if remittance is unsatisfactory 
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